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International Newsreel Photo 
Beautiful Silver Centerpiece in the Collection of Art Treasures of the Late Former Senator William A. Clark 


THE WORK 5 ' 
IRK SHOWS AN ELABORATE REPRESENTATION OF NEPTUNE REVIEWING THE SEAS WITH THE NUDE FIGURE OF APHRODITE RISING FROM THE OCEAN 
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Paris Jewelers Meet Keen Competition 





Large Sums Spent to Advertise Jewelry and Silverware Stocks in Big 
Department Stores—Temporary Salesrooms Have Shoppers During 
Holidays—Old Curiosity Shops Also Bid for Jewelry Sales 

















RYERY festive season, every passing of 
the year, brings with it a number of 
reflections and problems. In Paris the ques- 
tion that occurs to everyone in the trade, 
that is uppermost in the minds of men who 
look forward, is that of mass advertisement. 
The big white stores in Paris are enlarging 
their fine jewelry departments. Every time 
one returns to the capital after a short 
sojourn elsewhere, the proportions taken on 
by these particular departments strikes one 
anew. This was true just before Christ- 
mas, 

The counters not grouped together, but 
literally all over the place, devoted to the 
sale of all types and degrees of artificial 
stuff have been getting more numerous also, 
but this hardly affects the trade, or at any 
rate by no means so greatly as in the first 
case. The sale of frankly imitation jewelry 
has always been left more or less to special- 
ists, who are also badly struck by the some- 
what unwarranted innovation. 

The silversmith is as badly struck as the 
fine jeweler, and maybe more so, for while 
jewelry buying is largely in the hands of 
men, especially when it is a matter of the 
finer and more expensive types of goods, 
much silverware and plated goods is pur- 
chased by women especially at this season 
of the year. While husband and wife go 
together to buy whole sets of plate, the 
woman goes alone to select small gifts. 
Although these presents, required in large 
numbers just at Christmas and New Year’s, 
only make small items in themselves, it must 
be remembered that a single woman will 
perhaps select 20 or 30 gifts. One may 
take the shape of a serviette ring, another 
of a case of fish knives, while the third will 
he a coffee set in solid silver. The profits 
made on these transactions is not by any 
means to be scorned, especially when one of 
the little failings of these lady shoppers is 
taken into account. It often happens that 
on getting home a woman falls in love with 
her own purchases and refuses to part with 
the dainty spoons or the pretty inkstand and 
returns to the shop for another present for 
the friend, keeping the original purchase for 
her own use, 

The Christmas and New Year’s trade of 
_ 7 stores is helped by mass adver- 
stat fe ein only have they gone out this 
th | Uus respect, taking whole pages of 
ang oa to print illustrated cata- 
* er Pe = tempting description, con- 
a J at this is a better way to reach 

public than by printing elaborate albums, 





as was once the fashion, but they have in- 
serted special big display advertisements to 
catch the season trade in jewelry and plate. 
Taking advantage of the fall in the franc, 
which coincided with Christmas, they loudly 
proclaim that as their stocks of jewelry were 
purchased before the slump, prices are not 
being raised on account of the depreciation 
of money. No doubt what they claim is 
true, but there is scarcely a tradesman in 
Paris who had not stocked for the Christ- 
mas trade at least three months ago and the 
majority are certainly not overhauling prices 
just before Christmas. It would be hardly 
possible, just at the rush season; thus the 
implication on the part of some shops that 
they are retaining old prices while others 
may not be doing so, is regarded with very 
mixed feelings in Paris. The majority of 
the jewelers and silversmiths indeed refuse 
to advertise at all. They consider that their 
business needs nothing so vulgar or modern 
to make it go. Perhaps they are right, but 
it is very evident that their more up-to-date, 
adventurous competitors, the big stores, are 
selling jewelry en masse and very often at 
prices that perhaps they would fear to ask. 
or the power of advertisement cannot be 
overrated today. It is a kind of mass sug- 
gestion, almost on a par with mesmerism. 
In any case it is a hypnotism of the crowd, 
persuading them to buy in quantities and at 
prices that they would not give in cold blood. 
It is on a par of the system of flinging heaps 
of jewelry on the counters, with a label 
“selling off,” although prices are often not 
reduced at all, as might be believed. 

Another form of competition which is 
touching the best trade, affecting the jeweler 
and silversmith who does not have a shop 
but who has something very much like a 
lawyer’s office on the first or second floor, 
and only receives customers who have been 
introduced, is the salesroom. Here, as is 
advertised extensively in the daily press, old 
fashioned jewelry and silver is sold at cut 
rate prices. No doubt this would be quite 
true if it were not for the ring of dealers 
who immediately begin to run a lot up 
directly they see that someone outside the 
trade is competing for it. Many people, 
tempted by the idea of getting something for 
nothing, forget that nothing in the way of 
either jewelry or silver is cheap without the 
guarantee of a good name. For the amateur 
who does not understand values, gets let in 
every year. As the goods are required for 
presents, they often never know the whole 
extent of the tragedy. 





Just at Christmas, too, there is a big de- 
mand for antique silver, which is catered 
for by the Old Curiosity Shops, or “anti- 
quaires,” as they are called in France. Since 
the Great War these shops have become 
almost as numerous as wine shops in cer- 
tain quarters, -and still they continue to 
spring up. One sometimes wonders how 
they all manage to exist. It is of course 
in the rich residential parts of Paris and 
other big French cities that these shops are 
found. In the poorer parts things remain 
very much as they were, the inhabitants not 
caring to poke about in the shops that pro- 
fess to sell antiques, but preferring some- 
thing brand new. The demand for antique 
silver, for pewter, for brasses, always large, 
is growing constantly, while antique jewelry, 
especially filigree work, is in great demand 
for gifts. Although much of this stuff is 
very good value for the money, the suspicion 
comes to the simplest mind that all the 
goods in the many shops cannot be antiques. 
There are too many shops too well stocked 
for that. Thus anyone purchasing more than 
a trifle, bought for its intrinsic beauty, with- 
out regard for its silver or gold worth, does 
well to keep to shops with a certain reputa- 
tion. In these shops the salesman may be 
trusted implicitly, as the “antiquaire” is an 
artist like many other French tradesmen, 
who think it a sin against art to delude a 
customer and the more so when his ignor- 
ance is apparent. 


————_—_—_—_—_—_ 
Rhythm in Design 





A VERY clever interpretation of the term 
“rhythm” that should be imprinted on 
the mind of the student of design is ex- 
pressed in the following words by Harold 
H. Brown in his “Applied Drawing” 
(Chicago: Atkinson, Mentzer & Co., 1916): 
“Rhythm may be defined as a sensation of 
consistent, orderly accented motion. In a 
row of units of whatever sort our eye tends 
to roam from one end to the other. Hf the 
units have no pronounced direction as 
this tendency in either direction 
is perhaps not strong. If, however, the 
units lean or point one way so that the eye 
is distinctly forced in that direction, we 
have a sense of rhythm or orderly move- 
ment. Rhythm is shown in many other 
ways as one may see in the constant work- 
ing of nature’s laws. An orderly increase 
or decrease of measures or of colors arouses 
this sense of motion and proves an element 
of beauty. The field of sound offers similar 
examples, though of a class that we need 
not more than mention. The rhythms of 
music, of concussion and of physical motion 
have ever fascinated alike the ignorant and 
the educated.” 





Joseph P. Norvelle, formerly of East- 
hampton, Mass., is now at Pittsfield. 
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Jewelry Fashion Notes from the Riviera 





The Vogue for Pearls Greater Than Ever—Turquoise and Turquoise Matrix 
Now Popular in Jewelry Designs 
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CERTAIN number of foreigners, chiefly 

people intending to spend Christmas 
and New Year’s on the Riviera are already 
in Nice. There are some British and Amer- 
icans with Italians, the new luxurious Pull- 
man carriages from Milan to Nice having 
just been put on. 

It is a well-known fact that many fash- 
jons are seen on the Riviera before they are 
shown in Paris itself, and it is noticeable 
that the very short coat is being worn, of 
a material quite different from the skirt or 
dress. Reaching to the hips, only, it is full 
from the waist, but tight fitting above. 
These coatees are made in velvet or silk 
as a rule. Afternoon and evening gowns 
are also close fitting to the waist line, then 
very full with more than a suggestion of 
crinolines. For evening the skirt-part only 
is trimmed with beads of all kinds. In some 
cases there is an underskirt, the overdress 
being made in beads, sewn together to make 
a network pattern. In other cases a thick 
fringe of beads falls over the skirt, usually 
of the same color and shade as the bead 
fringe. 





ee 6 

Early and late, morning, afternoon and 
evening, women are wearing pearls. While 
it is very certain that all the pearls seen 
cannot possibly be “fine” pearls, it is almost 
impossible to distinguish the various kinds, 
“fine,” cultured and frank imitation. The 
distinction is the more difficult that the 
fashion already seen in Paris of wearing 
pearls over gowns, the pearls lying on the 
materials instead of on the skin, only, makes 
it much more difficult to spot even poor 
imitations from a distance, especially for any 
but experts. There is such a “rage” for 
pearls that they are being sold along the 
front, with the other specialties of Nice, 
such as tiny dogs, miniature monkeys, now 
the favorite pet of the woman of fashion, 
and the inevitable carpet. Peddlers of pearl 
necklaces follow ladies up and down the 
promenade, into cafes and restaurants, beg- 
ging them to look at their wares. A pearl 
necklace for $5 is a temptation even to the 
poorest and if that sum is refused another 
offer is made. People who take the trouble 
to beat down the “pearl” necklace sellers 
trequently get one for ‘a -quarter the cost 
and they are very godd- value ‘at the price. 

ie ee ; 

Having obtained a pearl necklace of sorts, 
of the longest kind possible, the wearer then 
begins to consider how it shall be put ‘on.. 


It can be wound three times round the 
throat, making something approaching a 


dog collar and the slack left to fall almost 
to the waist. It can also be worn negli- 
gently round the throat, with only one turn 
round the throat, the remainder hanging 
down, in front of the corsage. This mode 
of wearing necklaces is varied by allowing 
the long rope to hang at the back of the 
tobe, where it can be admired by the people 
strolling along behind, only ‘the tight rope, 
with one, two or three turns round the neck 


being seen from in front. This is only wise 
for women when at the Casino or other- 
wise not exposed to the danger of having 
the necklace snatched. Naturally with im- 
itation pearls this fear does not exist, and 
certainly the impossibility of telling what 
sort of jewelry is being worn, especially in 
the case of pearls, does much to prevent 
snatching, as the risk is hardly worth the 
chance of their being real, the more so that 
in the case of wealthy women so many rep- 
licas were made in Paris before venturing 
forth, the real stuff being in the bank. 
* x * 

Pearl earrings are much worn on the 
Riviera. They are in all sorts and varieties, 
the wearers coming from various parts of 
the world. There is the simple rope of seed 
pearls with a huge pearl at the end, the 
same model with a large pearl resting on the 
ear, while very often the pear! resting on 
the ear and the pearl at the end of the chain 
are either pinkish, grey or black, to make 
a difference. The earring made of four 
ropes of pearls, each with a somewhat larger 
pearl at the end of the string is seen, to- 
gether with a new model, that may or may 
not catch on, made of beautifully wrought 
gold links, with a tiny pearl in the center 
of each. It is very dainty, but not effective, 
the pearls not being visible from any dis- 
tance. Bracelets and watch chains are made 
in the same style, the pearl being fixed in 
the link, not hanging free, just as if a 
dewdrop had been flung there by chance. 
Rings are made on this model, and are worn 
with others to keep them in place, for like 
the bangles they have no hold of themselves. 

x * x 

The gem which is steadily pushing itself 
into fashion and that is likely to remain, 
once it gains its place, is the turquoise and 
the turquoise matrix, or rough turquoise, 
which is seen almost more than the turquoise 
proper, being a large stone, and more con- 
spicuous than the turquoise that has lost 


much of its size in polishing and cutting.- 


Turquoise rings are much worn just now 
by men. A single ring with a superb gem 
is often seen on the little finger. It is 
usually set in gold or silver, the setting being 
in a kind of network pattern beautifully 
wrought. At other time filigree work set- 
tings are used. Turquoise tie pins are much 
seen and worn by all classes and conditions. 
The gem is also, used for studg,..while-ciga: 
rette cases and cardcases sometimes have a 
single ‘turquoise Iet'into. the Jeft hand corner.. 


Massive rings, with a large piece of tur- ° 


quoise matrix, are also seen for men. As 

the original shape is retained, to show the 

black or red veining to its best effect, the 

ring looks very handsome. Sometimes one 

of these rings is worn, with a gold signet 

ring, men from Egypt and the East not 
hesitating to wear several. 
“os * * 

Women are wearing turquoise rings, with 

a single gem, beautifully set, usually in 


“claws.” One of these rings is worn with , 
OO. heh ? ot “8 . 


owt 
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a number of others set with diamonds, pearls 
and other gems. Usually speaking the tur- 
quoise is the only color note, the remainder 
being in plain gold or white. In the other- 
wise plain massive gold bracelet, a single 
turquoise is introduced, to break the mo- 
notony of the 
made of turquoise matrix, encrusted in gold, 
three turquoises and the necessary gold in- 
crustation making the visible part of the 
bracelet, which is held in place by plain 
gold links. On the whole the turquoise 
matrix is handsomer for this purpose than 
the turquoise itself, generally running too 
small to be really effective. Pendants and 
brooches are made of the turquoise matrix, 


set in gold or silver, the setting being al-- 


together subordinate to the gem. Barrettes 
with a single turquoise are also worn, but 
they do not make very much effect and are 
rather for morning than evening wear. 

ae 


The turquoise proper is also being used’ 


for the cases of watches, a single stone being 


let into the back of the case in just the’ 
same manner as pearls or diamonds are’ 


being utilized to break the monotony of 
the plain case. 
watch, hanging at the end of a ribbon or 
chain, that goes round the neck, or the 
watch pinned to the front of the corsage, 
the back of the case being turned to the 
front, the letting in of a single turquoise 
is very effective. Sometimes there is a 
wreath pattern picked out in pearls and tiny 
turquoises as a variation of the single gem 
effect. This shows that the mode in opaque 
stones is not going out, or even diminishing. 
* * aK 


A Nice jeweler complained of the loss of 
a bracelet in platinum with diamonds and 
worth 13,000 francs. He had received many 
customers during the day but could not re- 
member anything suspicious about one or 
other. 








Auburn, N. Y. Jeweler Has Narrow Escape 
from Serious Fire Loss 


Auburn, N. Y., Jan. 7—Myer G. Aaron, 
retail jeweler, had a narrow escape from 
being seriously burned when fire caused sev- 
eral hundreds of dollars’ damage to his store 
at 26 Genesee St., early this afternoon. The 
blaze was caused by the ignition of gasoline 
‘with which the jeweler was cleaning a clock. 

While Mr. Aaron was engaged in cleaning 
the interior of a clock in a pan of gasoline, 
he lit a small alcohol lamp nearby in order 
to repair a watch. In some manner the 
alcohol lamp, which was on a stool, fell off 
and’ the gasoline’ ignited.” 

Aaron picked up the pan of blazing gas- 


4 oline and endeavored to rush it through the 


open door out into the open. Unable to stand 
-the intense jheat he dropped the pan and 
narrowly escaped being saturated with the 
fiery fluid. The spilled contents of the pan 
spread over the floor, igniting two show 
cases, the flames running up- the side’ of the 
wall and across the cejling. A- passerby sent 
in an alarm and prompt response: of the fire 
department resultéd’ in the conflagration be- 
ing quickly extinguished:.. In so doing, how- 
ever, the chemicals used. ruineda quantity 
of jewelry while the show Cases were vir- 
tually a total loss: +c. +8 -2—, 

Mr. Aaron was only slightly burned. 
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band. Bracelets - are. also — 


Especially for the globular. 
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The News from England 








London Jewelers Report Excellent Christmas Trade—Wesselton Shipment of 
“Rough” Quickly Sold—Diamond Worker Attacked by Robber—Bandits 
Rob Jewelry Shop—Conditions in the Sheffield Cutlery Trade—Latest 
Jewelry Fashions—Vogue for Several Arm Bracelets Increasing 
—Many Pearl Necklaces Sold 

















Lonpon, Dec. 24.—The sales of first class 
iewels this Yuletide have constituted a rec- 
ord, thousands of dollars being spent in 
Rona St. alone this week for jewelry pieces 
suitable as gifts. Jewelers say they have 
sold more high class gem pieces this year 
than any year since the war despite the fact 
that jewelry prices in general have increased 
some 30 per cent. since 1914. Although 
Scotland Yard is keeping a special eye on 
iewelry establishments in the west-end_ be- 
tween now and the New Year the jewelers 
also are taking precautions of their own. 
Most of the high class jewelry shops have 
fortified their windows by special grids 
while additional assistants have been en- 
gaged chiefly for sentry duty. Uniformed 
commissionaires are employed by most of 
the exclusive gem establishments. These 
men stand outside the entrance doors and 
can thus keep watch on window trims from 
the sidewalk. 
x * * 

In connection with the present boom in 
jewelry buying the Weekly Dispatch says 
that one Bond St. jeweler this week is dis- 
playing gems in his shop for Christmas sale 
the value of which is not less than $2,500,- 
900. According to the jeweler it is the most 
complete and valuable collection of precious 
stones in London. The public, he says, would 
he amazed if it knew the thousands and 
thousands of dollars now being daily spent 
on jewelry in the west of London. A dia- 
mond and pearl necklace, he says, that would 
have cost $30,000 in 1913 will now cost 
$40,000. Next to the diamond the emerald, 
which jumped into the limelight last Spring, 
's the most popular of the colored stones, 
the sapphire coming next to the emerald. 
These stones combine well with diamonds in 
rings, pendants, necklets and bracelets. One 
west-end shop is displaying diamonds, em- 
eralds and sapphires worth a small fortune, 
and a private detective, dressed in livery, is 
on guard outside the establishment. 

* * * 

The Wesselton shipment of rough dia- 
monds shown here Dec. 14 was quickly sold 
out despite high prices, the general position 
in the rough and polished markets being 
ood. Backes & Strauss, the Holborn Via- 
duct diamond house, views present condi- 
tions in the industry with optimism. The 
firm informs THe JEWELERS’ CIRCULAR: 

“With the Christmas festival hard upon 
US it is satisfactory to note that retailers 
generally report their showrooms full of 
“ustomers, and their staffs are kept very 
lully employed. The strain is the more 
noticeable as the demand is rather for quan- 
tities of smaller articles of jewelry than for 
the very large pieces running to four figures 
= upwards. Manufacturers are being kept 
usy until all hours of the night with last 
minutes ‘specials,’ although complaints are 
heard that sufficient demands are not being 


made on their existing stocks. It is, how- 
ever, the next two or three days that will 
decide whether the Christmas trade is above 
the normal or otherwise.” 

* ok * 


Reports from the Amsterdam and Ant- 
werp cutting centers denote good business, 
with American buyers predominating. Large 
goods, especially in fancy shapes, are not to 
be found without paying what seem, at first, 
exorbitant prices, although in reality these 
are only commensurate with the prices paid 
for those sizes in the rough. Most of these 
particular goods are finding their way at 
present to Paris, but whether actually for 
home consumption or for the wealthy visitor 
it is hard to say. Cheaper grade meélées, 
from 10 per carat to quarters, have been 
much in demand, and straight sizes both in 
eightcuts and small brilliants, principally for 
America. 

x x * 

An attack was made on a diamond worker 
at the premises of Kirwan & Co., Ltd., dia- 
mond mounters, Hatton Garden, E. C., the 
other night. The assailant, obviously having 
robbery as a motive, used an iron bar and 
the employe is in a hospital seriously injured 
in the head. He was found by a member 
of the firm who happened to be working 
late. 

*k *k * 

At Christie’s sale rooms the other day 
a necklace of 63 graduated pearls from the 
Orient finished with a snap _ fastening 
mounted in platinum and having three bril- 
liants, sold for $39,000. 


*x* * * 


In a lightning raid on a Catford, S. E., 
jewelry shop over the week-end motor ban- 
dits got away with $3,500 worth of rings 
after smashing a window with a mallet. 
The automobile was abandoned after the 
coup, being found by the police in a suburb 
ef the town. 

* * * 

The Birmingham jewelry shops report 
considerable activity almost up to Christmas 
with a fair demand for the best class of 
goods. Most of the shops have been work- 
ing at high pressure the past month. A 
slackening off is anticipated in the new 
year, as usual. 

2 2 

The Sheffield cutlery people are now view- 
ing the future with more optimism since the 
government proposal to make a grant to 
enable cutlery research providing the cutlery 
trade itself finds a sum of money to be used 
for a like purpose. Research, it is believed, 
is the only remedy for the industry. By it 
the manufacturers hope to be able to find 
the road back to pre-war prosperity and they 
are working hard to ensure that the neces- 
sary sum from their industry is forthcoming 
for this research scheme. The intensive 
competition from America and Germany in 


51 


cutlery can be met and overcome, it is said, 
by good research work preliminary to the 
introduction of new methods and _ ideas. 
The government has promised to appoint an 
engineering expert as its representative on 
the council of the Cutlery Research Associa- 
tion, which will have its research works in 
Sheffield. 
* * * 

The silver and electroplate branches of 
the jewelry industry are in the doldrums. 
Most of the factories turning out silver and 
electroplated goods have now closed until 
the second week of January. Since the 
Yuletide orders were executed the industry 
has been stagnant. 

x * 

The wrist watch attached to the moire 
ribbon of brilliant coloring already has been 
described in these pages. The new fashion 
of wearing this ornament now is above the 
elbow. An alternative method of wearing 
the tiny feminine watch is to tuck it into a 
special garter worn just above the knee. A 
new idea this side is the “button” watch. 
This is an inch across, set in enamel and 
worn as a single fastening on the black 
velvet coat. Jeweled hairpins are now worn 
on the hat instead of in the hair due prob- 
ably to the fact that the shingled head 
does not offer much foundation for the av- 
erage jeweled hair piece of former days. 

x *k * 


The earring pendulum is slowly swinging 
back again and a return to the single earring 
is predicted here. Some, in odd style, al- 
ready are on the market. They are mostly 
on a large scale and hang far below the line 
of the jaw, their chief novelty being found 
in their manner of suspension. A_ metal 
band passes around the head and the pendant 
ornament hangs down behind the ear from 
it. Most of these pendant earrings consist 
of a series of silver discs and are rather 
weighty. 

k * Ok 

Cut glass decanters similar to those used 
for wine are now used on the dressing table 
for scent and toilet waters. They are being 
sold in great numbers this Yuletide. Most 
of them have little silver labels on which 
are named their contents. Flashlight foun- 
tain pens, too, are being handled by the 
jewelers. They have a tiny electric bulb at 
one end and are found useful in a handbag. 
Imitation jade (erinoid, most probably) is 
now used for making fountain pens to match 
the very popular jade ornaments on handbag, 
writing table and dressing room. Also for 
the writing table is the silver pencil with 
“everlasting points.” Other jewelry novel- 
ties going well at the end of the year in- 
clude lamps representing a toad perched on 
a rock, and a china dovecot, complete with 
doves, which is lighted up from within. 

1 * x 

A Regent St. jeweler sold a number of 
pearl necklaces Christmas week, the price 
of each being $12,500. Many gift buyers 
concentrated on silver flasks appropriately 
engraved. Engine turned cigarette cases 
with a gold plaque in one corner for the 
engraving of the recipient’s initials was a 
popular article with women looking for gift 
lines. 

* * * 

The growing fashion for color in gemmed 

pieces is having an effect on the wide one- 
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HE strength of our organ- 

ization, its influence over 
the diamond markets and ca- 
pacity to lend force to our 
customers, coupled with our 
ability to supply diamonds at 
lowest market prices, has 
brought us the most success- 
ful merchants in the country 
for loyal customers. 


ARNSTEIN BROS. & CO. 


Importers and Cutters of Diamonds 


New York - 20 West 47th Street 


CHICAGO LONDON AMSTERDAM 
31 North State St. Audrey House, Ely Place 2 Tulp Straat 
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igch-and a-half bracelets. It is now the 
fashion to wear five or six of these bracelets 
on one arm, a large amount of space thus 
peing covered. Alliances of onyx and dia- 
monds, and sapphires and diamonds still are 
asked for in these arm ornaments, but the 
growing demand is for bracelets in which 
the colored stones are indiscriminately 
mixed. Thus, some of the latest type of 
fat, wide bracelets will be composed of five 
stones of different tints. The diamond, em- 
erald, sapphire and ruby now has the topaz 
or the amethyst scrambled in with it. Some 
of these gemmed bracelets are wonderful 
creations and cost upwards of $5,000 each. 
People wanting these colorful ornaments and 
not being able to afford several thousand 
dollars for one are now. purchasing remark- 
able imitations of them. These can be had 
at around $50 per bracelet and are difficult 
to distinguish at first glance from the real 
bangles. 
k * * 

The premises of C. G. Frankland, High 
Holborn merchant, were visited by thieves 
this week and some $4,000 worth of Christ- 
mas jewelry stock was stolen. It is believed 
the jewel thieves concealed themselves in the 
building during the day. The robbery was 
discovered the following morning when 
Frankland arrived at his office. 

x * x 


Pearl dealers say that the best pearls are 
now going to the United States. Pearls are 
the favorite purchase at the shops this Yule- 
tide. One west London shop has a pearl 
stock worth $1,250,000. This jewelry house 
has necklaces of real pearls priced from $50 
up to $190,000 the string. Diamond neck- 
laces are just now in much less favor than 
are pearl necklaces. One Bond St. jewéler 
says the prices of pearl necklaces now. fre- 
quently reach $500,000 a string. The form 
in which diamonds are most favored, ’ he 
says, is in earring, finger ring and bracelet. 
For the neck the pearl predominates. The 
wide flexible gemmed bracelet, already re- 
ferred to in these columns, is, according to 
Bond St., a great seller. An average price 
for an inch-wide bracelet is $7,500. Fine 
emeralds are extremely scarce and expensive. 
In alliance with diamonds they are most 
popular just now. 








Lowell Jewelers Adopt Resolutions of Re- 
spect Upon the Death of E. W. Durgin 


Lowett, Mass., Jan. 7—The Lowell Re- 
tail Jewelers’ Association assembled as a 
mark of respect in view of the death of E. 
W. Durgin, of Worcester, Mass., extended 
heartfelt sympathy and regrets to Mrs. 
Durgin and the other members of his family. 

Through their directors, the members of 
the association have issued the following 
resolutions : 

That in the death of Brother Durgin 
we have lost a faithful treasurer of our 
State association since it was organized. 

That he had taken part in all impor- 
tant events that have taken place in the 
New England States in the interest and 
welfare of the jewelers. 

That he had been founder, devoted 
shareholder and official of the Hor- 
ological School at Milford, Mass. 

That he made it his duty to attend all 
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important jewelers’ meetings and con- 
ventions. 
Therefore, we conclude that in losing 
E. W. Durgin we have lost a valuable 
and noted jeweler and craftsman. 
Lowell Retail Jewelers’ Association. 

President, A. H. Assort, 
Secretary, FRANK RICARD. 


Mr. Durgin was treasurer of the Massa- 
chusetts and Rhode Island Retail Jewelers’ 
Association. 








Movement for a Federal Biennial Censor of 
Distribution of Products Gaining 
Headway in Business Circles 


WaAsHINGTON, D. C., Jan. 7—The Bureau 
of the Census has issued forms for the 1925 
census of manufactures covering clocks and 
watches and optical goods. The clock and 
watch schedule is Form 122 and the optical 
yoods schedule Form 184. The act of March 
3, 1919, establishing the biennial census of 
manufactures makes it obligatory upon every 
manufacturer to furnish census data. Re- 
ports are required for all establishments 
which were in operation during any portion 
cf the year ended Dec. 31, 1925, but if de- 
sired the data may pertain to the business 
year conforming most nearly to the calendar 
year. ° No publication will be made by the 
Census Bureau disclosing the operations of 
individual establishments and no one not a 
sworn employe of the Census Bureau will 
be permitted to examine the reports. Prompt 
return of the completed schedules is re- 
quested by the Bureau. Preliminary reports 
based on the manufacturers’ returns will be 
issued next autumn. 

A movement for a biennial census of dis- 
tribution to be taken at the same time as 
the census of manufactures is gaining head- 
way and it is possible that Congress: will 
have authorized a census of distribution, o1 
retail census as it is called, before the 1927 
census of manufacturers is taken. In dis- 
cussing the proposal for a census of dis- 
tribution Secretary of Commerce Hoover 
stated recently that he does not expect to 
take the initiative in the matter, that the 
demand for such a census should come from 
business itself. He expressed the opinion 
that Congress is not likely to act until that 
demand is felt. Readers of THE JEWELERS’ 
CIRCULAR are invited to express their opinion 
pro and con on the projected census, and 
communicate their views to the editor of this 
journal, to their Congressmen, or to Secre- 
(ary Hoover. 

The principal argument in support of the 
retail census is that it will contribute, in con- 
junction with the census of manufactures, to 
stabilizing business, by permitting co-ordi- 
nation of production and consumption. It, is 
claimed that the whole system of production 
and distribution is improved just in the 
degree that supply and demand can _ be 
rightly adjusted. Underproduction creates 
scarcity and speculation; overproduction 
creates losses, suspension of industry and un- 
employment. Both violently affect price and 
widen the margin in distribution. Industry 
is no longer local in its production and dis- 
tribution and consequently, it is contended, 
the fundamental facts must be determined for 
the country as a whole and often for the 
whole world. Knowledge as to productive 
capacity, volume of production, stocks, com- 
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modities and current consumption is declared 
to be vital if we are to have stable industry 
and stable profits without undue margins and 
speculation. Public information as to these 
things is necessary to safeguard the pro- 
ducer, distributor and consumer, according 
to advocates of the retail census. 








PLEADS NOT GUILTY 





New York Jeweler Answers to Indictment 
Charging Him with Being Responsible 
for Diamond Smuggling 


Utica, N. Y., Jan. 5.—Conrad Levin, New 
York jeweler, pleaded not guilty, yesterday 
afternoon, before Federal Judge Frank 
Cooper in Schenectady to an indictment 
charging him with having been responsible 
for smuggling upwards of $100,000 worth of 
diamonds through Canada last May 25. Bail 
was fixed at $5,000, which he furnished. 

Marguelis pleaded guilty at the December 
term of Federal Court at Utica and was 
sent to Atlanta prison for over a year. He 
maintained before the court that he and 
Treppel brought the diamonds as a favor 
to Levin, a longtime friend. The diamonds 
were carried actually by Treppel, a young 
man of 21 who told the court that he was 
to have received pay for the smuggling. 

Marguelis told the court that he was not 
promised anything by Levin, but that Levin 
said that the chance of getting caught was 
trivial, and even if Marguelis did get caught 
there would he only a formality of paying 
the money penalties, and that Levin would 
stick by him and foot all bills and get him 
out of any trouble. Marguelis declared that 
Levin did not tell him the truth and did not 
stand by him as promised. 

A part of the plea for leniency for Mar- 
guelis was based upon the argument that he 
was a mere tool and that the owner of the 
diamonds was the principal in the smuggling 
and should be regarded as the real 
offender. ; 

Assistant U. S. Attorney Benjamin Mead 
of Auburn replied that the owner of the 
diamonds would probably be indicted. 

The government still holds the diamonds 
and in due course they will be auctioned, ac- 
cording to the practice in such cases, gov- 
ernment officials declare. 








The exact dates for the gathering of Wash- 
ington and Oregon jewelers has been fixed 
for April 26 to 28, inclusive, this year. 
Preparations are proceeding at Longview, 
Wash., where the jewelers of the city will 
he hosts to several hundred visiting jewelers 
from all parts of the two States this Spring. 
Prominent jewelers who occupy a leading 
position in organization and business affairs 
of the jewelers of this country are being 
secured to participate in the program of 
events and discussion. Besides the business 
sessions, considerable entertainment is being 
planned by the Longview jewelers. There 
will be an interstate golf tournament to be 
played off during the three day sessions, and 
sight-seeing trips will include journeys to 
beauty spots and civic shrines as well as the 
large lumbering plants and industries of this 
section. Assisting the jewelers to arrange 
an entertainment program of distinction are 
the members of the Longview Chamber of 
Commerce. 
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News Notes from Russia 





Crown Jewels, with Two Little Known Valuable Pieces Added, Are Opened 
to Everybody’s View in Special Exhibition—Confidence Men Work in 
Moscow with Glass-“Diamonds”—Smuggling of Precious Stones 
Impairs Soviet Export Monopoly, Moscow Newspaper Com- 
plains—New Method of Extracting Gold from Sea 

Water Exploited by an Odessa Chemist 


By Albert Parry 

















The latest Soviet newspapers report that 
the famous Diamond Fund of Soviet Russia, 
the former Czar’s jewels, has been transferred 
now to the House of Trade Unions, the 
yhilom Nobles’ House of Moscow, where in 
the Azure Hall a special exhibition of Crown 
iewels is arranged and opened to everybody. 
Workers and clerks who can produce a trade 
ynion card are admitted to view the cele- 
brated treasure free of charge, while others 
pay 2 rubles for an admission ticket. 

All the jewels are gathered into three 
pyramidical show cases. Besides the big 
crown diadems and the “Orloff” and “Shah” 
diamonds, already known to the readers of 
Tue JEwELERS’ CIRCULAR by numerous de- 
scriptions and photographs, the Soviet news- 
papers mention two other comparatively 
little known objects, now exhibited in the 
Azure Hall. One of them is a sword, very 
artistically set with diamonds, which be- 
longed to Paul I, the Emperor of Russia 
and Commander of Maltese Knights, stran- 
ged in 1801 by plotters with the consent of 
his son, Alexander I. It is reported that 
with this sword Paul I, in a fit of madness, 
commanded a whole regiment of cavalry, 
which did not perform at a parade up to 
his expectations, to march straight from the 
parade grounds to the Siberian exile. The 
regiment reached Novgorod, quite some dis- 
tance from St. Petersburg, when the Em- 
peror came to his senses and cancelled the 
order. 

Another object is a talisman, made of a 
deer’s hoof charmed by a “shaman,” a 
Siberian priest-sorcerer, and mounted into a 
piece of a metal richly set with uncut dia- 
monds. The talisman was supposed to guard 
its owner from ill-luck. The Soviet news- 
papers do not say to whom of Romanoffs 
this talisman belonged. 

The exhibition is reported to be very well 
attended during all the twelve hours of its 
daily function (from 10 a. Mm. to 10 Pp. M.), 
The visitors, especially workers and peasants, 
do not seem to be impressed by the splendor 
? their former rulers’ treasures. The 
irst question they ask the custodian is of 
the diamonds’ values in rubles, and then they 
wonder aloud how much cattle, grain and 
machinery such a fortune would buy. 

The exhibition will last a month. 


x *k * 


Several clever bands of confidence men 
working in Moscow take advantage of peo- 
. who look for bargains in diamonds. 
hey approach their prospects in streets, 
one of the men playing the part of a buyer 
who lacks money to make the purchase but 
who hates to let the unheard of bargain 
my by. The prospect is then “permitted” 
to chip in with his money, after which the 
tiamonds” are handed to him, while the 


“partner” mysteriously disappears in the 
crowd followed by the owner. 

The latest case of this kind reported by 
the Moscow newspapers involves one Citi- 
zen Pichtunoff, who was approached on the 
Theatre Plaza by three strangers with an 
offer to buy several big diamonds for a 
paltry sum of 1,300 rubles (about $650). 
On reaching his house, Citizen Pichtunoff 
discovered that he bought “farmazons,” 
which is a new Russian term for glass cut 
in the form of diamonds. The three strang- 
ers disappeared. 

es 

The Economic Life, a newspaper of Mos- 
cow, complains that the state’s monopoly 
of exports is seriously impaired by the il- 
legal trade carried on by private merchants 
with foreign countries through highly or- 
ganized bands of smugglers. The Soviet 
government loses heavily in profits and 
taxes. Among leading wares, which being 
smuggled do not bring to the Soviet treas- 
ury the desired returns, the newspaper lists 
“the precious metals,” meaning apparently 
Ural stones, Siberian gold, platinum and dia- 
monds from private coffers, which, as it is 
generally known, are smuggled from Russia 
all along since the Revolution. 

x * * 


The Evening Moscow advises of a new 
project, brought to the attention of the 
Supreme Economic Council in Moscow by 
one Talmud, a chemist from Odessa. The 
project deals with the old problem of ex- 
tracting gold from sea water. The Odessa 
chemist claims to have discovered a new 
method by which the coal, by means of 
which he extracts chloric gold from sea 
water, does not absorb from water anything 
else but this chloric gold. The drawback 
of coal being used for such a purpose was till 
now that along with particles of gold it 
would take in particles of sea water’s other 
salts and acids as well. 

Talmud claims to have already extracted 
four milligrams of gold from two tons of sea 
water. In criticizing his plan some Russian 
newspapers point out that in order to get 


annually 10 tons of gold valued at approxi-': 


mately $5,000,000 it will be necessary to put 
through Talmud’s machine 10,000,000 tons 
of sea water (tonnage of 500 ocean liners) 
daily. 





ae 
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J. H. Mednikow, of J. H. Mednikow & 
Co., at 119 Monroe Ave., Memphis, Tenn., 
reported wholesale trade very good and men- 
tioned that a number of new salespeople was 
being added to the organization. He expects 
to start next week on his vacation trip to 
Hot Springs, Ark., and later on a business 
trip through the neighboring commonwealth. 
The road salesmen start out on Jan. 20. 
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LEWY CREDITORS MEET 





Proposed Composition in Bankruptcy Ap- 
proved at Meeting in Chicago and Will 
Be Submitted to United States Court 

Hearing to Be Held Later 


Cuicaco, Jan. 11.—Following the filing 
of a petition in bankruptcy against Lewy 
Bros. Co., a report of which appeared in 
detail in the Nov. 25 issue of THE JEWELERS’ 
CIRCULAR, a creditors’ committee has been 
working on the matter and a proposition 
for a settlement has been under considera- 
tion. wae 

At a meeting held Monday morning, all 
three of the Lewys were examined. The 
committee submitted an offer of composi- 
tion to Referee Eastman and he will recom- 
mend it to the judge. The concern is given 
five days to file a petition to confirm the 
offer and to deposit the necessary money 
and notes. 

If this is done an official meeting to act 
on the settlement will be called by the 
Bankruptcy Court after 10 days notice has 
been given all creditors, If objections are 
filed the matter will be referred back for a 
hearing. 

It appears as if a majority of the creditors 
are in favor of the settlement offered, but 
it was stated that the credit insurance com- 
pany that filed the petition will file objec- 
tions to the confirmation of the composition. 

The settlement offered is approximately on 
a basis of 50 cents in notes running from 
Jan. 31, 1926 to Jan. 15, 1928, and 50 per 
cent. in second preferred stock of the cor- 
poration under conditions that will give the 
creditors control of the concern. 


Schedules in Bankruptcy of Lewy Bros. 
Co., Chicago 


Curcaco, Jan. 6—The schedule in bank- 
ruptcy of the Lewy Bros. Co., a corporation, 
was filed on Dec. 24. The schedule shows 
assets at $1,136,499.80. This includes cash 
on hand, $3,815.36; bills, promissory notes 
and secured, $19,882,05; stock in trade, 
$714,403.13; auto, $500; fixtures, $125,000; 


trade-mark, $1; debts due on open account, 


$152,932.95; insurance policy Illinois Life 
Insurance Co., dated June 27, 1921, $40,000, 
payable to Lewy Bros. on life of Mark 
Lewy; Mutual Life Insurance policy, dated 
March 23, 1921, $40,000, payable to Lewy 
Bros. on life of Harry Whiting, and Illinois 
Life Insurance Co., dated March 23, 1923, 
payable to Lewy Bros. on life of Harry 
Whiting. 

In listing the liabilities, those in Schedule 
A amount to $1,496,446.40. This includes 
taxes and debts due the United States, $31,- 
963.55; taxes due State of Illinois, $2,517.50; 
wages due J. F. Lewy, $225; Louis Agat- 
stein, $225, and L. H. Kahnweiler, $225; se- 
cured claims and partial secured, $551,- 
600.69; unsecured claims, $832,051.56; notes 
and bills, which ought to be paid by other 
parties thereto, $77,638.10. 





Dworsky’s, Inc., Raleigh, N. C., is offer- 
ing creditors 30 cents on the dollar, payable 
10 cents cash and 20 cents in deferred notes. 
The assets are about $70,000 and the liabili- 
ties about $200,000. 
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PLATINUM DIAM ONID 


(Brooches 


In this group of new brooches from our workshop you see elegance 
and dignity combined with that unmistakable quality found in all Wheeler 
merchandise. We are continually on the alert to keep ahead of the demand 
for “something different.” 

There is never any question about Wheeler Quality. Our mountings 
are Iridio-Platinum—our workmanship always stands the test. 


Send to Wheeler for any special diamond pieces you may require for 
a particular customer, and your satisfaction is assured. 


ESTABLISHED 1852 


e Wheeler Trade ark ° Quality ~ Service 
” ts your een (ly) f and Satisfaction 


CHaydenW. Wheeler & Co,Inc 


OFFICE AND FACTORY 


- 58 West 40th Street - New York: 


Telephone Longacre 7300 
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February’s Birth Stone—The Amethyst 





Written Expressly for “The Jewelers’ Circular” by Frank B. Wade 
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' ’s de hue 
hic purple gem’s deep blended ’ 
ea ios of red on ground of blue, 
Keeps watch and ward for just the few 
Whose birth month is month number two. 


NCE a most appreciated gem, then fallen 

into disuse for a time, and now once 
more in the ascendency, the amethyst de- 
serves all the popularity that has ever come 
to it. Of course, its reputed power of pre- 
venting intoxication (its name is from two 
Greek words signifying not to become in- 
toxicated) is of little significance in these 
dry times, but its lovely deep velvety purple 
color is unsurpassed among gems. A fine 
specimen has quality in evidence for all 
observers. A really good piece is beauti- 
ful by attificial light as well as by daylight. 
Some of the finer Siberian specimens change 
to a fine deep reddish purple when seen 
under certain types of artificial illumination 
such as a yellow gas flame, or the light of 
an oil lamp, while in the daylight they are 
of a beautiful bluish purple or violet hue. 
This color contrasts admirably with the yel- 
low of Roman gold, which almost justifies 
departing from the present vogue for plati- 
num or white gold when mounting am- 
ethysts. The creamy tint of Oriental pearls 
is also well brought out when they surround 
an amethyst. 

With the renewal of the vogue for am- 
ethyst there has come back the practice of 
engraving upon it, and this is done both 
in entaglio and in cameo styles. The in- 
laying of designs in high karat gold upon 
the table of the cut stone is another of the 
old fashions that has been revived, and even 
the insertion of tiny diamonds into the in- 
laid metal has come back. With the return 
of the brooch to fashion we may expect to 
see the amethyst used once more in round 
or oval form framed in a decorative margin 
of metal. 

Although truly gem material when of 
good color and well cut, the amethyst comes 
of humble family, being merely purple 
quartz. This mineral, when yellow, is often 
incorrectly offered as “topaz.” In its color- 
less condition we know it as rock crystal 
from which crystal balls are cut as well as 
the rondelles so much used between the 
beads of real stone necklaces. The smoky 
brownish variety is known as Cairngorm in 
Scotland, where it was formerly used to 
adorn the weapons of the Scottish chieftains. 
All these kinds of quartz are of little value 
or at least of less value than the purple 
variety which is the prince of the quartz 
family. Like all varieties of quartz the 
amethyst is of a fair degree of hardness, 
rating 7 on Mohs’ scale and wearing admir- 
ably, even in rings. The refractive index 
is not very high so there is no great bril- 
liancy to be expected from it, but that is no 
handicap to a stone of such fine color, in- 
deed too metallic a brilliancy might detract 
from Its rich, velvety appearance. Its spe- 
“lie gravity is somewhat low, 2.66, so a 
‘arat stone is perceptibly larger than a carat 
diamond of similar cutting. 

As amethyst occurs in fairly large crystals 


it is possible to obtain cut stones of consid- 
erable size. One of 90 carats which the 
writer saw recently was of practically per- 
fect crystallization and of a deep reddish 
purple color. It was cut in the form of a 
round brilliant and was too large for use as 
a jewel but would make a good museum 
specimen. Much of the amethyst of com- 
merce is of too pale a color to be pleasing. 
Such material is abundant in many countries 
and it has very little value. Those speci- 
mens which have enough depth of color to 
be rich and attractive even when cut into 
small stones are the ones to seek in buying 
amethyst. The color in these crystals is 
usually unevenly distributed, the deeper part 
being frequently in the central portion of 
the hexagonal pyramids which the mineral 
forms. 

The cutter, of course, treats the material 
so that the most desirable color is located 
deep within the finished stone, thus causing 
it to appear of uniform depth of color when 
seen from the front of the cut stone. When 
viewed with the dichroiscope, or even when 
looked at in different directions with the 
loupe, a deep colored amethyst shows two 
shades of purple, one bluish the other red- 
dish. This dichroista adds to the attractive- 
ness of the stone. 

Brazil, Siberia, and Uruguay furnish the 
best of the world’s supply of fine amethyst. 
India, Ceylon, Madagascar and North Caro- 
lina also furnish good material. 








SEES BRIGHT PROSPECTS 





H. H. Kiger, Kansas City, Mo., Reviews 
Trade Conditions During 1925 and Looks 
for Good Business During 1926 


Kansas City, Mo., Jan. 8.—In the course 
of an interview with H. H. Kiger, head of 
the C. A. Kiger Co., well-known western 
wholesale firm, with headquarters here, it 
developed that reports of the volume of re- 
tail business done in this territory during 
1925 show that, generally speaking, the vol- 
ume was as great or greater than in 1924. 
Some outlying districts have apparently re- 
ported a decrease, while others have en- 
joyed a marked increase. In outlining the 
general conditions of the jewelry trade, as 
he sees them, Mr. Kiger said: 

“The number of individual sales was con- 
siderably larger this year than previously, 


but sales were smaller in money value than : 


in some other previous years. 

“Resulting conditions, however, are very 
bright in that the 1925 buying by retailers 
was very conservative. Consequently, there 
will be a better ratio of dealers who will 
completely eliminate their debts this January 
than ever before. There was practically no 
speculation whatever in buying, yet there 
were mighty few disappointments in Decem- 
ber deliveries of merchandise by jobbers. 

“There was a shortage of American wrist- 
watch movements, due to the increased use 
of men’s strap watches, which diverted much 
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of the small watch product that had, here- 
tofore, been used exclusively in women’s 
watches. 

“In the jewelry department, compacts and 
men’s belt combination sets were probably 
the biggest items of the holiday trade, the 
balance of sales being well diversified among 
the various other items. 

“Diamonds displayed good strength dur- 
ing December, the bulk of sales going to the 
popular-priced retailers of $50, $75 and $100 
numbers. Various sales of the larger stones 
have been reported, but there has been some- 
thing of a scarcity of these owing to the 
heavy demand from Paris, which has been 
for some time bidding very highly for large 
pieces because of a strong European demand 
for fancy shapes, emerald cuts, etc. 

“The instalment or weekly payment stores, 
practically without exception, report a big 
business having been done in this section. 
While there has been some adverse criticism 
of instalment buying by the American pub- 
lic in the extent that the plan is now in op- 
eration by large eastern bankers and finan- 
ciers, there is no doubt that the instalment 
concerns, at a whole, are doing a big busi- 
ness and are constantly increasing their re- 
spective volumes. Judging from the suc- 
cessful operation of this sales plan by our 
own customers, we cannot but recommend 
this method of merchandising. 

“To sum up the general conditions in this 
trade section, I should say that the only dark 
spots on the western horizon are those agri- 
cultural districts specializing in the produc- 
tion of corn, the price of which has been 
very low. 

“Wheat has been at a good price; live- 
stock prices are constantly improving; the 
oil districts did well, and promise better for 
this Spring, owing to an anticipated advance 
in the price of gasoline. 

“The large mail-order houses did well in 
their respective jewelry departments. Look- 
ing at this angle of the jewelry business and 
comparing it to the status of the small 
American retailer, we really cannot see 
where the latter has anything to fear from 
possible inroads upon his business, if he is 
a good live merchant. 

“To stay in the game and be successful 
nowadays, modern business methods must be 
practiced and very careful buying principles 
must be adhered to; the store must be kept 
neatly, with goods well displayed and prop- 
erly merchandised; turnover of stock must 
be made oftener and old stock must not be 
allowed to accumulate. 

“Thus, having involved the personal ele- 
ment in our analysis, we cannot vision any- 
thing but a bright future and an even better 
year in 1926 than in previous ones for the 
wide-awake retailer.” 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 

Selling Price 


London U.S. Gov’t New York 
Date Official Assay Bars Official 
Jan. §, 1926... 31%) 70% 68% 
Jan. 6, 1926.. 3143} 70% 68% 
Jan. 7, 1926.. 313% 71 68% 
Jan. 8, 1926.. 3138 70% 68% 
Jan. 9, 1926.. 3138 70% 68% 
Jan. 11. 1926.. 31% 70% 68% 
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Will H. Joers Entertains Officials and Past 
Presidents of the Jewelers 24-Karat 
Club of New York at End of His 
Term in Office 


One of the most important social events 
of the jewelry trade of New York each 
yar is the dinner given by the president 
of the Jewelers 24-Karat Club to the 
officers, past presidents and committeemen 
of the association, which has become an 
annual event looked forward to with great 
interest, Usually the dinner is given shortly 
after the inauguration of the new president 
at which the policy of the organization 1s 
outlined and the committees for the year 
appointed. Last year, however, it was im- 
possible for William H. Joers, who was 
then president of the club, to arrange a 
dimer at a time convenient for himself 
and the other officers, during his administra- 
tion and it was not until after he had 
fnished his term that he was able to get 
his friends, ex-presidents and other officers 
together. But the dinner was finally 
arranged for and was held Tuesday evening, 
Jan. 5, at the New York Club, 20 W. 40th 
St, New York, and included 31 guests in 
addition to Mr. Joers. 

Although precedent was broken at this 
oecasion, the affair suffered in no way by 
the delay as will be attested by all who 
attended, for seldom has there been a 
gathering in the industry of a more en- 
joyable character or one at which the spirit 
of good fellowship reigned so completely. 
In fact, it proved a meeting of kindred 
souls and a gathering of leaders in the 
trade such as has seldom been witnessed 
and there was not a dull moment from the 
time Mr. Joers greeted his guests about 
7 P. M. until the party broke up about 
midnight. 

Mr. Joers had as his guests not only the 
present directors and incoming officers of 
the association but most of the surviving 
ex-presidents of the club. together with 
some of his associates in business and one 
of two of his most intimate friends. For 
the occasion he had the entire third floor 
of the beautiful club house and the guests 
on arriving at the reception room, were 
greeted by the host and spent the first half 
hour in social intercourse and in enjoying 
4 Buffet Russe. At 7:30 they all sat down 
at a long table in the special dining room 
which was magnificently decorated with 
smilax and roses. The place cards were 
envelopes in which each guest found a 
beautiful card case inscribed with his 
mitials, Then followed a dinner such as 
only the cuisine of this famous club could 
produce, 

From the beginning of the first course, 
the fun “grew fast and furious” and the 
ogg d 7 — occasion was accentuated by 
stoned that though there was no formal 
table toed set speeches, everyone at the 
the dng —. anecdotes or eulogies to 
in & Ine of the first speakers was 
rail yooge former president and 
kept the taht the banquet committee, who 
every sadividen I a roar with his quips on 
nauet iene present, his relations to the 
4 good mittee or to the trade, and in 

natured way he spared no one in 
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emphasizing their peculiar characteristics. 

Will Joers, who acted as master of cere- 
monies, saw to it that everyone had to con- 
tribute in some way and among the many 
he called on were the new president, Frank 
Sloan, Harry Larter, “Mayor” of Maiden 
Lane, Treasurer Charley Jung, Secretary 
“Billie’ Ward, the new vice-president, 
Melville Untermeyer, and ex-presidents A. 
L. Brown, Lee Reichman, Warren Alford, 
William I. Rosenfeld, Harry P. Dickinson, 
Walter N. Kahn, John W. Sherwood and 
Leo Wormser. In addition remarks were 
made by J. L. Cross of the National City 
Bank, Otto Wormser, chairman of the 
Trade’s Crime Committee, Royal H. Smith 
of Staten Island, DeWitt A. Davidson, T. 





PRESIDENT OF 


WILLIAM H. 
THE JEWELERS’ 24-KARAT CLUB, WHO 
ACTED AS HOST 


JOERS, RETIRING 


Edgar Willson and others, including some 
of Mr. Joers’ associates in the firm of 
Hayden W. Wheeler & Co. 

To go into detail as to the speeches would 
require much more space than a single issue 
of THE JEWELERS’ CircULAR could afford. 
Suffice it to say that though short, they 
were all to the point, were both witty and 
humorous and throughout sounded one note 
in common, which was in brief, an eulogy of 
the sterling qualities possessed by their host 
and the joy they felt in having him as a 
member and officer of the club and an 
associate in the jewelry trade of New 
York. 

But the speeches also ran gamut of enter- 
tainment from the well rendered anecdotes 
of Royal Smith to the serious discourses of 
Harry Larter, Gus Niemeyer and others on 
what the 24-Karat Club meant, and what it 
had done to uphold the traditions of the 
trade. A sentimental note was touched on 
in the remarks of Warren Alford as to 
what it meant to him to be back with the 
jewelry boys again which resulted in the 
crowd singing “Home Sweet Home,” at his 
request. The one real serious note of the 
whole occasion—the one touch of sadness 
in the evening came with the tributes paid 
to the late William G. Gough, ex-president, 
and for many years chairman of the Board 
of Directors. and a silent toast was drunk 
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to Mr. Gough after the eulogy of his 
character delivered by Mr. Larter. 

Other high spots of the evening were the 
tributes paid to the jewelers in general by 
Mr. Cross, the words of the toastmaster in 
introducing many of the speakers and the 
rousing farewell given to “Billy” Rosenfeld, 
who started the following day on a trip to 
Egypt and Palestine. 

Ex-president Joers received modestly the 
various encomiums they heaped upon him 
and proved in every way an ideal host. Out- 
side of the officers of the club, Mr. Joers had 
as his personal guests, Newton H. Rogers, 
William Allison, Arthur L. Nichols, John R. 
Wilcox, Walter A. Morris, his lieutenants 
in the firm of Hayden W. Wheeler & Co., 
De Vere Dierks, of Kansas City; G. Fred 
Perry, of Providence; Fred C. Backus, 
secretary of the National Jewelers Board of 
Trade; Arthur F. Reichman, DeWitt A. 
Davidson, Otto Wormser, J. L. Cross and 
Royal H. Smith. The other guests, who 
were either present or past officers of the 
club or members of its committees, included 
Frank T. Sloan, Melville Untermeyer, Harry 
C. Larter, Lee Reichman, Herbert A. Reich- 
man, A. L. Brown, G. A. Niemeyer, Leo 
Wormser, Wm. I. Rosenfeld, Charles R. 
Jung, Wm. J. Ward, J. Warren Alford, 
Harry P. Dickinson, Walter Kahn, John W. 
Sherwood, E. H. Dean, Charles Marx and 
‘Ty. Edgar Willson. 








Massachusetts and Rhode Island Retail 
Jewelers Plan for Convention at 
Salem, March 23 and 24 
Boston, Mass., Jan. 8.—The next conven- 
tion of the Massachusetts and Rhode Island 
Retail Jewelers’ Association is to be held at 
the Hawthorne Hotel, Salem, March 23-24. 
President J. Charles Stever and Secretary 
Louis Smith are engaged in drawing up 
plans, which, in addition to the usual ad- 
dresses, resolutions and business of the year, 
will include a banquet and dance. : 

Preliminary arrangements were discussed 
at a meeting of the officers at the Boston 
City Club last week. Louis Smith was 
elected treasurer to fill the vacancy caused 
by the death of E. W. Durgin, Worcester, 
who was killed by an automobile truck, as 
recorded in the last issue of THE JEWELERS’ 
CircuLtar. Mr. Smith will hold this addi- 
tional office until March, when the election 
of officers will take place at the convention 
in Salem. 








American Demand Helps to Revive Dutch 
Export Trade in Antiques 
Wasuincoton, D. C., Jan. 7.—Dutch ex- 
port trade in antiques revived greatly dur- 
ing 1925 and is attributed partly to impor- 
tant orders placed by American tourists and 
partly to the return of prewar conditions, 


when the United States was one of the 
heaviest purchasers of antiques from the 
Netherlands. 


Exports of such goods to the United 
States during 11 months of 1925 amounted 
in value to $1,618,000, as compared to only 
$69,000 during the corresponding period of 
the previous vear, according to a report from 
Vice-Consul Eugene W. Nabel, at Rotter- 
dam, to the Department of Commerce. The 
apparent vogue for the Dutch articles is ex- 
pected to continue this year. 














THE JEWELERS’ CIRCULAR January 13, 1995 





Established | 866 





Office and Cutting Works 
6 West 48th Street, New York 


—$$$___ 








AMSTERDAM: 6 TULP STRAAT LONDON: 23 HOLBORN VIADUCT ANTWERP: 48 RUE SIMONS 





temeiateetil 



































OPPENHEIMER BROS. & VEITH 


DIAMONDS—PEARLS 
PEARL NECKLACES 


527 FIFTH AVENUE in ae: NEW YORK 


Amsterdam: 32 Sarphati Straat Lendon: 31 Holborn Viaduct Paris: 48 Rue Lafayette 


~ a 


























ESTABLISHED 1898 











MARQUISE DIAMONDS 


and Other Fancy Shapes 


Samuel Lenkowsky & Sons 


Importers of Diamonds 


170 Broadway New York 
AMSTERDAM PARIS ANTWERP 
9 Tulpstraat 12 Rue de la Victoire 76 Rue du Pelican 


tS 











































lewe 


York 
train 
probs 
ing j 























Jaary 13, 1926 


THE JEWELERS’ CIRCULAR 








—_— 
——————————— 


Jewelry at the Sesqui-Centennial 





Lines of This Industry to Hold a Prominent Place in the Palace of Fashion 
at Philadelphia When Big Exposition Celebrating the 150th Anniversary 
of Our Independence Is Started This Year 




















—— 

PHILADELPHIA, Pa. Jan. 12.—Jewelry 
vill be enthroned as one of the queens in 
the Palace of Fashion at the Sesqui-Cen- 
tennial Exposition opening here in June and 
yill reign in a setting altogether appropriate 
to her queenly status under plans mapped 
out within the last few weeks. 

After many vicissitudes, arrangements for 
the big exposition are taking concrete form 
and work on the buildings is progressing. 
Plans for the Palace of Fashion, intended 
1 be the main beauty spot of the affair, are 
drawn and it is expected that contracts will 
soon be let for construction. These plans 
call for an octagonal building, with a gross 
foor area ot about 880,000 feet. It is to 


have a central stage for special fashion dis- 


Conrad J. Brotherly, president of the 
American National Retail Jewelers’ Associa- 
tion, is enthusiastic over the movement to 
stage a world-compelling jewelry exhibit in 
the Palace of Fashion, and in a letter to kL. 
Christopher Meyer, director of the Palace, 
says: 

“lL am heartily in accordance with this 
movement and believe that too much cannot 
be done to bring forcibly to the attention 
of the public the products of our industry. 
We shall be very glad to extend all co-op- 
eration in helping to make the Exposition a 
success.” 

Edward P. Lyman, well known in the 
jewelry trade, has been assigned to the task 
of enlisting the jewelry exhibitors and has 
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of the Royal Halberdiers in their picturesque 
uniforms of several centuries ago. 

In addition to the other features of the 
circular exhibition stage, elaborate decora- 
tions will be provided and these will be en- 
hanced by a decorative lighting system, cal- 
culated to bring out to the fullest the beau- 
ties of the gems and other jewelry displayed 
at the exposition. 








William Berkowitz, Philadelphia 
broker, Files Schedules 


in Bankruptcy 


Pawn- 


PHILADELPHIA, Pa., Jan. 11.—Schedules of 
William Berkowitz, pawnbroker, who was 
petitioned into bankruptcy a short time ago, 
show that several jewelry firms are among 
the creditors. Berkowitz conducted a busi- 
ness at 115 N. 9th St., and in addition to 
jewelry and kindred articles sold a line of 
general merchandise. He has offered a com- 
position at 15 per cent, 10 per cent in cash 
and the remainder in short term notes. It 
is stated that a number. of the creditors are 
in favor of accepting the composition offer. 

















THE PALACE OF 


plays, with an open amphitheater covering 
an area of 68,000 square feet with a seating 
capacity for 10,000 persons. On the stage, 
it is planned to have displays by mannequins 
of dresses, millinery, jewelry and other 


feminine adornments. The Palace will be 
devoted almost wholly to the newest things 
m jewelry, garments, lace, furs, millinery 


and similar articles, living up to its name 
as the Palace of Fashion. 

The building itself is to be an “all-front” 
one, there being no rear, and show windows 
are to he provided around the entire front- 
age, while encircling walks will afford easy 
access to those who wish to feast their eyes 
on the window displays. Inside, the floor 
plan calls for eight sections, each of a key- 
stone design, all ending about the central 
Stage. 

It is the present plan to have the jewelry 
exhibit occupy at least one-half of one of the 
“keystone s” of wedge-shaped 
Mis section would have beautiful approaches 
and settings to enhance the gems and fine 
work on display, while on the central stage 
alluring displays of the latest creations in 
lewelry would be seen on living models. In 
this connection it is pointed out that Ned 
Wayburn, noted theatrical producer of New 
York, has been 


subdivisions. 


: assigned to supervise and 
train the models or mannequins and that he 
probably will arrange for decidedly interest- 
ing jewelry displays throughout the progress 
of the Exposition. 


FASHION AS IT 





established an office in New York. B. J. 
Doyle, president of the Philadelphia Jewel- 
ers’ Club, and of the Poor Richard Club of 
advertising men, is treasurer of the general 
body in charge of the Palace of I‘ashion 
and is a member of the board of governors. 
Representative jewelers will be added to the 
hoard. As the exhibits come in every effort 
will be made to have the jewelry exhibit 
one of the most beautiful, as well as the 
most comprehensive, in the building. Those 
in charge point out that the Palace, as the 
“beauty” building of the Sesqui, will draw 
millions of visitors with money to spend, 
and that this will be a chance nat often 
given for not only.a display but for a selling 
opportunity. 

Booths are provided for each exhibitor, 
and when these are adorned and decorated 
under a general, systematic scheme, the ef- 
fect is expected to be strikingly beautiful. 
It is said at the Palace headquarters that a 
number of manufacturing and wholesale 
iewelers have been approached on exhibiting 
in the Palace and have shown a receptive 
attitude. Not only that, but several of the 
best-known Paris and other European jewel- 
ry houses are planning to be represented. 

Among the special features which will 
help to draw attention to the Palace will be 
the casket in which Queen Isabella of Spain 
kept the royal jewels which she pawned to 
finance the voyage of Columbus to the New 
World. This is to be guarded by a detail 


WILL APPEAR AT THE SESQUI-CENTENNIAL EXPOSITION 


Liabilities in the case are said by attorneys 
for a large number of the creditors to aggre- 
gate $67,503, while in their petition to the 
federal court they state that the assets may 
approximate $16,000. The stock now in the 
store, according to them, will not bring over 
$2,000 at forced sale while the fixtures might 
bring $1,000. 

Several of the larger creditors, it is stated, 
received notes from Berkowitz, but the at- 
torneys for the petitioning creditors say 
sore of these may have been negotiated. 
Among the holders of the notes are: Joseph 
Geodman, of Philadelphia, $3,008; Louis 
Gurfein, New York, $4,662.50; Jack Press 
Diamond Co., New York, $305; Heriry Beck, 
New York, $3,199.10; Conklin Pen Co., 
Toledo, O., $140; J. R. Wood & Son, New 
York, $1,600. 

Other creditors in the jewelry line in- 


clude: Buffalo Jewelry Co., Buffalo, N. Y., 
$199.28: Belais Mfg. Co., New York, 
$286.35: DeLuxe Clock Mfg. Co., New 


York, $326.45: Edison Pen Co., Petersburg, 
Va., $193; Horrocks, Ibbotson Co., Utica, 


N. VY. $160.95; Wahl Pen Co., Chicago, 
$277.88: Samuel Venderman, Philadelphia, 
$106.50. 








H .C. Lederer, 8905 Santa Monica Blvd., 
Sherman, Cal., has assigned to the Los An- 
geles Wholesale Board of Trade without 
release. The assets are claimed to be 


$1,000 and the liabilities, $3,000. 
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LATEST CUSTOMS RULINGS 





Correct Tariff Classifications of Beads, 
Imitation Semi-precious Stones, and 
Other Jewelry Articles Fixed 
in Decisions by the 

Customs Board 


LoosE BEAps 

g. Altman & Co., New York, win before 
the Board of United States General Apprais- 
ers in a ruling reducing the duty on certain 
joose beads not in imitation of precious or 
semi-precious stones, or imitation pearl beads. 
On entry through the customs the beads in 
question were assessed with duty at the 
rate of 80 per cent ad valorem under Par. 
1428, tariff law of 1922. Judge Sullivan 
now fixes duty on this merchandise at but 
35 per cent ad valorem under the provisions 
of Par. 1403 of the same law. 


BRACELETS 


In the same decision Judge Sullivan rules 
with regard to the tariff classification of 
certain bracelets composed of metal and 
heads, metal chief value, valued at over 
% cents per dozen pieces, imported by the 
same concern, namely, B. Altman & Co. The 
General Appraiser holds in this case that 
the bracelets in question were correctly re- 
turned for duty as jewelry, at 80 per cent 
ad valorem under the provisions of Par. 
1428. The importers’ protest is therefore 
overrulled as to the bracelets. 

SEMI-PRECIOUS STONES 

A protest filed by Veit Son & Co. against 
the collector’s assessment of duty on certain 
merchandise consisting of imitation semi- 
precious stones, faceted, is sustained in an 
opinion by Judge Sullivan. The merchan- 
dise, the subject of this decision, was taxed 
with duty at the rate of 60 per cent ad 
valorem under Par. 1429, 1922 act. The 
importers protested this assessment, claim- 
ing duty at only 20 per cent ad valorem 
under the same paragraph, which claim is 
upheld by the Board of Appraisers. 

HATPINS 

Hatpins composed of blue steel stems with 
heads of black glass, imported by A. Wolf- 
son and §. Stern, are held by the Customs 
Board to have been incorrectly returned for 
duty at the rate of 55 per cent ad valorem 
wider Par. 218, Act of 1922. Duty should 
have been taken, Judge Sullivan finds in 
sustaining the importers’ protests, at the 
rate of but 35 per cent ad valorem under 
the provisions of Par. 350 of the said act. 
The action of the collector in imposing duty 
under Par, 218 at the higher rate, is there- 
fore reversed. 

StruNG BEAps 

Decisions having to do with the correct 
tariff classification of certain temporarily 
strung beads have just been handed down 
by the Board of Appraisers. In these cases 
Judge Sullivan rules that the beads in ques- 
tion were erroneously assessed on entry as 
beaded articles, at 45 or 60 per cent ad 
Valorem under Par. 1403, Act of 1922. The 
Protestants contended for duty under the 
itst subdivision of said Par. 1403 at only 
35 per cent ad valorem, and this conten- 
tion is upheld. The following importers’ 
Protests are therefore sustained: 

Chas, Bloom, Bloomingdale Bros., the 
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Frankel Importing Co., Strauss Bros. & Co., 
the Morris Hollander Co., Albert Lorsch 
& Co. Lewy & Co. the Globe Shipping 
Co., Bernard Judae & Co., J. S. Bernstein 
& Co., the American Express Co., Amson 
Furtsch, Henry Amdur & Sons Inc., the 
Artisto Import Co., the Artistic Novelty 
Co., William L. Bane & Co. and A. J. 
3racher, all of New York. 


RHINESTONES 


Rhinestones in metal settings, known as 
roses montees, assessed on entry through 
the customs at the rate of 55 per cent ad 
valorem under Par. 218, act of 1922, are 
dutiable as imitation precious stones, cut or 
faceted, at but 20 per cent ad valorem under 
Par. 1429, same act, Judge Sullivan finds 
in sustaining protests of these importers : 

The Frankel Importing Co., Theo. L. 
Stern & Co., J. J. Gavin & Co., Bernard 
Judae & Co., the National Bead Co., Pulver 
& Kirschner, Julian Roberts, Walter A. 
Yokel, and Froman & Levy. 

REFUND ON SILVERWARE 

In granting a petition filed by the Adie 
Silver Corporation, of New York, under 
the provisions of section 489 of the present 
tariff act for the remission of additional 
duties, Judge Sullivan finds as follows: 

“In this case the merchandise consisted of 
silver hollow-ware tea sets, salts, coffee pots, 
and trays, made to a design. 

“At the time the petitioner first began do- 
ing business in this line of merchandise he 
received a discount of 10 per cent; then 
afterwards, 20 per cent; and finally, 25 per 
cent. 

“The discount was not allowed on ap- 
praisal. An appeal to reappraisement was 
taken, but the petitioner was unable to pro- 
duce any testimony, as competitors handling 
the same line of goods refused to divulge 
their market price. 

“After consultation with the examiner an 
agreed price was stipulated, and the General 
Appraiser affirmed the compromise value. 

“We feel from all the facts the entry 
was made in good faith, The Government 
being without specific data as to the market 
value, relieved the importer of absolute ac- 
curacy on the same question. The petition 
for remission is therefore granted.” 








MAKES AN ASSIGNMENT 
Arthur J. Madaras, Cleveland, Offers 
Creditors a Settlement of Thirty- 
Three Per Cent 


CLEVELAND, O., Jan. 9—Arthur J. Ma- 
daras, who has conducted a jewelry store 
under the style of L. Strauss Co., at 5415 
Euclid Ave., is in financial difficulties and 
has made an assignment under the State 
laws for the benefit of his creditors, to Joe 
Feniger, an attorney-at-law in the Guaran- 
tee Title building. The assignment has 
followed a negotiation between Mr. Feniger, 
who is Mr. Madaras’ attorney, and the 
creditors and is the result of negotiation for 
a settlement. 

According to the assignee, Madaras’ 
liabilities will approximate $9,000 while his 
assets will probably be somewhere between 
$5,500 and $6,000. There is a chattel mort- 
gage on his fixtures upon which there is a 
halance due of $2,400. 
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The settlement which Madaras has offered 
to creditors is on the basis of 33 per cent. 
within 30 days. Letters asking creditors 
to accept this settlement have been sent out 
under date of today. If it is not accepted, 
bankruptcy proceedings are expected to 
follow. 














ACCUSED OF THEFT 


Employe of Philadelphia Firm Held 
for Court on Charge of Pawning 
Articles Stolen from Employer 





PHILADELPHIA, Pa., Jan. 12—One of the 
boldest cases of robbery in the jewelry line 
that has come to the attention of the Pinker- 


ton Detective Agency in this city in many ° 


years, resulted in the arrest of Vincent Paul 
Williams, alias “Vincent Williams,” and 
Paul Williams, 20 years old, who lives with 
his mother at 2335 N. 8th St. Williams is 
accused of having stolen pieces of jewelry 
valued at more than $5,000 from the retail 
jewelry store of Smith & Taub, at 6 S. 15th 
St., by whom he was employed for a few 
weeks during the holiday rush. 

Williams’ scheme was a_ nervy one. 
Learning in some way that the firm desired 
help during the holidays, he applied for 
employment and gave what the firm con- 
sidered good references. It transpired that 
he had written the references himself and 
when the firm wrote to the persons whose 
names he gave, he in some way got the 
letters and answered them giving himself a 
high character. Partly on the strength of 
the indorsements, he was hired later in 
October and remained with the firm until 
the latter part of November when he left 
saying he had obtained a permanent position 
in another city. 

He was not suspected of theft until sev- 
eral days after he had left when search for 
a missing ring resulted in the discovery of 
his other peculations. Then the Pinkertons 
were called in and the astonishing extent 
of his thefts revealed. It was found that 
he had watched his opportunity and taken a 
ring, a bracelet, or some other article daily. 
These he had pawned for whatever he could 
get and a number of the articles have been 
recovered from pawnshops in various parts 
of the city while others are being hunted 
for. 

Williams was arrested after a search of 
more than a month, by Pinkerton operatives. 
assisted by city police and a constable. He 
was held in $7,500 bail for court by 
Magistrate Coward when given a hearing in 
Central station. 

The Pinkerton agency was able to show 
the court that although only 20, Williams 
has considerable of a criminal record. He 
was arrested here on July 13 of last year 
on the charge of having stolen goods but for 
some reason, the case was not pressed. Last 
Dec. 27 he was arrested on the charge of 
stealing an automobile and held in $1,000 
hail for court but this case also was “fixed 
up” as the police say in some mysterious 
manner and he was paroled. 

It also has been discovered that at the 
time he was employed by Smith & Taub he 
was out under $2,000 bail from Atlantic 
City court on the charge of the larceny of 
jewelry valued at $2,000 from Max Balter, 
a jeweler at the shore resort. 
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ALLEGED ROBBERS CAUGHT 





Buffalo Police Arrest Two Men on Suspicion 
and Claim That Loot from Jewelry 
Robbery Was in Their Possession 


purrato, N. Y., Jan. 9.—In the capture 
this morning of two alleged robbers local 
police believe they have solved the epidemic 
of window smashing and thefts from Buf- 
ilo jewelers within the past few weeks. 
Diamond rings and other jewelry, valued 
t several hundreds of dollars, were recover- 
edand a pair of alleged thieves arrested early 
is morning, less than 20 minutes after two 
plate glass windows had been broken at the 
sawnshop of David Gross, 153 Genesee St. 
Arrest of the men, upon whom the loot was 
jound, disclosed the robbery. One of the 
men put up a struggle before he was sub- 
dued. 

The prisoners gave their names as Michael 
Marion, 35 years old, and Edward Friganet, 
% years old, both of this city. Marion was 
arrested in lower Main St. by Lieut. Joseph 
lordan of the Franklin St. station. Friganet 
was taken into custody on Oak St. by Pa- 
trolman Richard Harvey of the Sycamore 
St. station. 

Police were unaware of the robbery when 
the arrests were made. Both were taken 
into custody as “suspicious characters.” 
Marion failed to give Lieut. Jordan a satis- 
factory explanation of his actions and was 
taken to the Franklin St. station for further 
interrogation. In his pockets, the police say, 
were found rings and other jewelry bearing 
price tags from David Gross’ store. 

Almost simultaneously with Marion’s ar- 
rest, Patrolman Harvey was driving on Oak 
St, between Genesee and Sycamore Sts., 
when he observed a man darting away from 
the approach of the patrol wagon from the 
Sycamore St. station. Harvey speeded the 
wagon, overtook the man, jumped from the 
driver's seat and captured him. According 
to Patrolman Harvey the suspect started 
fighting and the officer used his billy to 
subdue his captive. He took the prisoner 
to the Sycamore St. station. Searched there 
a quantity of jewelry and rings, also bear- 
ing price tags from Gross’ store, were found 
on Friganet’s person, the police claim. 

Detectives and reserves from the Franklin 
and Sycamore St. stations arrived almost 
‘multaneously at the pawnbroker’s store. 
There they found the two large plate glass 
show windows shattered. Two rocks had 
been used to break the glass. The windows 
had been almost cleaned of merchandise that 
ad been on display. 

Marion and Friganet are being held on 
technical charges of suspicion for further 
{uestioning and investigation. Police believe 
they may be the same thieves who broke 
windows in three other jewelry stores within 
the past week. ; 

_ Robbers who tossed a stone through the 

>a : T. C. Tanke’s lower Main St. 

sie an. 6, were frightened away with 

ing more for their pains than a small 

Wrist Watch. 

Bata hundred dollars in rings and lodge 

a a loot taken from the show 

~setllng agree: Obenauer’s store at 616 
os St. early today. The glass was 

‘mashed with a rock. 

\ small window was broken in Frank A. 





THE JEWELERS’ CIRCULAR 


Ketter’s jewelry store, 334 Connecticut St., 
early this morning, two cheap clocks and a 
string of beads comprising the loot taken by 
the thieves. 








Burglars Visit Philadelphia Jewelry Store 


and Escape with Articles Valued at 
About $5,000 


PHILADELPHIA, Pa., Jan. 12.—Burglars and 
thieves appear to have it “in” for Samuel S. 
and Joseph Haas, who conduct a retail 
jewelry store at 1738 Market St. Inciden- 
tally another brother, Louis, who conducted 
a store at 1436 N. 10th St., also seemed to 
have aroused the enmity of bandits. The 
latest criminal move against the Haas broth- 
ers came last Friday night when hard work- 
ing burglars chopped their way into the 
store through an 18 inch brick wall and got 
away with watches, rings, mesh bags, silver- 
ware, necklaces and silverware to the value 
of about $5,000. They made no apparent 
attempt to open the safe, in which there was 
a large number of diamonds. 

The burglars first forced an entrance into 
a vacant store next door to the Haas place. 
Working for several hours, the police say, 
they cut a hole through the party wall and 
plaster just large enough for a man to 
crawl through. 

Samuel Haas of the firm discovered the 
robbery when he came to the store to open 
it for business Saturday morning. He saw 
the show cases had been looted and then saw 
the hole in the wall. Mrs. Martha Haas, 
who locked up the store the night previous 
at 10:30, told the police she heard a noise 
in the unoccupied store just before leaving 
but attached no significance to it at the time, 
believing a new tenant might be preparing 
to move in. 

Mr. Haas stated that the loss might be 
found to exceed $5,000 after a more detailed 
check-up had been made. 

The Haas family has a long record of 
trouble at the hands of robbers. On Sept. 
14, 1919, Samuel Haas was credited with 
having bluffed five men who came into the 
store to rob it. Ordered by the gang to 
“throw up” his hands, he suddenly pulled a 
revolver from under the counter and the men 
fled. The revolver was unloaded. A month 
later a bomb was hurled through the window 
of the store but did little damage. The 
police believe it was the revenge of the ban- 
dits foiled by Mr. Haas. From then on the 
attention of the criminal world seemed to 
center on Louis Haas, the third brother. 
On Nov. 12, 1919, his store on N. 10th St. 
was entered and robbed of goods valued at 
$1,500, at night. A little more than a month 
later a bandit attempted a hold-up in the 
store and Louis worsted him after a rough 
and tumble battle. On Jan. 26, 1925, Louis 
was alone in the store when three bandits 
entered and one of them fired at the jeweler 
as he ran for a revolver under the counter. 








One of the biggest Decembers in its his- 
tory has just been passed by Burnett Bros., 
who now have 11 jewelry stores along the 
Pacific Coast. Almost one hundred thou- 
sand people bought jewelry from these stores 
during the month of December just closed, 
they state. The 11 stores are located in 
Washington, Oregon and California. 
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STATE LAW NOT VIOLATED 





Michigan Supreme Court Upholds Judgment 
of Chicago Corporation on Appeal 
Charging It Did Business Without 
a License 


Cuicaco, Jan. 7—The Supreme Court of 
the State of Michigan has upheld the judg- 
ment entered some time ago in the suit by 
C. H. Knights-Thearle Co., of this city, 
against William A. Hartline, a jeweler at 
Midland, Mich., and a member of the firm 
of Hartline & Hartline, of that town. The 
action is important inasmuch as the court 
has refused to upset the judgment on the 
ground that the Chicago concern was doing 
business in Michigan in violation of the 
State law. 

The suit arose as the result of a sale in 
Sept. 21, 1923, of about $3,000 worth of 
jewelry by S. E. Croft, a salesman for the 
C. H. Knights-Thearle concern. No pay- 
ment was made at the time and later Croft 
went to Midland, interviewed the defendants 
as to a settlement, took back part of the 
goods and received from. the defendants 
about $500, receiving an otder at the same 
time for further goods to be shipped from 
Chicago. The defendant claimed that the 
goods left with him were not “sold” to him 
but were left on consignment, and when the 
Chicago jewelry house sued, the defendants 
set up a claim that it had no standing in 
court under the law which forbids a foreign 
corporation to make contracts in the State 
without holding a certificate from the Secre- 
tary of the State. 

The court submitted to the jury the ques- 
tion as to whether the plaintiff corporation 
was doing business in Michigan in violation 
of the statute among the other defenses and 
the jury rendered a verdict to the C. H. 
Knights-Thearle Co., of $1,155.44. It was 
from this verdict that an appeal was taken 
on which the Supreme Court’s decision was 
handed down last week. This decision is 
regarded by jewelers as important. ; 

In the opinion of the court, the facts in 
the case are reviewed and the Michigan 
court calls attention to the principle estab- 
lished in previous decisions to the effect 
that : 


“The crucial test in doing business 
within the meaning of this statute is 
not an isolated transaction within the 
State or the trans-shipment of goods 
from the home office pursuant to orders 
taken by drummers within the State, 
but it is the establishment of an. agency 
or branch office within our State 
limits.” 


The opinion goes on to say that there is 
no proof that the plaintiff at any time had 
made any other sale in the State or that the 
goods the salesman then had were brought 
into the State for sale, and the court did 
not feel the plaintiff was entitled to a per- 
emptory instruction that this sale was made 
in violation of the act. Taking up the other 
defenses in the case, the Supreme Court 
disposes of them in favor of the plaintiff 
and says that: 

“A careful reading of the entire record 
satisfies us that the defendant has no just 
cause for complaint as to the conduct of the 
trial or the verdict reached by the jury.” 

“The judgment is affirmed.” 
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WALTER EITELBACH &» CO., Inc. 


376 FIFTH AVENUE, NEW YORK 
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New 


SPECIALISTS IN PEARL NECKLACES AND INDIVIDUAL PEARLS 
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THE GIFT TO HER FIANCE 
THE 


STAR SAPPHIRE RING 


The bestowal of a Gift upon her betrothed 
is a charming custom that breathes the roman- 
tic spirit of the engagement period. 


The Star Sapphire ring is suggested as being 
a particularly suitable gift for this occasion. 
It is a man’s piece of jewelry. 


LOUIS N. MARX 


Gems of Fascination 
¢ 36 West 47th St. NEW YORK 
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Publicity Campaign in Pacific Coast States 





Territory Organized Under Able Leaders and Work Will Be Started About 
Feb. 15—L. D. Reynolds and E. F. Guckenberger 
Endorse Campaign 














The campaign to secure the quotas for 
fe national advertising fund from the 
Pacific Coast States will start about Feb. 
§ when L. VY. Gardner, divisional super- 
igor of field work of National Jewelers 
publicity Association will start work in 
(gifornia with the assistance of the State 
ind associated chairmen in that part of 
ntry. 

Tar seqgnization of the west Coast and 
ig the inter-mountain district that will work 
sith Mr. Gardner are as follows: 

California—Godfrey Eacret, Shreve, Treat 
t Eacret, San Francisco; Wm. C. Lean, 
San Jose; E. B. Smith, Santa Ana; Carl F. 
Noack, Charles J. Noack Co., Sacramento ; 
Yaurice Friedberger, M. Friedberger & Co., 
Stockton; Charles Oberlin, Oberlin Bros. 
(0, Fresno; Charles F. Manahan, Pasadena ; 
George E. Feagans, Feagans & Co., Inc., 
los Angeles; Claude C. Lewis, C. C. Lewis 
lewelry Co., Long Beach; Julius A. Young, 
H. Morton Co., Inc., Oakland; M. K. Giant, 
Giant & Son, Vallejo; Charles E. Per- 
tam, San Pedro; Charles M. Hanf, San 
Bernardino; Edward N. Radke, Glendale; 
G. A. Brock, Los Angeles; Constant J. 
Auger, San Francisco; C. H. Wright, C. H. 
Wright & Son, Eureka; George Pruett, 
Cheney & Pruett, Bakersfield; H. Harris, 
L, Eaves & Co., Santa Barbara; J. Herbert 
Hall, Pasadena; J. Jessop, San Diego; E. 


W. Reynolds, FE. W. Reynolds Co., Los 
Angeles, 
New Mexico—Fred Mindlin, Mindlin 


Jewelry Co., Albuquerque. 

Arizona—Mack Gardner, Phoenix; O. A. 
Hesla Co. Inc., Prescott; Greenwald & 
\dams, Tucson. 

Oregon—Frank A, Heitkemper, Port- 
land; J. H. Shaner, Shaner & Co., Astoria; 
W. Fred Boettcher, The Dalles; A. A. 
Keene, Pomeroy & Keane, Salem; F. M. 


French, F. M. French & Son, Albany; 
lackey's Jewelry Store, Eugene; L. Schade, 
Martin J. Reddy Jewelry Co., Inc., Med- 
ford 

_ Washington K. Falkenberg, Walla 
Walla; Herbert M. Crothers, Aberdeen; 
archi C. Germain, Anacortes: Muller & 
‘splund, Bellingham; Jorgen Nelson, Brem- 
ton; Grover Troth, Troth & Co., Cen- 
tralia; M. M. Wallgren, Swan O. Wall- 
Everett; Fred Straub, Holquiam; Gus 


ssayed Seattle ; A. J. Sartori, Sartori & 
Wolff, Spokane; W. G. Mahncke, Mahncke 
t Co, Tacoma ; C. F. Pa'ge, Vancouver; 
Howard Thomas, Wenatchee; George Dun- 
‘ar, Dunbar-Jones Co., Inc., Yakima. 
daho—C. F, Scott, soise; Edwin B. Har- 
> Pocatello; Charles D. Hunt, Twin 
‘alls; Joseph N. McPhail, Lewiston. 
"setae J. Wintermantel, Louis J. 
cnermantel Jewelry Co., Elko; Max H. 
Kuhn, Reno; J, Tasem, Tonopah. 
an Boyd Park, Salt Lake City; John 
Rushmer, Ogden; John Smalley, Ogden. 


t is ex ected that j cE ar in ° 
least the Dp that it will take until at 


first of July to cover all this terri- 


tory and to get the individual subscriptions 

from each. 

“As far as possible and practical every 
manufacturer, wholesaler, jobber and _ re- 
tailer west of the Rocky Mountains will be 
seen and asked to do his full share,” says 
Mr. Gardner. 

EX-PRESIDENT OF BROTHERHOOD OF TRAVELING 
JEWELERS ENDORSES PUBLICITY CAMPAIGN 
A rousing endorsement of the campaign 

was made at the meeting of the Brotherhood 

of Traveling Jewelers on Saturday after- 
noon, following an explanation of the prog- 
ress of the work by Lon D. Reynolds, 
president of the Brotherhood of the associa- 
tion and an active worker on the campaign. 

In his talk before the Brotherhood, Mr. 
Reynolds pointed out the great need of a 
co-operative effort on the part of the indus- 
try to teach the nation the way back to the 
jewelry store. 

LETTER FROM E. F. GUCKENBERGER 

Traveling salesmen of jewelry manufac- 
turers and jobbers enthused by the success 
of the campaign to provide the funds for 
the four-year national advertising, publicity 
and merchandising program to teach the 
nation the way back to the jewelry store 
are writing letters of endorsement into the 
association as well as talking the proposi- 
tion up with their customers on whom they 
call. 

Following is a letter received this week 
from E. F. Guckenberger, Indiana repre- 
sentative of the Gruen Watchmakers’ Guild: 

“The $2,000,000 publicity campaign is 
the biggest and finest proposition that 
the jewelry industry has ever under- 
taken. It is going to let the American 
public know that the jewelers of 
America are a real live wide awake 
group of merchandisers who mean to 
solicit systematically and thereby obtain 
their just share of the money which is 
spent for other than the bare necessities 
of life. 

“The jewelers will appreciate and 
profit by these efforts each year as this 
campaign goes on, but five years from 
now they will just start to reap the real 
beneiits from their contributions in the 
way of a remarkable increase in the 
volume of their business.” 








I‘rederick Mehlbrech, proprietor of J. T. 
Allen & Co., Richmond, Va., who died Jan. 3, 
left an estate of $56,518, consisting of $4,250 
in real estate and the remainder in personad 
property. Mr. Mehlbrech left all jewelry, 
household effects and books outright to his 
widow, Mrs, Rosa M. Mehlbrech. The re- 
mainder of the estate was left in trust’ to 
her during the term of her life. At her 
death it is to be divided equally among the 
children. Mrs. Mehlbrech and the State 
and City Bank & Trust Co., qualified as 
executors in the chancery court when the 
will was admitted to probate. 








CIRCULAR 


67 
DEATH OF GUSTAVE MARCUS. 





Pioneer Diamond Dealer of San Francisco 
Passes Away After a Career of Half 
Century in the Industry 
San Francisco, Cal., Jan. 9—The dia- 
mond and jewelry trade of the Pacific Coast 
lost one of its oldest and most prominent 
members this week in the death, Thursday, 
Jan. 7, of Gustave Marcus, who had long 
been connected with the California Jewelry 

Co., 704 Market St. 

Mr. Marcus who was a native of Ham- 
burg, Germany, had passed the allotted 
three score years and ten, but his death was. 
deeply regretted as he had only of recent 
years begun to enjoy the leisure which he 
had so justly earned. He came to Cali- 
fornia over 50 years ago and joined the 
firm of Levinson & Bros., in which his 
brother-in-law, Herman Levinson, was a 
member, and which did business as the Cali- 
fornia Jewelry Co. In this concern, Mr. 
Marcus was associated with Herman Levin- 
son, W. Morgan and F. Bonestell, all of 
whom passed away before him. The busi- 
ness was reorganized in 1895 since which 
time it has been known as the California 
Jewelry Co., only. In the reorganized com- 
pany, Mr. Marcus was associated with L. O. 
Levinson (his nephew and son of Herman 
Levinson) and later in 1900, an interest was. 
given to Alexander Feldenheimer who, in 
1904, became a full partner in the concern. 
The personnel remained unchanged until 
Alexander Feldenheimer withdrew in 1916- 
and later came east. 

Mr. Marcus remained head of the concern 
until his death, although for the last four 
or five years he had relinquished active par- 
ticipation in its management. He did not 
retire from the business but dropped the 
active management of the concern which 
was turned over to his nephew. 

Deceased was considered a pioneer in the 
diamond business of San Francisco and one 
of the first real importers, for he went to’ 
Europe to buy gems for the California 
Jewelry Co., and his first trips were male 
at a time when only five American buyers 
were in the Amsterdam market. Up to the 
time of his death he was considered one of 
the finest judges of diamonds and precious 
stones throughout the entire west. He 
knew his business from the ground up and 
was of a type of merchant that by his 
knowledge, his acumen and his integrity, 
reflected credit on the industry which he 
served. He was widely known for his 
ability and his many sterling qualities and 
his kindliness toward those who had deal- 
ings with him and his fairness and good busi- 
ness judgment were celebrated throughout the 
jewelry trade. Mr. Marcus last visited 
Europe in 1923 when he traveled there for 
pleasure and recreation and renewed many 
former business friendships. 

Mr. Marcus was a widower, his wife hav- 
ing passed away about two years ago. He 
had no children but is survived by a step- 
son, Dr, August Bryant, and by many 
nephews, among whom is L. O. Levinson, 
the present head of the California Jewelry 
Co. 





— 


The style of the Arcade Ring Mfg. Co., 
Buffalo, N. Y., has been changed to Witzel 
& Schnell. 
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Pearls, Diamonds and Other Precious Stones 


Artificial Pearl Necklaces 


A Superior Reproduction 
of the Genuine 


Direct from France 


Made and Sold in Europe for 15 years 
Worthy of a Place Among Gems 


Hand Made 18K. White Gold Jewelry with our Artificial Pearls 


GATTLE & HUNTER 


576 Fifth Avenue, New York 
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Bandits Invade Uptown, New York, Jewelry District 





Two Jewelers Attacked by Thugs Who Rob Them of Loose Diamonds 
and Escape in an Automobile 

















—— 

New York’s uptown jewelry district wit- 
nessed its first sensational robbery last Mon- 
day morning when three bandits stepped out 
of an automobile standing in front of 14 
W. 48th St. and after beating Albert S. 
Goudvis and Emanuel Veerman of Goudvis 
Bros, cutters and importers of diamonds, 
YW, 48th St., relieved them of a brief case 
containing loose precious stones. In some 
quarters the loss is placed at about $100,000, 
while from other sources the stolen gems 
were said to be worth nearly $125,000. At 
the firm’s office, however, a JEWELERS’ Cir- 
cuLak reporter endeavored to obtain some 
estimate but as an inventory had not been 
completed no figures were mentioned. What- 
ever the loss, the concern stated, it is covered 
by insurance. 

In their escape the bandits were pursued 
by an ex-policeman who fired five shots at 
them, and a member of the Fifth Ave. 
squad, who also opened fire on the crooks. 
The traffic, however, was so thick that the 
crooks had little difficulty in losing their 
pursuers. 

For some time it has been Mr. Goudvis’s 
custom to go each morning to the vaults of 
the Harriman National Bank at 44th St. 
and Fifth Ave., where the concern stores 
its gems each night. In returning to his 
office, however, Mr. Goudvis rarely took the 
same route, but the thieves had probably 
been watching the diamond merchant for 
some time and were more or less familiar 
with his movements. 

Mr. Goudvis, accompanied by Mr. Veer- 
man, went to the vaults as usual on Monday 
morning, removed the gems and then started 
for the firm’s office on the 11th floor at 22 
W. 48th St. Walking along Fifth Ave. 
they reached 48th St., shortly after 9:30 
o'clock. Not far from the corner on the 
tight side of the street a car stood against 
the curb. 

As the diamond merchants came abreast 

of the car three men jumped out of the 
machine and pointing guns at Mr. Goudvis 
and Mr. Veerman, attempted to snatch the 
brief case from the former’s hands. The 
men resisted the bandits, who lost no time 
m using the butt ends of their guns on the 
victims’ heads. After the pair were knocked 
almost unconscious, they were shoved into 
the the hallway of the building at 14 W. 
48th St, in front of which the hold-up 
occurred, 
_ When the thieves had gotten the loot they 
Jumped intc the waiting automobile, which 
sped toward Fifth Ave. As traffic was go- 
ing north and south on this thoroughfare the 
muchine turned south. 

When the bandit car reached 47th St., a 
Westbound traffic strect, the driver, it is 
thought, became confused and cutting across 
send and defying a policeman on duty, 
nr ay The traffic policeman, it is 
ae rn to stop the men but was un- 
Successful. An ex-police captain, standing 
: 47th St. and Fifth Ave., seeing the con- 
usion, fired five shots at the men but they 








still continued in their escape. Detective 
John Barron, of the Fifth Ave. squad, was 
also nearby and opened fire, but the men 
were by this time speeding toward Madison 
Ave. Eye witnesses state that the bandit 
car ran for almost 200 feet along the side- 
walk, avoiding traffic coming from the op- 
posite direction. In a few moments the car 
was out of sight. 


The license plates on the machine were 
stolen, but whether the car was a stolen 
machine has not been determined. The rob- 
bery and escape was one of the most daring 
and sensational accomplished in New York 
for some time. Luck played an important 
part for the bandits, when they found an 
opening in traffic as they reached 47th St., 
and also the fact that few cars were travel- 
ing on this street. 

30th of the victims were severely beaten 
and were bleeding freely when found in the 
hallway. They were taken to their office a 
few doors away, where a doctor attended 
to the wounds of both men. 








Thugs Kidnap New York Jeweler and Rob 
Him of Diamonds Valued at $6,152 


Five armed bandits kidnapped John Cohen 
of Cohen & Senaukee, jewelers, 2 E. 125th 
St., New York, and his salesman, David 
Rosen, last Thursday afternoon, and after tak- 
ing loose diamonds worth $6,152 from the lat- 
ter, threw the pair out of an automobile and 
then made their escape. The car in which 
Mr. Cohen and his salesman were making 
their calls was found later abandoned on 
Vordham Road. 

The jeweler and his employe had called on 
several customers in the Bronx and about 
4 p. M. were traveling west along Tremont 
Ave. when a touring car crowded Mr. Rosen, 
who was driving the machine, to the curb 
near Anthony Ave., and directly opposite 
a public school. Four thugs jumped into 
the car in which the jeweler and salesman 
were riding and began struggling with the 
victims. Mr. Cohen managed to free him- 
self and jumped from the car. 


With the thugs shouting that they would 
kill him if he did not stop, Cohen ran and 
tried to get into the school building, but the 
thieves pursued him, knocked him down with 
their revolvers and then dragged him through 
a small group of frightened women and 
children back to the automobile. They 
threw him into the machine with Rosen, and 
one of them took the wheel and drove west. 
Four of the thieves were in Rosen’s auto- 
mobile, and the fifth followed with their 
own machine. 

One of the thugs drove Rosen’s car against 
a trolley pole in the Grand Concourse tunnel 
and the few minutes’ delay was utilized by 
the others, who began to search Cohen and 
Rosen. From Mr. Cohen they took a few 
dollars in cash and a check for $60, which 
was later found in the abandoned car. Mr. 
Rosen, however, carried the loose diamonds, 
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and after a struggle was finally relieved of 
the gems. 

The thieves then drove through Walton 
Ave. to 184th St., where they pitched Cohen 
and Rosen from the machine and drove both 
cars away. The victims reported the rob- 
bery to the Tremont Ave. police station, but 
no trace of the thugs was found. 








HOLD BIG DINNER-DANCE 





Members of Cincinnati Wholesale Jewelers’ 
and Manufacturers’ Association Enjoy 
Notable Event 


CINCINNATI, O., Jan. 11.—The largest 
assemblage that ever attended a dinner dance 
of the Cincinnati Wholesale Jewelers’ and 
Manufacturers’ Association was that which 
gathered in the ballroom of the Hotel Gib- 
son, Saturday night. There were nearly 200 
persons who sat amid the decorations that 
were meant to portray a dismal swamp, but 
the merriment that was engendered after the 
affair got under way soon changed the whole 
aspect of the scene. 

Edgar Noterman, chairman, and the other 
members of the entertainment committee, 
Arno Dorst, Eli Gutmann and Arthur Ja- 
cobs, were complimented for the work they 
did in staging such a brilliant entertainment. 
The large ballroom of the Gibson was di- 
vided into two sections with the center part 
being devoted to the dining salon at first. 
This part presented a scene taken from the 
Everglades of Florida. 

At the west end or toward the stage the 
largest individual group of the session was 
seated in the form of a “W,” as there gath- 
ered the clan of the Wadsworth Watch Case 
Co., ef Dayton, Ky. A total of 60 persons 
sat in this particular group and marked the 
largest individual gathering of any jewelry 
or watch establishment in the history of 
greater Cincinnati. At the other end of the 
room there sat the representatives of the 
Gruen Watch Co., who numbered 23 persons. 

Joseph Noterman & Co. had 19 people at 
its table, over which Edgar Noterman pre- 
sided. Some of the other large groups were 
the Richter & Phillips Co., table of 14; Arno 
Dorst, 12; Louis Homan, 12, and several 
others. 

As the doors leading to the dining salon 
were thrown open the orchestra played 
“Swanee River.” The orchestra was not 
that of Freda Sarker, which had been en- 
gaged and under contract, but was that of 
Pep Golden. Miss Sanker took a week’s 
engagement at the Majestic Theater in 
Springfield and she telegraphed Mr. Noter- 
man on Thursday that she would be unable 
to fill her contract. Mr. Noterman imme- 
diately secured the Golden orchestra, which 
had been playing at the Kemper Lane, and 
during the festivities Golden and his wife 
staged a pretty exhibition of the Charleston. 

Dinner was not served until 7:30 and be- 
fore that the committee served buffet sand- 
wiches and appetizers at the far end of the 
room. 








Harry Mahren, 501 Main St., pringfield, 
Mass., has assigned to Lasker, Schoon- 
maker & Lasker. The assets consist of 
merchandise, $6,840; fixtures, $1,700, and 
book accounts, $337, while the liabilities are 
said to be $7,398. 
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If it’s CALIBRE, SAPPHIRES, EMERALDS or RUBIES we have what 
you want, and we are ready to give it to you PROMPTLY and at the 


RIGHT PRICE. 


We are constantly adding new and desirable shapes in precious and semi-precious stones. 


IT IS TO YOUR INTEREST TO CONSULT US. 


Don’t forget our staff of 22 expert setters and lapidaries, which we maintain for efficient 
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Hold Annual Meeting and Dinner 





New England Members of National Jewelers’ Board of Trade Elect Two 
Directors and Nominating Committee and Entertain 
President of Board at a Dinner - 
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PgovIDENCE, R. L., Jan. 9—The annual 
meeting of the New England members of the 
National Jewelers Board of Trade was held 
Thursday evening followed by the annual 
dinner at the Turks Head Club in this city. 
\early 100 members and guests assembled at 
the dinner to listen to the addresses and 
emioy the sociability of the occasion, which, 
»< Charles E. Hancock, of the Charles E. 
Hancock Co., honorary vice-president tor 
\ew England, said was for the purpose of 








CHARLES E. HANCOCK, HONORARY VICE- 
PRESIDENT 


getting better acquainted with each other. 
Judging from the expressions of the diners 
as they thronged the lounge and coat room 
the affair was a success from that point of 
view, as well as all others. 

The members and guests began to assemble 
shortly before 6 o’clock, at which hour, 
owing to the absence of Vice-President 
Hancock, who was unavoidably detained, the 
tusiness meeting was called to order by 
Edward M. Wheeler, manager of the Prov- 
idence office, and Aldro A. French, of At- 
tleboro, was elected chairman pro tem ana 
conducted the meeting, which was confined 
to the election of two New England direc- 
ors and a committee to make nominations 
next year. The result was announced as 
tollows: Directors—Charles E, Hancock, 
ot the C. E. Hancock Co., and Theodore 
W. Foster, of Theodore W. Foster & Bro. 
Vo. Nominating Committee—Harold_ FE. 
Sweet, of Attleboro; Clarence J. Roehr, of 
the Bassett Jewelry Co., and Edward R. 
Anight, Jr. of the S. B. Champlin Co., all 
sors re-elections. 

Pay the conclusion of the business meeting 
all proceeded to the dining room, where an 
‘xcellent steak dinner was served while the 
urixby Trio, consisting of niano, ’cello and 
Wolin, rendered a musical program. Mr. 


Hancock, who in the meantime had arrived, 
presided, the speakers of the evening being 
Joseph L. Herzog, of New York, president 
of the National Jewelers Board of Trade, 
and Herbert L. McGill, of the Babson 
Statistical Organization at Wellesley Hill, 
Mass. 

After the inner man had been sumptuously 
provided for, Mr. Hancock called the gather- 
ing to order and made a brief address of 
welcome in which he spoke of the necessity 
of the jewelry manufacturers keeping in 
touch with the garment, millinery and other 
trades affected by changes of styles, in order 
to adapt the product of their factories to 
current styles and demands. He said that 
the successful jewelry manufacturer  to- 
day is the one who studies the fashion plates 
of Paris rather than the one who watches 
his neighboring competitor. Competition 
along the old lines, he said, when each man- 
ufacturer was looking for the opportunity of 
reproducing the other’s line at cut prices 
has disappeared and the manufacturers have 
learned that the co-operative spirit of all 
assisting in the upbuilding and improving of 
conditions and a working together in edu- 
cating the public in the use of jewelry in the 
proper manner and at the proper time is the 
only way in which the industry can be regu- 
lated and improved. 

Mr. Herzog briefly outlined the work of 
the organization, telling of its development 
from the original idea of a credit reporting 
medium to its present status in gathering 
and disseminating data and information re- 
garding every phase of the industry, protec- 
tion of the trade from fraudulent bank- 
ruptcy, prosecution of criminals, good and 
welfare work, adjustment bureau and other 
activities which the organization is now 
obliged to enter in order to maintain the 
position it has assumed in the jewelry in- 
dustry. He said: 


ADDRESS OF PRESIDENT HERZOG 


“It is easy to trace the evolution of the 
Board. It originated from several societies 
all conspiring for a common purpose and 
finally merging into one when the original 
organizations were consolidated. The orig- 
inal purpose was to stabilize credit through 
the exchange of credit information, and 
finally this was further evolved by the pub- 
lication of this information in the form of 
«a rating book. The importance of credit 
information continues—the collections  to- 
gether with a collection department had to 
be abandoned. 

“T believe the earlier organizations con- 
cerned themselves very little with trade prac- 
tice and trade ethics or organized resistance 
to trade evils. The creation of the Fighting 
Fund marked an epoch in consolidated trade 
activity as the first step in a new departure 
in the establishment of a new principle—the 
principle that there is an independent trade 
interest apart from individual and private in- 
terests, that a crime cannot be successfully 
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perpetrated against any individual in the 
trade without injuring the entire trade and 
that it becomes the concern of the trade as 
well as that of the victim. 

“The next step in the recognition of trade 
interests and the projection of the trade into 
situations involving bad trade practices was 
the organization of a Good and Welfare 
Committee. False advertising not only ex- 
ploited the public and degraded the trade, 
but also resulted in unfair competition. 
False stamping was identical in its effects, 
and it was a step forward when the trade 
took the position which stated that these 
were matters of concern not only to the ad- 
vertiser and his dupe, but to every member 
of the industry. 

“Tt was not so long ago that financial em- 
barrassment was regarded as a matter solely 
between debtors and creditors, and in this 
issue also our trade has taken its position 





THEODORE W. FOSTER, DIRECTOR 


strongly and squarely. The destruction of 
a well-intentioned, capable man is a loss to 
our trade community, is wasteful and in- 
human. QOur trade stands today for con- 
servation of men and estates, and the prin- 
ciple of a second chance to the competent. 
The successful exploitations of the commer- 
cial crook aided by the unscrupulous lawyer 
are not to be fought single-handed by those 
whom they conspire to victimize. The trade 
stands ready as a champion, to punish and 
destroy those who traffic in commercial 
piracy within our boundaries. 

“T have here outlined to you some of the 
various steps that have been taken in the 
development of your organization from a 
purely materialistic body to one that in no 
small proportion has assumed the attributes 
of a trade government. In all the years that 
I have been actively identified with this 
work the transition has been gradually pro- 
gressive. I will not tire you with enumera- 
tion of the various steps, but I wish to call 
to your attention the latest and culminating 
one. That is one that places this organiza- 
tion in a still larger degree in the position 
of a public institution by severing itself 
from the private interests of the members. 
This has been brought about by counsel of 
the Board withdrawing from all collection 
and bankruptcy practice involving retainers 
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JEWELERS’ BLOCK INSURANCE 








Greater Protection—fewer losses—means lower insurance cost. 
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Carelessness increases the cost of your insurance. 


* oe * * * 














Always have your goods put in a safe place, even at the cost of a little 


inconvenience. 
* * * * * 


Your insurance broker or agent will gladly place your policy with us. 


COMMERCIAL UNION ASSURANCE CO., LTD. 
COMMERCIAL UNION FIRE INSURANCE CO. OF NEW YORK 
UNION ASSURANCE SOCIETY, LTD. 

PALATINE INSURANCE CO., LTD. 


THE CENTURY INSURANCE CO., LTD. 


W. B. Brandt & Co., Inc. 








NEW YORK General Agents SAN FRANCISCO 
110 William Street “All Risks” Department 315 Montgomery Street 


Member National Jewelers’ Board of Trade 


THE HIGH STANDARD OF INSURANCE SERVICE 
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‘om members in the jewelry trade and rep- 
resenting only the large trade interest as 
counsel of the Board of Trade. Our coun- 
«| will be unhampered and will have to give 
no consideration whatsoever to the private 
interest of members in these situations when 
sch interests conflict with the collective. in- 
rerests of the trade. This is a great step 
forward, for | regret to say, private interests 
at times evidence a strong disposition to care 
ess for justice and public policy than they 
do for salvage. All too often there is a 
strong disposition to allow a crook to reap 
the reward and escape punishment for the 
sole reason that he has involved his creditors 
in extremely large amounts. They lose sight 
of the fact that they are thus placing a pre- 
mium on crime and offering inducements to 
others to extend its area. 

“‘T am coming to the close of my presi- 
dency of this organization. I have held con- 
sistently to the policy that public interest, 
trade interest must not be subordinate to 
private or individual interest; that a large 
rogue should be treated no differently from 
a small rogue and that a small member 
should enjoy the same consideration as the 
powerful and influential. This organization 
has been one of great usefulness and it is 
one of great promise. Great responsibility 
devolves upon the leaders. They must stand 
out immovably for vital principles when they 
are assailed. I feel confident that this or- 
ganization will never lack such leadership. 
I take pleasure in having the opportunity of 
thus briefly speaking and thanking Mr. Han- 
cock and you members of the New England 
district, who, I have always felt, have given 
me sympathetic co-operation and have stood 
strongly behind the policies I have out- 
lined.” 

Later in the evening Mr. Herzog told of 
the changing conditions that he found in 
Europe upon his recent visit where, he said, 
the people are becoming Americanized, the 
women wearing their hair bobbed and the:r 
skirts short, and demanding more of the 
luxuries of life which, with shorter hours 
and hetter wages in industry, he predicted 
would, in time, bring the European worker 
to the economic level of the American work- 
men and go far to eliminate the present com- 
petition with European cheap labor. This 
will also be furthered by a scientific adjust- 
ment of immigration problems and regula- 
tions, 

Mr. McGill spoke on the business pros- 
pects for 1926 and predicted that business 
would continue good for the first half of the 
year and possibly longer, and that there 
would be no extreme fluctuations for sev- 
eral years to come. He said that financial 
and industrial conditions were becoming 
— to normalcy and business men in all 
‘ines can materially assist by strict adherence 
to four slogans—“efficiency in buying; effi- 
ciency m selling; efficiency in management, 
and efficiency in production.” The combina- 
tion of these, he said in concluding, will raise 


the c¢- Ls . ec 
- standard of efficiency almost to perfec- 
tion, 








Thieves broke the store window at the 
establishment of John George, Mobile, Ala., 
recently and took watches valued at $300, 
ae to a report made to the police. 
; € thieves worked through the heavy rain 
and used a bottle to break the window. 


THE JEWELERS’ 
VETERAN JEWELER DEAD 


William H. Thorp, Beaver Dam, Wis., Passes 
Away at the Age of Eighty-five 
Years 


MILWAUKEE, Wis., Jan. 8—Word has 
been received here of the death of William 
Henry Thorp, age 85, a veteran jeweler at 
Beaver Dam, Wis., and one of the oldest 
active jewelers in the State of Wisconsin. 
He died at his home there on New Year’s 
Day. About three weeks before his death 
he suffered a slight attack of paralysis and 
was: confined to his home until he died. 

Mr. Thorp held the distinction of being 
the cldest jeweler in the State working at 
watch repairing, and even at his advanced 
age he had a steady hand and clear eye. 
Until the paralytic stroke he was at his 
jewelry store every day. 

He was born in Lincolnshire, England, 
March 6, 1841, and he came to America 
with his parents on a sailing vessel when 
he was but a year old. After living in New 
York State for six years, the family came to 
Wisconsin and settled at Watertown, where 
he remained until he was 14 years old. 

He took up the jeweler’s trade in 1857 
under the tutelage of W. L. Burr, Beaver 
Dam, and three years later established his 
own business in Beaver Dam, and he has 
conducted a store in that city continuously 
for the past 68 years. 

Mr. Thorp had a record of voting at every 
city, State and national election since he 
was of age, his first Presidential vote being 
cast for.Abraham Lincoln, when he ran for 
office the second time. 


Business Troubles 


An involuntary petition in bankruptcy has 
been filed against Harry L. Robbins, 64 
Front St., Worcester, Mass. 

An involuntary petition in bankruptcy 
has been filed against Maurice Rosenberg, 
701 Penn. Ave., Pittsburgh, Pa. 

William J. Carr, 169 Thames St., New- 
port, R. L, has filed a voluntary petition in 
bankruptcy. The assets are $4,683 and the 
liabilities, $9,229. 

W. C. Stairs, Alliance, Nebr., has filed a 
voluntary petition in bankruptcy with 
assets of about $1,500 and liabilities about 
£7.000. 

A voluntary petition in bankruptcy has 
been filed by the Greensboro Jewelry & 
Optical Co., Greensboro, N. C. The assets 
are $25,500 and the liabilities, $32,543. 




















Wholesale Jewelry Business of Omaha Shows 
Slight Increase in 1925 Over 
That of 1924 


Omana, Nebr., Jan. 8.—The wholesale 
jewelry output of Omaha wholesalers in 
1925 was greater than 1924 by $83,000. This 
was an increase of a trifle less than five per 
cent. over the volume the previous year, 
which is not considered a very good gain, 
though any increase shows the tendency of 
husiness is in the right direction. The fig- 
ures are those compiled by the Bureau of 
Publicity of the Omaha Chamber of Com- 
merce. They are arrived at by obtaining 
confidential figures as to volume from each 
of the hcuses and giving out the total fig- 
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ures only, without revealing the individual 
volumes. 

The figures in jewelry wholesaling for 
Omaha are: for 1924, $1,704,000, and fo 
1925, $1,787,000. 








Famous Standing Salt Acquired by 
Victoria and Albert Museum, 
London 





MAGNIFICENT specimen of the sil- 
versmith’s art of the very late 16th 
century has recently come into possession of 
the Victoria and Albert Museum in London, 
this piece being the famous Vyvyan salt, a 
work of the Elizabethan period, which it. is 
said will rank as one of the major posses- 
sions of the museum. 
For the acquirement of this masterpiece, 
the public is indebted to the Worshipful 

















THE VYVYAN SALT 


Company of Goldsmiths, the National Art 
Collections Fund and Edmond A. Philips, 
the balance of the purchase money for the 
piece having been met out of the sum voted 
by Paftliament for museum purchases. 

This work, an illustration of which ap- 
pears herewith from a photograph supplied 
by the Pacific and Atlantic Photos, Ltd., of 
London, is a standing salt nearly 16 inches 
high. It was made in the year 1592, and 
was formerly a possession of the family of 
Vyvyans of Trelowarren Dornwall, from 
which it gets its name. 
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“ Jewelers Block” 
Policies 


We have specialized since 1907 jp | 


catering to the insurance needs of 
the Jewelry Trade. 





Consult us before renewing your 
present insurance. 


Pendleton & Berger 


Incorporated 
Barnett Berger 
President 





Josiah Berger 
Secretary 


Insurance Brokers and Adjusters 


15 William Street, New York City 
Telephone Hanover 4789 
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THE WASHBURN 


MAGIC NUT 
for ear studs, scarf-pins, 
etc. 


SECURITY 
Automatic Holder 


for all sizes of scarf- 
pin wire. Guaranteed. 





EAR WIRES 


for unpierced ears. 





SAFETY CATCH 


for Brooches, ete, 
Can be applied to any 


Jo, 


work where pin. tongues 
are used, 
Open. Closed. Open. 
Descriptive Circular on Application. 


Closed. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 
C. IRVING WASHBURN, 108 Fulton Street, N.Y, 
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that goes to make life 
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yours to enjoy in abundance and that 
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Diamonds 
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Semi-Precious 
Stones 


Synthetic and 
Imitation 
Stones 


Pearls 
Artificial Pearls 
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STONE LINE. 


No matter whether the 
order is large or small, 
send it to us. 
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TRADE MARKS DESIGNED and registered in the 0. 8 
Patent a and Foreign Countries. Inventions patented, 
ts procured. If your invention is new and w 
ful it is patentable—submit your sketch. 
Z. H. POLACHEK 
70 WALL STREET NEW YORK 
Reg. Patent Attorney, Consulting Engineer. 


Indestructible Pearls 


Balls, Olives, Pears and Buttons for — 
or other purposes made smooth or 


AURORA PEARL CO. 
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Irving Kay Refining Co. 


Refiners, Smelters and Metallurgists 
of Gold, Silver and Platinum 
803 Sansom Street Philadelphia, Pa. 
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Brotherhood Holds Meeting and Banquet 





Over One Hundred Travelers Convene in New York for 36th Annual Gather- 
ing—Dinner on Roof Garden of Waldorf-Astoria a Big Success 




















Last year the Brotherhood of Traveling 
Jewelers departed from a_ time-established 
custom, and instead of holding a routine 
meeting at which reports were read and of- 
Gcers for the ensuing year were elected, they 
met for a business meeting, followed by a 
dinner. The affair proved so successful that 
it encouraged the officers to plan a more 
elaborate dinner this year. The success of 
the gathering on the Roof Garden at the 
Waldorf-Astoria Hotel on Saturday night, 
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REYNOLDS, RETIRING PRESIDENT 
when over 100 members of the Brotherhood 
and their guests attended the business meet- 
ing and joined in a banquet, proved the wis- 
dom of the plan. It is safe to say that there 
has never been a meeting of members of the 
Brotherhood which was more thoroughly en- 
joye than the one last Saturday night. Am- 
ple opportunity was afforded before and after 
the business session for the renewing of old 
friendships, and the banquet itself was one 
of the outstanding social events of the sea- 
son in the jewelry industry. 


The Annual Meeting 


The business session was held in a room 
on the Roof Garden and began at 5:30 Pp. M., 
when President Reynolds called the meeting 
to order, following an enjoyable social hour 
Man adjoining room. President Reynolds 
first welcomed the travelers in a brief ad- 
dress and then offered a prayer. 

Tellers were next appointed to count the 
votes for president, vice-president, secretary- 
treasurer and members of the executive com- 
mittee, ballots for which had previously been 
mailed to members. While the tellers were 
at work the minutes of the 35th annual 


meeting were read and accepted, and Presi- 

dent Reynolds then addressed the meeting at 

some length. He spoke in part as follows: 
ADDRESS OF PRESIDENT REYNOLDS 

“In speaking of the stability of this or- 
ganization, we will go back to a day when 
the greatest of architects, when the greatest 
of builders, erected a foundation and upon 
it a temple. And how proud we should be 
tonight, after 36 years, when, in May 1890, 
we also laid the foundation for this temple 
of ours, this Brotherhood. And as we are 
convened tonight, after 36 years, we find 
not a crack nor a crumble has come into 
the foundation of this structure, as it stands 
tonight as firmly as when it was laid. 

“And on that day, the first stone that was 
laid of importance, we dedicated to ‘Fellow- 
ship,’ and as we worked along to the center 
of the foundation, laying stone after stone, 
we came to the center stone and we dedicated 
that stone to ‘Faithfulness’; and we worked 
along from that to the opposite end and 
there we laid the stone, which to us, was of 
the greatest importance, perhaps, and we 
dedicated that stone to ‘Brotherhood.’ It 
stood out in its mark of stability and was 
so formidable that tonight that stone stands 
out as a center of the picture, a form of 
strength and power. Of the three, it prob- 
ably is the most prominent in the foundation 
of our temple. Tonight is our night and a 
new day of this, the new year, and we are 
blazing a new trail in conjunction with our 
business activities and our social life for the 
new year. 

“And tonight, gentlemen, we turn on those 
lights along this new trail—those lights 
which are going to be the elements and the 
attributes leading to our greatest success in 
the vear 1926. Let us stand by and protect 
our foundation that there may be no cracks, 
no crumbles and that the great principles 
and ideals for which we have stood for 36 
vears may still add laurels to our foundation, 
to our temple, and to our personal, our in- 
dividual characteristics, and our duties of 
the new year.” 

The report of the secretary and treasurer 
was next submitted, the secretary’s report 
showing that three members had resigried, 
three had died and that two had been dropped 
during the year, and during that period eight 
new members had been taken into the Broth- 
erhood, bringing the total membership to the 
raximum of 350, with a long waiting list. 
The treasurer’s report showed an excellent 
financial condition, with a good balance in 
the treasury, besides a considerable sum in- 
vested in Liberty bonds. 

Mr. Geiger, reporting for the nominating 
committee, said that its work had been made 
known. “We met, we discussed, we se- 
lected,” said Mr. Geiger in his short, snappy 
report. 


Charles W. Hickok was next called upon 
to read the Brotherhood poem, which is al- 
ways read at the annual meetings of the 
3rotherhood. Secretary Woodland next read 
a list of the names of members who have 
passed on during the past five years. Dur- 
ing this time the assemblage remained stand- 
ing in silence. 

President Reynolds next called attention 
to the fact that there would be a meeting 
of the Traveling Jewelers’ Association fol- 
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lowing that of the Brotherhood. He next 
said that it had always been a rule with the 
3rotherhood never to allow outside business 
to be brought intc a meeting except under 
most extraordinary conditions, that he 
felt justified in breaking the custom and 
speaking for a few minutes on publicity. 
He said that the members of ‘the Brother- 
hood of Traveling Jewelers are 100 per cent. 
for the best interests of the jewelry business 
and that as the trade is entering a new era 
in the reorganization of the jewelry busi- 
ness that all must get together and pull to- 
gether. in close co-operation. He was em- 
phatic in his statement that the members of 
the Brotherhood stand 100 per cent. for pub- 
jicity and so assured Conrad J. Brotherly, 
president of the A. N. R. J. A., who was 
present at the meeting and who was intro- 
duced as the next speaker. 


ADDRESS OF CONRAD J. BROTHERLY 


Mr. Brotherly said that when he had first 
come into the meeting room he had looked 
about among the jewelers, but did not notice 
that they were wearing much jewelry, and 
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that he had also had the same experience at 
meetings of jewelers all over the country. 
He said that the man who does not believe 
in the goods that he is selling, is not apt 
to be successful, and that if jewelers do not 
wear jewelry they ought not to expect others 
to do so. He urged that the members of 
the Brotherhood of Traveling Jewelers 
spread the gospel of publicity wherever they 
go. “While other industries have been hard 
at work to get a fair percentage of the con- 
sumer’s dollar, the jewelry trade had done 
little along this line,” he said. The success 
of the publicity drive now underway depends 
as much on the traveling men as on any 
members of the trade, he declared. “You 
have the opportunity to spread the gospel 
of jewelry publicity, and I urge you to get 
behind this publicity movement and that you 
urge your employers to back it up with their 
dollars,” he added. 

The tellers’ report was next submitted, 
which showed the election of William A. 
Brown, president; A. E. J. Winter, vice- 
president; A. L. Woodland, secretary (re- 
elected) ; L. D. Reynolds and W. C. Barry, 
members of the executive committee. 

The new president’ was escorted to the 
chair and made a short address of welcome, 
wishing all of the members a happy and 
prosperous new year and asking that they 
give his administration the same cordial and 
hearty support that his predecessor had re- 
ceived. 

G. H. Niemeyer next suggested that the 
Brotherhood make arrangements to notify 
members when one of their number is sick. 

A discussion next followed relative to the 
purchase of a burial lot by the Brotherhood 
which could be used in the event of a death 
of a member where no other provision had 
been made. The matter was supplemented 
by the suggestion that space be reserved in 
a mausoleum. The whole subject was re- 
ferred to the executive committee. 

At this point in the meeting A. E. J. Win- 
ter, the newly elected vice-president, was 
escorted into the room and made a humorous 
address in which he accepted the honor 
which had been shown him. 

The nominating committee for 1926, con- 
sisting of A. Rutherford, Harry A. Bliss, 
E. H. Eckfeldt and A. C. Brown, was next 
announced. There being no further business 
the meeting adjourned. 


Meeting of Traveling Jewelers’ Association 


Following the meeting of the Brotherhood 
of Traveling Jewelers, the Traveling Jewel- 
ers’ Association held a short meeting, pre- 
sided over by President Tuttle, who extend- 
ed the greetings of the season to the mem- 
bers and then called for the report of the 
secretary-treasurer, which showed the or- 
ganization to be in a good financial condi- 
tion. 

President Tuttle said that at previous 
meetings there had been a small attendance 
and it had been decided to hold the meeting 
in conjunction with the meeting of the Broth- 
erhood this year. There are now 320 mem- 
bers in the Traveling Jewelers’ Association 
and it was urged that afl the remaining 
members of the Brotherhood join the Travel- 
ing Jewelers’ Association, the benefits of 
the ‘association being. pointed~ out. 

The secretary’s report showed that three 
members had died during the year, two had 
resigned and two had been. dropped. The 
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secretary called attention to the new assess- 
ment cards which are to be sent out, and 
following the appointment of the nominating 
committee for next year, the meeting ad- 
journed. 4 

The Brotherhood Banquet 


Directly following the close of the meet- 
ing of the Traveling Jewelers’ Association 
the banquet hall was thrown open and the 
jewelers found their places at tables,  scat- 
tered about the room, at the front of which 
was the head table. The guests of the eve- 
ning and officers were then escorted into the 
rocm and were seated at places reserved for 
them at the head table. They were: A. L. 
Woodland, secretary; A. E. J. Winter, vice- 
president; Conrad J. Brotherly, president of 





TOASTMASTER 


JOHN W. SHERWOOD, 


the A. N. R. J. A.; G. H. Niemeyer; Cap- 
tain John M. Enochs, U. S. Navy; John W. 
Sherwood; William A. Brown, president- 
elect; Rev. V. H. Lukens, of the Trinity 
Presbyterian Church, South Orange, N. J.; 
Herbert F. Mosher, of the Pinkerton Na- 
tional Detective Agency; Major William S. 
Fulton, U. S. Army; C. Howard Milliken, 
president of the Delaware-Maryland Retail 
Jewelers’ Association; T. Edgar Willson, 
editor of Tur JEWELERS’ CIRCULAR; W. 
Calver Moore, Editor of The Keysone, and 
L. D. Reynolds, retiring president. Back of 
the speakers’ table was a large American flag, 
with a large flag on a standard on one side, 
and the table was profusely decorated with 
flowers. 

John W. Sherwood presided as toastmaster 
of the evening in splendid style. He opened 
the banquet with a few appropriate remarks 
and from.that time and during the post 
prandial part of the evening’s program the 
Saint Cecile Quartette and Orchestra fur- 
nished a splendid musical program. 


ADDRESS OF HERBERT F. MOSHER 


Following the serving of coffee and cigars, 
Toastmaster Sherwood introduced as_ the 
first speaker of the evening Herbert F. 
Mosher, of the Pinkerton National Detective 
Agency, who gave the traveling men a splen- 
did address, filled with good advice and 
punctuated with incidents which drove home 
the points which he made in cautioning them 
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about their daily work. He called attention 
to the warnings and suggestions which are 
sent out by the Jewelers’ Protective Union 
and brought the real. meaning of these warn. 
ings into focus by sharp illustrations, Hj ad. 
dress held the closest attention of the traye. 
ing men from start to finish and many fayor. 
able comments were heard about it in the 
banquet hall. 


ADDRESS OF G. H. NIEMEYER 


The next speaker was G. H. Niemeyer. 
who spoke on the topic “Just a Little Sup. 
shine.” Mr. Niemeyer gave an optimistic 
address, in the course of which he called gt. 
tention to the conditions which have pre. 
vailed in the jewelry trade in the past and 
to the efforts which must be made in the 
years to come if the jewelry trade is to get 
back to a stable position in competition with 
other lines of industry. 


ADDRESS OF CAPT. JOHN M. ENOCHS 


The toastmaster next called attention to 
the fact that the Brotherhood had an unusya! 
honor at this banquet in having at the 
dinner representatives of the United States 
Government, both of the Army and Navy, 
who would address them on this occasion, 
He first called upon Captain John ¥, 
Enochs, who was sent to represent Admiral 
Plunket, in charge of the navy yard of this 
district. Captain Enochs proved himself to 
be a real sailor with all the traditions of 
the Navy and got close to the jewelry boys 
at once in both the subject of his talk and 
the way he handled it. First of all, he 
stressed the fact that he had sympathy with 
them because he was a traveler, too, and 
in recent voyages had traveled some 75,000 
miles around the country. He told them 
that while they carried most precious pos- 
sessions in the way of stocks of jewels, he 
and his fellow members of the Navy, also 
carried a precious possession in the way of 
the honor of the United States Government. 

The speaker also said that he was in deep 
sympathy with the salesmen because he had 
had to study their art. For after the war, 
when the navy was at its lowest ebb, he 
was in charge of the personnel, it was his 
duty to increase enlistments and hold the 
men in the Navy, because resignations were 
coming in from all sections of the country. 
He found that he had to “sell” the United 
States Navy to the people of the country, 
and in doing so, he had to study salesman- 
ship and the psychology of selling and he 
spoke of those who had assisted in this work. 

The relationship between commerce and 
the navy, said Captain Enochs, was much 
closer than people imagined, because the 
commerce and value of the navy of the 
country depended upon a proper merchant 
marine and a proper merchant marine de- 
pended upon the proper development of 
international business within a country. He 
spoke seriously and at some length on 
the subject of a merchant marine and inter- 
national trade and ended by reading a poem 
called, “Merchandise,” which emphasized 
the points which he had stressed throughout 
his address. 

ADDRESS OF MAJOR WILLIAM S. FULTON 


Captain Enochs was given an ovation at 
the conclusion of his address and the toast- 
master then called upon Major William $ 
‘Fulton, representing Maj.-Gen. C. P. Sum- 
merall, commander of the Department ° 
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the East, to speak on behalf of the army. 

Major Fulton also got at home with the 
traveling boys at once by telling of his own 
travels and speaking of the trip he had made 
prior to the war that had brought him 
around the world to the Philippines and 
Hong Kong and the East. He said he had 
not studied the psychology of selling, for 
had he done so, he might have been a 
jewelry salesman instead of a poor army 
officer. 

But there were some points on which he 
was equally at home with the traveling men 
and one of these was in telling stories and 
he proceeded to tell a number of hurmorous 
“darkie” stories that kept his audience in a 
continuous roar of laughter. 

At this point a telegram from B. J. 
Doyle, president of the Philadelphia Jewel- 
ers’ Club, expressed his regret at being un- 
able to attend the dinner. 

Up until this time, it had been generally 
supposed that the Rev. Dr. W. W. Giles, 
of East Orange, N. J., the well-known min- 
ister of the First Reformed Church, who 
had graced so many of the banquets, would 
again be present to speak to the members 
of the Brotherhood, and Lon Reynolds had 
been keeping in touch with him at another 
.banquet which the Rev, Dr. was then at- 
tending, but after Major Fulton’s address, 
it was apparent that it would be impossible 
for Dr. Giles to get there in time. 

Toastmaster Sherwood, then after calling 
on former President Reynolds for a few 
remarks, asked Dr. V. H. Lukens, who had 
delivered the invocation, if he would not 
favor the Brotherhood with a brief address. 
Reverend Lukens is pastor of the Presby- 
terian Church of South Orange, N. J., and 
a friend of Dr. Giles, and he made a few 
remarks in which he jokingly spoke of the 
absent domine’s popularity due to the vari- 
ous kinds of speeches which he always has 
on tap and said that having no prepared 
speech, he was in no position to fill the gap 
left by Dr. Giles’s absence. 

The speaker, however, added to the gaiety 
of the evening by telling a number of 
humorous anecdotes and explaining how 
most of the good stories that went around 
the country generally had their birth in the 
Pullman smokers and originated with the 
traveling salesmen of the land, exemplifying 
this by telling an anecdote of President 
Coolidge which set his audience in a roar 
of laughter, 

Toastmaster Sherwood then in a_ few 
brief remarks complimented the members of 
the Brotherhood not only on the great suc- 
cess of their meeting and banquet, but upon 
the fine order and decorum that had been 
observed throughout, which was worthy of 
the past traditions of the organization. He 
then declared the proceedings at an end. 

Between each of the speeches the solo 
and concert selections rendered by the Saint 
Cecile Quartette proved unusually interest- 
ing and the members of the musical organi- 
zation were applauded again and again as 
was the harpist who accompanied them and 
who also played some _ selections. The 
members of the quartette consisted of 
Homer Burress, first tenor; De Los Becker, 
second tenor; Alva Nichols, baritone, and 
James Thomas, bass. 

The committee in charge of the dinner 
was: A. E. J. Winter, chairman; Royal 
H. Smith, Fred Lapham, Charles L. An- 
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H. Schmitt, R. A. Hunken. 








Beautiful Pearls of the Late 
Dowager Queen Margherita 


of Italy 


The 


HE Dowager Queen of Italy, Margherita 

of Italy, whose death last week caused 
universal regret throughout the world, was 
celebrated for many things, both as a queen 
and as a woman, and not the least impor- 
tant of these was the fame that came to her 
as the owner, collector and wearer of 
magnificent pearls. In connection with this, 








MARGHERITA, THE LATE DOWAGER QUEEN OF 
ITALY 


attention was often called to the fact that 
the name of this beautiful and lovely queen 
(Margherita), itself, signified pearl, and 
this may have been one of the reasons that 
she had always been fond of the famous 
jewel of the ocean. 

In the work, “The Book of the Pearl” by 
Drs. George Frederick Kunz and Charles 
H. Stephenson (published by the Century 
Co., in 1908), prominent mention is given 
to the pearls of the late Dowager Queen 
Margherita, and attention is called to the 
fact that her husband, the late King Hum- 
bert, made her many presents of pearls 
during his reign. The work contains a 
beautiful photograph signed by the Queen 
and sent to the authors of the famous book 
by her gracious courtesy, which shows her 
wearing her magnificent 12 strings of pearls, 
a pearl bracelet and pearl tiara. 

This illustration of the late Dowager 
Queen is reproduced herewith from “The 
Book of the Pearl” by permission of Dr. 
Kunz, the owner of the ‘photograph, and 
the Century Co.. the publishers of the work. 
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LAW AS TO TRADE SECREeTs 





New York Supreme Court Conditions Under 
Which They May Be Protected in 
Suit Involving Alleged Secret 

Process for “Satin Finish” 

An important decision affecting the many 
facture of metal articles or metal boxes _ 
jewelry or other goods, having “satin 
finish,” was handed down in the Ney 
York Supreme Court on Monday of ~~ 
week by Justice Mahoney in a suit of 1 
Ritz Import & Export Corp. against Ben. 
jamin Lohberger, in which the judge denies 
an injunction for the plaintiff and jp his 
decision set forth the law as to the impart. 
ing of trade secrets. 

The opinion said that the plaintiff claims 
the right to the “satin finish” process by 
reason of inventions by its agents, Charles 
Ritz and Claude Lucay, the finish being 
made by the use of a metal wheel on a tof 
about 12 inches long, by means of which 
the finish is imparted to metal. The plain. 
tiff contended that before its agents made 
the invention no one else in the United 
States had used the process. The plaintiff 
does not claim a patent, but sued on the 
ground that trade secrets to which it had 
an exclusive right had been divulged, 

The papers showed that the plaintiff made 
an agreement in February, 1924, by which 
Lohberger, who was to manufacture boxes 
and other merchandise for the plaintiff 
under its process, contracted not to make 
them for anyone else after he had severed 


relations with the plaintiff. The opinion 
said further: 
“furthermore, the defendant _ strongly 


contends that there is nothing of a secret 
nature in the plaintiff’s alleged process. He 
claims that he learned his trade of metal 
spinning in Vienna and that the “satin 
finish” referred to was taught to him as an 
apprentice in Vienna 40 years ago and has 
ever since been used by him when any work 
required it, and that this work originally 
was done and is now done by him in the 
same way. He states that the process was 
never conceived or discovered or invented 
by the plaintiff, and points to the fact that 
in the moving papers there are no affidavits 
from plaintiff's agents who it is claimed 
discovered and perfected the process for the 
plaintiff.” 

Justice Mahoney refers to similar litige 
tion between the plaintiff and the Yorkville 
Metal Spinning Co., which did the plaintiffs 
manufacturing before the business was give! 
to Lohberger, in which an injunction was 
obtained, and says that this case is no Wa) 
binding upon Lohberger. In_ his opinion 
the judge referred to another decision até 
said: 

“A secret is nothing more than a private 
matter; something known only to one of 4 
few and kept from others; it may be 
acquired by lawful means, as by discovery. 
or even by unfair means, without tracing 
title to the originator, and when so acquires 
it does not necessarily cease to be a secré 
which may be protected from unlawful com 
petition. Employes may not gain know!- 
edge of a secret and avail themselves 0! " 
for their. private advantage against the 
employer. But there is no betrayal of 
fidence when no secret is imparted.” _ 

Justice Mahoney ruled that the pla! 
had not made out a case against Lohberst 
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Marriage intentions have been filed at 
City Hall by Benjamin Jacobs, 55 Esmond 
st, and Mildred Ritter, 16 Observatory 
Ave, Haverhill. 

Morris Marks is planning to sell out his 
jewelry business at 634 Washington St. and 
jevote himself exclusively to his optical 
business at that address. 

Charlie MacKay was one of the ushers at 
the inauguration reception to Mayor Nichols 
who was recently elected. The event took 
place at Symphony Hall. 

Frank Jackson, of David Nemser & Co. 
is undergoing medical treatment for stomach 
trouble from which he is gradually recover- 
ing. He hopes to be back in business in a 
few days. 

Savoy Bros., Springfield, have made a 
voluntary assignment to Harry N, Ehrlich. 
This covers all the goods at 163 Main-St. 
The members of the concern are Solomon 
ond Lean Savoy. 

Dreicer & Co., New York, is holding an 
exhibition of jewels and pearls at the 
Brooks Reed galleries, Newbury St. The 
latest settings including the exclusive 
Dreicer designs are being shown. 

The Silversmith Mutual Aid Society of 
the Durgin Division of the Gorham Mfg. Co. 
held its annual meeting in Concord, N. H., 
Jan. 7. The distribution of $1,800 in sick 
henefits was reported during the year. An 
entertainment was given by artists from 
Manchester and Boston. 

Norman H. Hayes, of D. C. Percival 
& Co., is on his way to Europe for several 
weeks. He is accompanied by Lawrence 
Eaton, head of the diamond department of 
the Daniel Low & Co., Salem. While Mr. 
Hayes is looking over the diamond markets 
in Amsterdam and other cities Mr. Eaton 
will visit Germany. 

It is announced that there will be no 
speaker at the banquet of the Boston Jewel- 
ers’ Club at the Copley Plaza Hotel, Feb. 3. 
This is a divergence from the usual custom. 
It has been decided to devote the whole of 
the evening after the banquet to a first-class 
entertainment, which seems to meet the 
wishes of the majority of the members. 

In the Jewelers’ League bowling matches, 
Jan, 7, several close contests were provided, 
with three four-point winners. Harkins & 
Murphy took four from Penox Jewelry, J. 
M. Kirby took four from M. S. Page, and 
Shreve, Crump & Low four from Thomas 
Long. The scores: D. C. Percival, 1,340; 


EB. Horn, 1,311; Shreve, 1,447; Long, 
1378; Alberts, 1,325;  Ripley-Howland, 
1265; J. M. Kirby, 1,391; M. S. Page, 


1,280 ; Bigelow-Kennard, 1,302; Hodgson- 
Kennard, 1,299; A. Stowell, 1,373; Smith- 
Patterson, 1,234: Harkins-Murphy, 1,355; 
Lenox Jewelry, 1,295. 

Albert R. Kerr, secretary of the Boston 
Jewelers’ Club, is now associated with 
Harris & Lawton Co., Inc., as traveling 
salesman, He will cover New England ter- 
nitory. His many friends are delighted to 
hear that he has made connections with 


Harris & Lawton, which is one of the 
, and most highly regarded diamond 
touses in New England. 
Clalizes 


oldest 


; : The company spe- 
in diamond mountings and white 
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gold work, besides its well-established dia- 
mond importing. Mr. Kerr was for many 
years in business for himself on Hanover 
St., and then connected temporarily with 
several concerns, besides serving with 
Chester I. Campbell in organizing the recent 
New England Jewelers’ Exposition. He 
has'a long list of friends in various parts 
of this territory who will be glad to hear 
that he has become associated with Harris 
& Lawton. 











John H. Baker, York, Pa, 


g was recently 
in Lancaster on business, 

Richard H. Smith, with S. Kurtz Zook, 
and wife, have returned from a visit to 
New Haven, Conn. ; 

Allen Dove, of the traveling sales force 
of Saul L. Solomon, has started on a 
two months’ visit to their western trade. 

George R. Weber, of Louis Weber & Son, 
with his wife, have gone to Palm Beach, 
Fla., where they will remain about a month. 

At this week’s meeting of the Lancaster 
Jewelers’ Association a new secretary will 
be elected to succeed Eugene B. Keller, 
resigned. 

Miss Elva Brubaker, engraver for Pom- 
eroy’s, Inc., Reading, was a recent visitor 
to Lancaster and to her parents in Ephrata, 
this county. 

Lewis Morris, late an employe of the 
Hamilton watch factory, has taken a posi- 
tion in the E. H. Keller & Son jewelry 
store, W. Chestnut St. 

Ralph FE. Padgett, 
Rawlings Jewelry Co., Gastonia, N. C.,, 
formerly with John C. Bair Co., Lancaster, 
was here last week on a visit. 

These persons have enrolled as students 


with the Winget- 


at the Bowman Technical School: Leo 
Eisert, Piqua, O.; Elmer Forschner, 
Germyn, Pa.; Stewart Sibaught, Union- 


town, Pa.; Warren Weaver, Gap, Pa. 

Brant E. Harding, a student of the Bow- 
man Technical School, returned last week 
from New Jersey, where he and his wife 
and children spent the holidays. They ac- 
companied him to Lancaster and then pro- 
ceeded to their home in Franklin, Pa. 

Notice has been received here of the mar- 
riage in Windsor, JIl., of Homer A. God- 
dard, now of Milwaukee, formerly in charge 
of the World War Veterans in Lancaster, 
including those at the Bowman Technical 
School, to Miss Florence Hartman, of Lan- 
caster. 

John J. Bowman, of the Bowman Techni- 
cal School, visited New York last week on 
business. C. G. White, a jeweler of Hun- 
dred, W. Va., where he opened a store 
nearly a year ago, a former student, visited 
the school recently while in Lancaster on a 
visit. Another former student was also a 
visitor, H. B. Perkinson, with the Brown 
Jewelry Co., Danville, Va. 

William S. Oberlin, jeweler, was on Jan. 
4 re-elected president of the Chamber of 
Cormerce of Columbia. The Chamber 
took an active part in the campaign for 
having Lancaster and York counties join 
hands in deciding to build a bridge across 
the Susquehanna River between Columbia 
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and Wrightsville, the latter on the York 
county side. The bridge will be about a 
mile in length. 

The after-holiday depression in business 
is here now, but it was not unexpected, 
because it has been so in past years, pre- 
vailing most of January. During the week 
between Christmas and New Years the 
clerks in jewelry stores were given much 
to do by persons exchanging Christmas 
gifts for something else, the gifts, of course, 
having been purchased in the store where 
the exchange was made. 

While the Bowman Technical School was 
only closed on Christmas most of the stu- 
dents went home for the entire holiday sea- 
son, quite a number taking positions in 
jewelry stores as extra salesmen. Most of 
them are back at the school again. John J. 
3owman, head of the school, was in New 
York last week on business. A former stu- 
dent, Mark H. Ryder, of Pittsburgh, visited 
the school last week. James Leonard, head 
instructor of the engraving department, who 
was taken ill early in November, is still 
confined to bed, suffering from a nervous 
breakdown. 











Canada Notes 


Early on the morning of Jan. 6 the front 
window of the jewelry store of Jonas House 
was smashed by a robber, who snatched a 
handful of rings valued at about $1,000 from 
the window and escaped. The clerk had 
neglected to remove the rings from the 
window and place them in the safe as was 
usually done. The loss was not covered by 
insurance. This is the fifth time that Mr. 
House has been robbed during the 35 years 
he has been in business. 

The Toronto jewelry trade held a dinner 
on the evening of Jan. 8, which was attend- 
ed by about 100 persons, including several 
from a distance, to discuss plans in connec- 
tion with the convention of the Canadian 
Jewelers’ Association to be held at the King 
Kdward Hotel here Feb. 9-11. The chair 
was occupied by H. D. Odell, president of 
the Toronto branch. Plans for the enter- 
tainment of the visiting delegates were de- 
tailed by I. H. Gunther, Thomas Roden 
and P. W. Haywood. An attendance of 
about 500 is anticipated. Reservations have 
already been made by jewelers in Halifax, 
Vancouver and other distant places. It is 
understood that there will be no long 
speeches, the proceedings being limited as 
far as possible to matters of practical im- 
portance to the trade. Special attention will 
be devoted to merchandising. A modern 
store front is being placed in the hall and 
demonstrations in window dressing will be 
given by experts. The eighth floor of the 
hotel has been reserved for displays by 
manufacturers, which are likely to be on a 
comprehensive scale, as numerous reserva- 
tions of space have already been made. On 
the second evening of the convention a ban- 
quet will be held, the chief speaker at which 
will be Norman Somerville, K. C. 








The Gift Shop, Inc., Portland, Ore., has 
assigned to T. W. Young. The assets are 
claimed to be $14,000, while the liabilities 
amount to $26,000. The business will be 
liquidated. 
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New York the 


Hedison was in 
week in the interests of the Hedison 
Mfg. Co. 

Frank D. White is on an extended western 
business trip in the interest of the Specialty 
Products Co. 


Harry 
past 


of this city, was in 
week calling upon 


N. H. Horonian, 
New York the past 
his customers. 

H. Payton, of H. Payton Co., is making 
an extended business trip for the firm in 
the middle west. 

Paul Stern, of the Louis Stern Co., is 
making a business trip through the trade 
of the middle states. 

J. A. Saacke was in New York and 
vicinity the past week in the interests of 
the Excell Mfg. Co. 

Walter P. Misch was elected a director of 
the Providence Kiwanis Club at the annual 
meeting last Wednesday. 

Anthony Marandola is owner of the 
Triangle Glass Works that has just started 
in business at 9 Calender St. 

Among the patents recently granted was 
one to Anthony C, P. Russell of Edge- 
wood on a perforating machine. 

Bert Tourtellot left last week on an ex- 
tended western trip for the Waite, Thresher 
Co. He will go to the Coast before his 
return. 

Joseph P. Burlingame was elected Noble 
Commander of Narragansett Commandery, 
United Order of Golden Cross, last Wednes- 
day evening. 

Miss Amey C. Whittier, daughter of 
Mr. and Mrs. Ira G. Whittier, was married 
the past week to Philip E. Starrett of 
Athol, Mass. 

Jacob Krasnow ect ux have given a mort- 
gage for $1,000 to Charles Shoactman on 
lot and buildings on the easterly side of 
Prairie Ave. 

A mortgage for $1,800 against property 
of Andrew Helander et ux in Cranston, has 
been discharged by the Rhode Island Hos- 
pital Trust Co. 

The A. B. Mfg. Co., Inc., has trans- 
ferred to Bernard Shaset a lot with build- 
ings at the corner of Westminster St. and 
Huntington Ave. 

Arthur W. Barrus was elected Master of 
Exchequer at the annual meeting of Elm- 
wood Lodge, Knights of Pythias last 
Wednesday evening. 

The Monarch Metal Mfg. Co. is the 
style of a new concern that has started in 
business at 9 Calender St., with Simon 
Silverman as owner. 

John M. Buffinton, of Potter & Buffinton 
Co., was re-elected musical director of 
Adelphi Lodge of Masons at the annual 
meeting last Tuesday evening. 

Mr. and Mrs. Frederick W. Aldred have 
returned from a week’s stay at the Toy 
Town Tavern, Winchendon, Mass., where 
they enjoyed the Winter sports. 

Charles H. Fuller, of George H. Fuller 
& Son, Pawtucket, accompanied by his 


wife left last week for Daytona, Fla., where 
they will spend the rest of the Winter. 
Hamilton E. Pease, formerly with Elmer 
T. Arnold and the John T. Mauran Mfg. 
Co., has opened an office at 505 Caesar Misch 
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building, corner Westminster and Empire 
Sts. 

Having completed repairs following the 
recent disastrous fire, Frank E. Miller & 
Son, enamelers, have resumed business at 
83 Page St., having introduced several 
modern improvements. 

Howard D. Wilcox was defeated for re- 
election as a member of the Board of Fire 
Commissioners of Providence for three 
years at the annual meeting of the Board of 
Aldermen on Monday evening. 

Frederick B. Thurber, of Tilden-Thurber 
Corp., who is a member of Governor 
Pothier’s staff assisted at the inaugural 
reception and ball last Tuesday at the 
opening of the annual session of the 
General Assembly. 

Among those who had boxes for the an- 
nual Charity Ball at Rhodes-on-the-Paw- 
tuxet last Friday night were: Mr. and Mrs. 
Arthur Henius, Mr. and Mrs, Henry D. 
Sharpe, Mr. and Mrs. Frank W. Matteson, 
Mr. and Mrs. Joseph Samuels and Mr. and 
Mrs. Manton N. Coombs. 

Among the boxholders for the benefit 
play and dance for the United League of 
Women Voters at the Arcadia on Tues- 
day night were Mr. and Mrs. Theodore B. 
Pierce, Mr. and Mrs. Jerome M. Fitz 
Gerald, Mr. and Mrs. Haryey J. Fl‘nt. 

Howard D. Wilcox, formerly of the D. 
Wilcox & Co., and until recently a director 
of the Tilden-Thurber Corp., has opened 
rooms in the Woolworth building, corner 
Dorrance and Westminster Sts., for the 
handling of diamonds and exclusive jewelry. 

The annual meeting and banquet of 
Providence Chamber of Commerce will be 
at the Providence-Biltmore Hotel on 
Saturday evening, Jan. 16, at 6:30 o’clock 
and will be complimentary to the retiring 
president, Arthur L. Aldred of the Gladding 
Co. 

Harry B. Read, who entered the firm’s 
employ as a cash boy 33 years ago, was 
elected president of the Belcher & Loomis 
Co, at a meeting of the corporation last 
Monday to succeed the late Edward R. 
Brayton. In 1918 he was elected vice- 
president. 

In the Irons & Russell Building Bowling 
League, Lee’s team holds the lead by a 
narrow margin, having won 37 and lost 23 
games, while Lemon’s_ team, — standing 
second, has won 35 and lost 25. Lee’s team 
holds the high team single of 568 and the 
second high team total of 1,546. 

Mr. and Mrs. Horace F. Carpenter, who 


are making an automobile tour of the 
south are now at Hot Springs National 


Park, Ark., having made stops at Muscle 
Shoals, Ala., and Memphis, Tenn. They 
will go next to Dallas, Tex., where they 
expect to make a stay of some time. 

Ostby & Barton Co.’s team in the In- 
dustrial Bowling League, which consists of 
10 teams, six of which are from the 
jewelry and allied trades, is now in third 
position and within striking distance of the 
top which is held by the G. Klein & Son's 
team. The ringmakers hold the second high 
single record and the high team total. 

A voluntary petition in bankruptcy was 
filed in the United States District Court on 
Wednesday by the William J. Carr Co., re- 
tail jeweler, 169 Thames St., Newport. 
The assets are scheduled at $4,683 and the 
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liabilities at $9,229. He has been in bu: 
ness in Newport for a number of yea 
for the past 15 at the present location, 

Fosters furnished the handsome ¢y 
awarded for prizes by the Washington P, 
Yacht Club, the Narragansett Bay Ya 
Racing Fleet and for the races sailed fro 
the Rhode Island Yacht Club under 4 
auspices of the Rhode Island League o/ 
Agricultural Societies, during the past Sym 
mer. The cups have just been presented t, 
the respective winners. 

With Ralph Gregory, of Goodwin % 
Gregory, presiding as Worshipful Master 
at “Night of Goodfellowship” at Roosevelt 
Lodge of Masons on Tuesday, Edgar 
Docherty of William C. Greene Co,, ang 
William S. Greene, of R. A. & W. §, 
Greene were among the speakers, Among 
those in attendance were Edward My 
Wheeler, William H. Mason, Charles Brier, 
Benjamin Brier, Norris G. Abbott. 

Lindan’s tail-end Bench Hands handed 
Sorrentino’s Stone Setters, leaders of the 
Majestic Uncas Mfg. Co. Bowling League, 
a 3—O upset last week and while doing 
so set up a new team single record of 484 
The league standing is Stone setters 2 
won, 15 lost, with a total pinfall of 15,124 
Press Hands—Won 19, lost 17, pinfall of 
14,955. Office—Won 16, lost 20, pinfall 
14,551, and Bench Hands—Won 16, lost 20, 
pinfall of 14,663. 

At the 109th annual assembly of Provi- 
dence Council No. 1, Royal and Select 
Masters of Masons last Friday evening at 
Freemasons Hall, Edwin E. Wilson, with 
Nicholson File Co., was elected Thrice 
Illustrious Master and Howard B. Rice, 
with L. Heller & Son, as Principal Con- 
ductor of Work. The retiring Illustri ws 
Master, Norris G. Abbott, Jr., was { 
sented a handsome solid gold jewel 1 
office, made by Irons & Russell Co. 

The following are among the appoint 
ments to the standing committees of the 
Providence Chamber of Commerce for tlie 
ensuing year: John S. Holbrook, auditing; 
Frederick W. Aldred, Howard F. Barker, 
Walter R. Callender, Albert Pfeifer, James 
E. Roosa, Joseph Samuels and Frederick 
B. Thurber, executive committee of the 
retail merchants’ division; Walter R. 
Callender, Harald W. Ostby, Jerome M. 
Fitz Gerald, Leon Samuels, Henry Dv. 
Sharpe, Robert Shepard, William G. 
Thurber and Byron S. Watson, convention 
committee. 

Among the jewelry buyers who were re- 
ported in this city and vicinity during the 
past week were the following: E. E 
Pfersich, of A. L. Pfersich & Co., Phila- 
delphia; Charles G, Brown, of Stein & Ell- 
bogen Co., Chicago; G. W. Bard, of G. W. 
Bard & Co., Lancaster, Pa.; Max Singer, 
of New York city; Mr. Brownstein, of 
D. Lisner & Co., Inc., New York city; Mr. 
Foster, of Samstag & Hilder Bros., Inc., 
New York city; Mr. Boddy, of Haddy- 
Boddy Co., Toronto, Ont.; J. Michel, of M. 


& J. Michel, Inc., New York city; Mr. 


Margolis of the Princess Jewelry Os 
Montreal, P. Q.; Max S. Freedman, 0 
Max S. F. Freedman Co., Akron, 0 


Charles Meiser, of Pittsburgh Dry Goods 
Co., Pittsburgh, Pa.; M. Kingsbacher and 
Sam Kingsbacher, of Kingsbacher Bros. 
Pitt-burgh, Pa. 
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Einsten has been appointed 


anuel M. 
> commissioner for three years. 

‘ay G. Torrey, of Torrey Jewelry Co., 
' jn New York the past weske for te 


wes 
coacern. » ee 
The Thoma Co. 1s now represented at 


Los Angeles by Livermore & Hine, 643 


Olive St. 

Thomas Moore was a caller on the trade 
of Moore Bros. in New York and vicinity 
the past week. 

Mr. and Mrs. David E. Makepeace left 
lst Sunday for Miami, Fla., for the rest 
of the Winter. 

Wheaton F. Gray is making an extended 
business trip through the middle west for 
Bliss Bros. Co. 

Mr. and Mrs. James E. Blake left last 
week for Daytona, Fla., where they will 
spend the remainder of the Winter. 

Arthur B. Cummings has been appointed 
by the City Council as a member of the 
fnance committee for the ensuing year. 

Thomas G. Sadler was elected president 
of the Bethany Chapel of South Attleboro 
at the annual meeting last Tuesday evening. 

Mr. Malcolm, representing the W. E. 
Hayward Co., was a visitor on the trade 
through the middle States the past week. 
The Watson Co. has completed arrange- 
ments with Livermore & Hine, 643 S. 
Olive St., to represent it at Los Angeles 
and vicinity. 

Ralph Seiffe, manager of the Chicago 
office of the Baer & Wilde Co., left for the 


west last week after spending several weeks 
at the firm’s factory here. 
““ank E. Guild left last week for 


Wa hington, D. C., where he will remain 
about a fortnight and then proceed to 
Florida, where he will remain the Winter. 

At the organization of the school com- 
mittee for the ensuing year on Tuesday 
lat George E. Nerney took his seat for 
another three-year term and Leonard I. 
Lamb for the unexpired term ending in 
1927. 

The C. O. Sweet & Son Co. team took two 
out of three strings from the S. O. Bigney 
Uo, quintet at the Elite Bowling Alleys last 
week, the score being: Sweet—515, 631 
and 489, for a total of 1,535, and Bigney— 
487 519, 544, for a total of 1,550. 

At the annual meeting of All Saints’ 
“piscopal parish last Monday evening Ed- 
mund H. Brown was elected senior warden; 
Ludger Bergeron, junior warden; Frank 
. Willmore, Clerk; Charles H. Parker, 
lector; Vestrymen—George E. Nerney 
id John Troeger, 

The W. E. Richards Co. bowlers made 

clean sweep of the game with D. F. 
riggs Co, team in the Shop League on 
hersday night. The scores were: 
chards—531, 538 and 502, for a total of 
*71, and Briggs—509, 500 and 473, for a 
otal of 1,482. The high man was Gifford, 
with a total of 336, 
© lee Mrs. Joseph L. Sweet started 
: ay en the first lap of a journey of 
ri miles into the Far East and to 
“ustralia. The itinerary was overland from 


ston to Vancouver, B. C., to take ship 
t Honolulu on Jan.. 13. 


fo Mr. and Mrs. 
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Sweet are “globe trotters” in the fullest 
sense, having made an extensive voyage into 
the Near East and Egypt two years ago. 

In the basketball series on Thursday eve- 
ning the R. F. Simmons Co, team defeated 
Company | in a 21-13 game in which sliding, 
jumping and other acrobatic stunts were the 
features. The heart-breaking pace and 
fierce attack displayed by the Bay State 
Optical Co. team against the Balfour Co. 
quintet were met by good defense and 
snappy playing that brought victory to the 
Balfours, 15-11. 

The directors, examining committee and 
employes of the Attleboro Trust Co. were 
entertained Thursday evening at a dinner 
at the Mansfield Tavern at which the 
president of the bank, Albert S. Ingraham, 
of A. S. Ingraham Co., presided. Among 
those present were: William H. Bell, 
Alfred D. Crosby, Ernest D. Gilmore, 
Frank R. Sweet, George H. Sykes, Frank 
W. Weaver and Thomas G. Sadler. 











Mr. and Mrs. Theron S. Curtis left last 
Friday for Miami, Fla., for a few weeks’ 
recreation. 

John L. 
and J. Frank Mason attended the annual 


Thompson, Walter B. Ballou 
banquet of the Massachusetts Bankers’ 
Association held at Boston last Thursday 
evening. 

The Whiting Co. team won three strings 
from the Sturdys, Wednesday evening, in 
the Social Bowling League at the Anawan 
alleys. Jones was high roller with a single 
of 124 and a total of 309. 

The home of John H. Peckham, of J. H. 
Peckham & Sons, in Forest St., was broken 
into Thursday afternoon during the absence 
of the family, but the intruders were 
frightened away apparently empty handed. 

Charles F. Martin, John G. Hedges, 
Joseph D. Irvine, Frederick Dietz and 
James Harlow have been appointed by the 
local lodge of Elks to arrange for the 
celebration of the 20th anniversary to be 
held in Feb. 

The H. F. Barrows Co. Relief Associa- 
tion has elected the following officers for 
the ensuing year: President, Harry Jones; 
vice-president, John H. Paton; secretary and 
treasurer, Herbert Fisher. Directors—M. C, 
Lathrop, Rose Corrigan, E, A. Whitney, 
Jane McQueeney and Augusta Collins. 
Auding Committee—Charles Follett, Michael 
McQueeney and Edward McNamara. This 
organization, which is in a prosperous finan- 
cial condition, has been in existence for 
sixteen years and is devoted to rendering 
aid to employes during illness or other dis- 
ability. 





S. D. Grossman, Brockton, Mass., has 
completed an inventory of his stock and re- 
ports that goods valued at $2,000 were 
stolen from his display window on Dec. 21 
when the plate glass was broken by a 
“5 He states there was an in- 





smasher.” 


“gurance on these goods of $1,700. Some 
_year and a half ago he had a similar ex- 


perience at which time his loss was about 


$800. 
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Atlanta, Ga. 


John E. Edwards, Jackson, Ga., Mr. 
Davies, Dalton, Ga., and Abe Levy, Lake- 
land, Fla., were visitors in Atlanta last week. 

George Fox, of the Fox Mfg. Co., Chi- 
cago, spent several days in Atlanta last week 
in the interest of his concern. He reports 
conditions as good with prospects bright. 

Friends of M. Greer, prominent Atlanta 
jeweler, will regret to learn that he is ill, 
having been confined to his home for several 
days. Mr. Greer was taken ill shortly after 
his return from a vacation trip to Miami 
and other points in Florida. 

George R. Newton, well-known jeweler, 
formerly with the Timms Jewelry Co., 
Atlanta, Ga., and with J. T. Skelton, Birm- 
ingham, Ala., has been added to the staff 
of Ewing Bros, well-known wholesale jewel- 
ers of Atlanta. Mr. Newton will be in the 
material department of that company, where 
he will be at the service of his many friends 
throughout the section. 

Friends of James E. Gresham, of Ewing 
Bros, wholesale jewelers, will be pained to 
learn of his death, which came very un- 
expectedly on Wednesday morning, Jan. 6, 
at the Davis-Fischer sanitarium here. Mr. 
Gresham, who was only 36 years old at the 
time of his death, was well-known through- 
out the south and was the oldest employee, 
in point of service, of Ewing Bros, having 
been a member of the staff of that well- 
known firm for 15 consecutive years—a 
period broken only during the war when 
he spent a year with the expeditionary 
forces abroad. Born in Norwood, Ga., Mr. 
Gresham received his education in the public 
schools of that city, moving to Atlanta, 
where he secured a position with Ewing 
Bros. and remained until his death. Death 
was due to hardening of the liver. The 
funeral was held Thursday afternoon from 
the chapel of Harry G. Poole, funeral di- 
rector, the Rev. W. T. Hamby officiating. 
Oliver N. Ewing, Paul L. Ewing, Roy H. 
Moore, Charles Pass, George Springer and 
J. J. Scheff, all employees of Ewing Bros, 
acted as pall bearers, and W. D. Luckie 
Lodge, F. and A. M., of which he was a 
member, conducted the services at the grave. 
Interment was in College Park cemetery. 
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Louis Cahen, of the Watson Co., and Ed. 
FE. Farrell, of the Moore Pen Co., called 
on the Rochester trade last week. 

Coles Jewelry Shop, 308 Main St., E., 
has gone out of business. Notice on the 
door states that articles left for repair may 
be had by calling in the room up-stairs. 

Wholesalers in the jewelry trade here 
had a large demand for supplies from the 
retail trade during the holidays. 

Jewelers from the neighboring towns who 
were in the city recently on business trips 
were: G. Holcomb, East Rochester; A. D. 
Bliss, Albion; J. D. Murdock, Leroy; C. B. 


Allison, East Rochester; J. McGuidwin, 
Macedon; L. Sennott, Syracuse; T. E. 
Townsend, Spencerport; J. D. Daniels, 
Albion. 











Joseph Giansboi, Altoona, Pa., retailer, and 
A. Goldberg, Trenton jeweler, were callers 
at Aisenstein & Gordon’s during the last few 
days. 

S. Jacobson, a wholesale jeweler, 142 N. 
8th St., has purchased the entire stock of 
H. Weinrach & Co., 528 Market St., out- 
right. 

Lawson’ Jaffe, Chicago representative of 
I. S. Sagorsky & Son, of this city, has re- 
turned there, after a visit here of several 
days, arranging for the Winter and Spring 
selling campaign of the firm in the west. 

Benjamin J. Cooke, of B. J. Cooke’s Sons, 
clock wholesalers at 826 Walnut St., is tak- 
ing a “rest cure,” after convalescing from 
a severe attack of illness. Mr. Cocke plans 
to be at the store for a short time each day, 
however. 

The business of A. Simon & Sons, at 135 
S. 13th St., the senior partner and founder 
of the firm having died, will be continued 
by Samuel-and Jay Simon, who have been 
associated in the business with their father 
for several years. 

Suit has been filed in the municipal court 
by H. O. Hurlburt & Sons against Max 
Fisher, jewelry jobber at 718 Sansom St., 
to recover $396 claimed due for merchandise. 
Henry Bodenheimer has filcd suit in the 
same court against Caplan Bros. to recover 
$141 on a note. 

Liberty bonds, jewelry and money, aggre- 
gating $1,000, formed the booty of sneak 
thieves who got into the jewelry store con- 
ducted by Mrs. James Lamb, at 1828 Ic. Oak- 
dale St., while she was in a room in the rear 
of the store. Similar crooks stole rings and 
stickpins worth $300 from the store of 
Ernest Alstmer on 5th St., near Passyunk 
Ave. 

|. F. Neill, veteran secretary of the San- 
som Street Business Men’s Association, suf- 
fered a relapse of the heart ailment which 
had confined him to his for several weeks 
and is reported to be in a serious condition. 
He had recovered, it was thought, and visit- 
ed his office for a couple of days last week, 
only to find that he was unable to resume 
his work. 

Local wholesalers report collections as 
very good thus far this month and see in 
this an indication that 1926 will be a very 
good year in the trade. It is considered 
worthy of note in many establishments that 
many of their regular customers are sending 
in their money without having to be billed, 
a circumstance they consider not only hope- 
ful but somewhat unusual. 

An involuntary petition against Benjamin 
Kutler, trading as a jobber under the name of 
the Novelty Products Co. at 42 N. 7th St., 
has been filed in federal court by these cred- 
itors: Karsnov Bros., $126; Solomon Turk, 
$50, and Maurice Horwitz, $1,000. Several 
wholesale jewelry firms in this and other 
cities are reported to be interested in the 
case but no names are yet announced. 

Robert Bickley, 77 years old, a retired 
watchmaker, who several years ago was a 
familiar figure to the trade here, committed 
suicide by hanging himself with a piece of 
wire to his bed in his boarding house. He 
had been despondent for some time, but gave 
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no reason of it, and appeared to be in gocd 
circumstances. Mr. Bickley was a familiar 
figure in the neighborhood where he lived, 
and for years had played Santa Claus to the 
children in the vicinity at Christmas-time 
So far as known, he had no relatives. 

Representatives of out-of-town wholesalers 
and manufacturers noted here within the last 
few days included: Frank Goode, Keystone 
Watch Case Co., New York; Harry Kipp, 
H. F. Barrows Co., North Attleboro; Henry 
Ettinger, Iron & Russell Co., Providence; 
Murray L. Schecter, Marathon Co., Attle- 
boro; Al Foss, Elgin Engine Turning & 
Engraving Co., Pittsfield, Ill.; W. D. Hay- 
ward, Alvin Silver Co., New York; George 
A. Slater, Ferber Silver Co., New York. 

Creditors of A. T. Kay, who conducted 
two small jewelry and watch-repairing stores 
in Ambler and North Wales, Pa., and who 
has been absent for several weeks from his 
places of business, have received letters from 
him, dated from Florida, in which he an- 
nounces his intention of not returning and 
telling them to sell his stock to meet thei 
claims. His creditors in those towns have 
asked the Montgomery county sheriff to take 
charge of the stock and arrange a sale for 
their benefit. Kay had been in Ambler for 
several months and apparently was prosper- 
ous. Mrs. Kay is said to have preceded him 
to Florida by automobile, he going by train. 
The extent of his liabilities is not known 
at present. 

Behr Gordon Lodge of the Independent 
Order Brith Sholom, whose membership is 
GQ per cent. jewelers, had a pleasant time 


at its annual installation ceremonies last 
week, following the annual election. These 
officers, all jewelers, were installed: Presi- 


dent, Max I. Gordon; vice-president, Jack 
Kramer; recording secretary, J. Hornbein; 
financial secretary, David Gubin; treasurer. 
Frank Gurak; assistant treasurer, Rk. Din- 
sky; inner guard, I. [rlich. Joseph Good- 
man is chief of the finance committee and 
H. Palat is chairman of the charity com- 
mittee. Other jewelers active in atiairs of 
the lodge are Maurice Mintz, I. Slifren, 
William Miller, 11. Bundmann, S. Z. Korfi, 
17, Adams, David and Nathaa Cooper and 
Samuel Aisenstein. Twenty more jewelers 
were initiated at the meeting. 

Iston C. Cole, who was temporary re- 
ceiver in the involuntary bankruptcy case of 
Samuel Segall, trading as the Parkside 
Jewelry Co. of 1114 N. 40th St., has been 
appointed permanent receiver, bond of $4,000 
heing continued. He charged in his petition 
to the federal court for an examination of 
Segall, his collectors and other employes, 
that the premises had been entered since he 
took possession as temporary receiver, the 
safe opened and documents taken out as well 
as goods from the stock. He alleges this 
has happened several times. David W. Am- 
ram has been appointed special referee in 
the case and Herman Silver, H. Litzsinger 
and Jacch Riker named as appraisers. Fed- 
eral officials are reporting to be investigating 
some alleged methods of Segall in obtaining 
credit and merchandise, but so far have taken 
no action. 

Nine store robberies, including one jewel- 
ry store, were cleared up by the arrest of 
three youths, ranging from 17 years to 20 
in age, who have confessed to stealing goods 
valued in the aggregate at more than $5,000, 
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for which they obtained only $390 from se 
ond-hand dealers. A fourth member of the 
band is now serving a sentence in the Eas. 
ern Penitentiary for another theft. The 
prisoners, held in $3,000 bail each, are Ry. 
ward Cherry, Camden; Joseph Henroskj and 
Thomas Spencer. The one in prison jg John 
Casey. One of the stores they robbed was 
the Philadelphia branch of Simeon Lit 
George Rogers, silverware, at 72? Chestnut 
St. The procedure was for Cherry, the 
smallest of the gang, to secrete himself » 
a store during the late afternoon, and after 
the places were locked for the day, summon 
his confederates by ‘phone and admit then 
to the store. At the Rogers store the gang 
is said to have stolen silverware valued 3 
$600. 








Allentown, Pa. 





Ira H. Landes and his wife, passed the 
week-end in New York, combining bys. 
ness with pleasure. 

Robert J. Beitel, Jr., son of Mr. Beite 
jeweler at Catasauqua, who has been spend. 
ing the Christmas holidays with his parents, 
left for Philadelphia, where he will resume 
his studies at the Philadelphia College oj 
Optometry. 

The following traveling men are calling 
on the trade in this locality: C. H. Clark, 
with W. G. Clark & Co., Inc.; C. N. Her 
man, with the Superloid Mfg. Co.; Ray J 
Costigan, with Seth Thomas Clock (,; 
E. G. Flint, Jr., with General Chain Co,; 
Harry R. Barnett, with Wolfsheim & Sachs, 
Inc.; and Ralph E. Bouchard, with F. H. 
Noble & Co., Inc. 

Local jewelers are cleaning up their 
stocks preparatory to taking their annua 
inventory. Reduction sales are now in force, 
and newspaper space is being used in an ef- 
fort to close out odd lots and incomplete 
lines of jewelry, silverware and_ novelties 
Jewelers in this locality report a very satis 
factory holiday business, some even going 
so far as saying that they did nearly doublt 
the business they did a year ago. 

Local optometrists are planning to make 
the New Year an “Optometric” year for the 
Lehigh Valley Optometric Association. Re- 
gent Hawk has mailed notices to all men 
bers urging their attendance at the firs 
meeting of the year, to be held Monday eve 
ning, Jan. 11, in the Chamber of Commerce 
rooms in the Colonial Theatre building. At 
this meeting Dr. Hawk will deliver a vey 
practical address on “Making the Power of 
Optometry Felt in the Community.” 








Fred Weber, the Colony St. jeweler 
Meriden, Conn., has taken his two oldest 
sons, Alfred and Emil Weber, into partner: 
ship with him and in the future the stor 
will be known as Fred Weber & Sots 
Mr. Weber will be the president of - 
company, Alfred the vice-president a” 
Emil the secretary and _ treasurer. MI. 
Weber was born in Switzerland where he 
learned his trade of watchmaker, and 1 
1882 he came to this country. He Iv 
for two years in Hartford and then > 
to Meriden where he worked with ‘ 
Mather and remained with him until t 
latter sold him the business. 
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T. C. Bayse, retail jeweler at Rockport, 
Ind, was here a few days ago on a busi- 


ness missicn. 

Salem P. Hammond, formerly engaged in 
the retail jewelry business at Petersburg, 
Ind, was a business visitor in Evansville 
recently. 

Floyd Nester, of the retail jewelry firm 
of Heinzle & Nester, at Boonville, Ind., as- 
dsted in arranging the program for the 
Boonville Kiwanis Club last week. 

Miss Lenore Bitterman, of 1223 S. Ist 
St, has returned to the Northwestern Uni- 
versity at Chicago after a holiday visit with 
her parents, Mr. and Mrs. Jack Bitterman. 

lohn H. Rholander, for many years en- 
aged in the retail jewelry business in Ev- 
ansville, has returned from a trip in southern 

Illincis, where he visited relatives and 
friends. ; 

Local jewelry dealers are interested in the 
roport that races are again to be held at 
Dade Park here next Spring and Summer. 
At the last race meet here last Summer a 
great deal of money was spent in Evans- 
ville and the merchants reaped a harvest. 

Reports from a few mining towns in 
southern Indiana state that owing to the 
fact that many of the large coal mines are 
closed down again, business in many lines is 
suffering. With the coming of colder 
weathe*, it is expected that many of the 
mines will be able to resume operations. 

The Better Business League of Evansville 
at its last meeting re-elected A. W. Eller- 
bush as president for the ensuing year. 
Other officers chosen were: Isaac Salm, vice- 
president; ‘rank B. Droit, treasurer; Curtis 
T. Mushlitz, secretary-manager; Isador 
Kahn, counsel. Most of the local retail 
jewelers are members of the league. 

The Retail Jewelers’ Association of 
Evansville is growing in membership, and 
the monthly meetings of the association are 
marked by deep interest and many things of 
importance to the trade are brought up from 
lime to time and discussed. Many adver- 
tising plans have been brought forward of 
late, and the members of the association 
are working in close harmony and much 
good has resulted from their association. 

Local retail dealers report that trade has 
been very good since the first of the year 
and in fact it has picked up better than they 
had anticipated. Collections are better and 
there is a feeling among the jewelers that 
this is going to be a very good trade year 
and that conditions right now are some 
hetter than they were this time last year. 
ports from towns in southern Indiana, 
southern Illinois and western and northern 
Kentucky are to the effect that trade is hold- 
ing its own very well. 

_ The home of Theodore Bitterman, retail 
— yt S. Ist St., was entered by 
reer wits oe ago, according to a 
teeelace note _ police. A valuable pearl 
ees : — had been left with Mr. Bit- 
thes Sel " repaired and which he had 
with betwee Pe 8reater security, together 

en $75 and $80 in money, was 


stolen, according to Emmett Bell. chief of 
detectives. y 


Entrance was obtained to the 
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house by unlocking the front door with a 
skeleton key. The robbery was the second 
one within a month at the home. 











Emanuel DeRoy, of S. H. DeRoy & Co., 
Smithfield St., who has been spending a 
few days in Atlantic City, has gone to New 
York on business and will make some pur- 
chases of merchandise before returning to 
Pittsburgh. 

August Loch, who had been suffering for 
a considerable length of time with rheu- 
matism has recovered and is now com- 
pletely relieved. He says that he feels as 
young and as active as ever. His store en- 
joyed a very steady trade throughout the 
year, 1925. 

Creditors who filed an involuntary petition 
in bankruptcy against Harry Rosenshine, 
Mt. Pleasant, in the United States District 
Court here recently, included the Samuel 
Weinhaus Co., Grafner Bros., and Martin 
Gluck & Son. The appointment of a re- 
ceiver was referred to John R. Gregg, 
referee in bankruptcy, Greensburg, Pa. 

The tenants of the Penn building, Penn 
Ave., which is to give way to the march of 
progress in that thoroughfare are preparing 
to move and are seeking new quarters, 
William Hower being the first to announce 
obtaining a new location in the Pittsburgh 
Life building at Federal St. and Liberty 
Ave. There are quite a few tenants in the 
building identified with the trade who will 
be forced to move. A theater is going up 
on the site extending along 7th St., from 
Penn Ave. to Liberty Ave. 

William F. Hofmann, of the Heeren Bros. 
Co., figures that Pittsburgh will enjoy a 
very prosperous year in 1926 and bases this 
on the tremendous amount of building and 
other improvements which will be made in 
this city during the year. He feels this 
will keep labor well employed. Improve- 
ment projects totaling around $50,000,000 
are in progress in this section some of which 
are already under way, not to mention the 
number of new streets that are to be 
opened, widened and extended, in order to 
take care of Pittsburgh’s congested traffic. 

Jewelers were much pleased with the 
announcement last week, when Judge 
Charles H. Kline became mayor of Pitts- 
burgh, that there must be a_ complete 
severance between crooks and the police. 
Judge Kline, who resigned from the bench, 
upon being inducted into office as mayor, 
has appointed Peter P. Walsh superintendent 
of police, Mr. Walsh having been retired 
on pension. Mr. Walsh, who was a former 
commissioner is planning a shakeup. The 
superintendent has issued orders for the 
arrest of all loafers and men who have 
no visible means of support. The jewelry 
stores have been fairly free from robbery, 
although there has been numerous window 
smashings. 








The Broadway Jewelry Shop, Portland, 
Ore., is offering creditors 30 cents on the 
dollar, 25 cents in cash and two and a half 
cents payable in February and March, re- 
spectively. 
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Reading, Pa. 


At the annual meeting of the Ninth Street 
Merchants’ Association Arthur Schwemmer, 
214 N. 9th St., was elected a vice-president, 
and Norman B. Keeport, 132 N. 9th St., was 
elected treasurer. 

Among those appointed on committees to 
serve the local Kiwanis Club for the present 
year appears the name of Jeweler J. C. 
Mumma, on the attendance committee, and 
the name of Nathan Cohen, of Cohen Bros., 
jewelers, on the publicity and transportation 
committees. 

Reading jewelers seem to unanimously 
agree that the business done over the holi- 
days was the best ever. Large sums paid 
out by the banks, about $2,235,000, in Christ- 
mas Savings Club checks, coupled with in- 
tensive newspaper advertising, is held to be 
accountable in a measure for the increase in 
volume of sales among jewelers. 

I. A. Deisher, the jeweler, is planning im- 
provements to his store at 414 Penn St., and 
will add one or two new departments. Mr? 
Deisher has conducted a jewelry and op- 
tician’s store in the same locality for 36 
years, and is actively identified with the 
Reading Jewelers’ Guild, having been its 
president for a number of years. 

The jewelry firm of Cohen Bros., 528 
Penn St., is taking large advertising space in 
the daily papers announcing the fact that 
they are about to dispose of their business 
at auction, starting Saturday, Jan. 2, at 11 
A. M. Nathan P. Cohen, a member of the 
firm, is authority for the statement that he 
is positively quitting the jewelry business 
for all time, and will not re-enter the busi- 
ness again in Reading or any other location 
after he has disposed of his present stock 
and fixtures. Mr. Cohen has conducted a 
jewelry store in Reading for 31 years. J. L. 
Art & Co., jewelry auctioneers, will conduct 
the sale. The stock has been conservatively 
appraised at $250,000. 
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Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended Jan. 9, 1926 
The U. S. Assay Office reports: 





Gold bars exchanged for gold coin.. $923,,151.67 
Gold bars paid depositors........... 113,145.29 
TORO i. etawicii etlcensorienneess $1,036,296.96 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Date Exchanges 
TMRERE 6% cacncswnbadianca tandems $297,587.59 
TAS cacacdivdtdeeanndvedynimaaweasiod 189,878.31 
BMUEG! cacdnctacetarrenemernedencas 112,622.81 
ay el ee ee re ee Te rey 111,788.78 
PRR ccanntenecs stcbencaekmaciaes 175,829.30 
TMOG DE ache: clnw ds bs8 Romane neeetecas 35,444.88 

ROUGE? 5. ccvadetcanwiedegadaates $923,151.67 








H. A. Gore, jeweler at Canton, IIl., for 
many years and a resident 35 years, died 
Jan. 2 at his home after a two weeks’ ill- 
ness. He was born in Sturgis, Mich., Dec. 
18, 1862, and married Beatrice Ufford in 
Lewistown, Nov. 26, 1891. The widow and 


two children, Mrs. J. D. Ross, of Canton, 
and Hobert Gore, of Chicago, and a brother, 
Marion, of Toledo, O., survive. 
services were held at the home. 


Funeral 








John Fessel, Defiance, O., was in Phila- 
delphia last week. 

R. F. McComb, Hamilton, O., has been 
in Philadelphia among the wholesale houses 
in quest of his wares for the Spring trade. 

Mrs. O. E. Leinard, Paulding, O., stopped 
off at the offices of Frohman & Co. while 
en route to Florida during the week. Mrs. 
Leinard is going to the southern State to 
visit a daughter. 

Louis Lange, member of the firm of A. 
G. Schwab & Sons, Duttenhofer building, 
is again at his desk, after an enforced stay 
at home, Rosebud Ave., Avondale. He suf- 
fered a severe attack of the grippe. 

William Sena, watchmaker and jeweler 
who formerly had a shop on McMillan St., 
near Clifton Ave., has since moved his place 
of business to the residence at the northeast 
corner of Ohio Ave. and Park St., Clifton 
Heights. 

The rush of orders has not stopped com- 
ing into the offices of A. Sauer & Co., and 
the reorganized force of that establishment 
is still finding it necessary to work at night. 
Albert Sauer, head of the firm, thinks, how- 
ever, that the force will be relieved of its 
extra hours in about two weeks. 

The Spencer Diamonds by winning the 
championship of the Class B group in ama- 
teur baseball circles in Cincinnati have been 
promoted to Class A by the amateur base- 
ball commission and will play in that group 
this year. Managers of teams are already 
asking the commission for players’ contracts. 

Richard Meyer, goldsmith in the estab- 
lishment of Ed H. Croninger in the An- 
drews building, is again at his desk, after 
a seizure of abdominal grippe. Mr. Meyer 
was stricken during the height of the busy 
season, just before the holidays, and was 
ferced to go to his home in Newport, Ky. 
He has fully recovered. 

Julius Jacobs, of the D. Jacobs Sons Co., 
expects to resume his road trips through 
Ohio and Indiana during the coming Spring. 
He was attacked by a long illness that kept 
him from making his usual territory, but 
has recovered and will travel as soon as the 
weather breaks. Meanwhile, A. C. and E. B. 
Jacobs, together with August Kuhnheim, are 
calling on his customers. 

Jonas Wise, former partner in the busi- 
ness of Frohman & Co., is scheduled to 
leave Cincinnati, Sunday, Jan. 17, for an- 
other of his extended tours. He will go 
from this city to New York and has ob- 
tained passage on the steamer Orca, sailing 
from the eastern port to South America. 
Mr. Wise will also visit Africa and return 
to America by way of Europe. He expects 
to be gone about 10 weeks. 

Lawrence B. Herschede, vice-president of 
the Frank H. Herschede Co., 124 E. 4th 
St., and Mrs. Herschede were among the 
members of the Business Men’s Club Win- 
ter cruise party that left Cincinnati during 
the week. The party sails Sunday from 
New Orleans on the steamship Parismina 
with Havana as its objective. The chief 
feature of the cruise will be a trip to Pan- 
ama, where the tourists will be taken on a 
motor and launch cruise through the canal. 
The party was quite a large one and the 
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tour will end at New Orleans, Jan. 25. 
Some of the party will stay on for the 
Mardi Gras season in the Crescent City. 

A. Jobin has arrived in Cincinnati from 
Switzerland to look after his interests in 
the Swiss Material & Watch Co., Inc., of 
Cincinnati. Mr. Jobin has brought with him 
the latest creations of his Switzerland facto- 
ries—Colgor, Zodiac, Projo and Jax of 
sienne and Geneva, Switzerland. Some of 
Fontainmelon’s latest designs are included 
in his collection. He predicts a most pros- 
perous year for the jewelers in England, 
France and Italy and is looking forward to 
a successful year for his companies in Amer- 
ica. Business conditions have improved 
steadily in Europe for the past’ two years, 
he says. He will be glad to see his many 
friends at his Cincinnati ofhces. 

Albert Wallenstein, vice-president of the 
Wallenstein-Mayer Co., in the Harrison 
building, passed around a few cigars during 
the week because of the overnight billiard 
championship he won at Pitton’s billiard 
hall, Monday night. It was an overnight, 
free-for-all entry among the patrons of 
Pitton’s and the field at first numbered 16. 
After the first set of games the field was 
cut in half and the elimination continued 
until Mr. Wallenstein was paired with the 
runner-up. The contests were those for 
three-cushioned billiards and the wholesale 
jeweler swept through his field like a cham- 
pion. He feels justly proud of the achieve- 
ment because there were quite a few experts 
with the cue in the contest. 

The similarity of locations by being two 
doors from a corner on the same thorough- 
fare led to the swearing out of a warrant, 
a trial and ultimate dismissal for Rubin 
Fegelmann, employe of a jewelry company 
on 5th St., Tuesday. The jewelry company 
is located at 44 E. 5th St. and O. B. Wise, 
jeweler and clockmaker, at 208 FE. Sth St., 
with the former being two doors from Wal- 
nut and the other two doors from Main St. 
The mix-up developed when Lilly Combs, 
348 Baum St., presented a receipt ticket 
calling for a watch which had been left to 
be engraved. legelmann told Miss Combs 
that the number on the ticket was higher 
than those used by the store. She imme- 
diately swore out a warrant charging Fege'- 
mann with appropriating a watch which did 
not belong to him and he was haled to the 
Municipal Court. The receipt held by Miss 
Combs was similar to that used by jewelers 
and when the case was tried Tuesday it’ de- 
veloped that the timepiece had been left 
with Wise, who was in the courtroom and 
who produced both the watch and the cor- 
responding ticket to the stub held by the 
woman. Upon payment of the cost of en- 
graving Miss Combs obtained her watch and 
Fegelman was exonerated. Former City 
Solicitor Saul Zielonka represented Fegel- 
mann. 





ss 
man 





\n extensive trip is being taken by Leo 
Weisfield of Weisfield & Goldberg, Seattle, 
Wash., who is in the east making pur- 
chases of diamonds and other jewelry for the 
Seattle store as well as the other new stores 
opened recently. He will visit watch fac- 
tories and silverware plants and in the two 
months’ visit he will sojourn in New Or- 
leans, Chicago, Los Angeles, Detroit, Spring- 
field and New York. 
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BN & » Erie, Pa. 
announces that his going-out-of-businesg sale 
will be concluded on Jan. 16. 

Edward A. Eisele, president of the ¥ 
& Eisele Co., was last week elected a 
of the Western Savings Bank of Buffalo.# 

Mose Cohen, proprietor of the jewelry 
store at 539 Main St., has been elected 
treasurer of the Jewish Federation for Social 
Service. 

Edgar N. Block, of T. C. Tanke, Inc, 
sailed on the Adriatic from New York oy 
Jan. 7 on the Mediterranean cruise, My 
Block will return to Buffalo about the mid. 
dle of March. His trip is one of business 
and pleasure combined. 

Following in the footsteps of his father, 
Marcus Lewin, now 69 years old, Harry 
Lewin of Lewin Bros., retail jewelers, 35 
Main St., was installed as master of Akron 
Lodge, No. 527, F. & A. M., for the ensuing 
year, at appropriate ceremonies held op 
Jan. 6. 

Edward Hoffman has joined the sales per. 
sonnel of Vander Voort Bros., wholesale 
jewelers in Ellicott Square, succeeding V. 
FE. Chittenden, who resigned on Jan. | to 
enter the retail business in Akron, O. Mr, 
Hoffman, whose home is in Owasso, Mich, 
will represent the Buffalo firm in that State 
as well as in a portion of Ohio and Indiana. 

Arthur B. Warner, of White, Wile & 
Warner, manufacturing jewelers, was elected 
vice-president of the Willowdale Country 
Club at the annual meeting of that organiza- 
tion held last Friday. He was also appointed 
as chairman of the entertainment and house 
committee, while Benjamin I. Freedman of 
Freedman Bros., jewelry manufacturers, was 
named chairman of the membership com 
mittee. 

Members of the Church Home for the 
Aged in Geneva are contemplating a farewell 
reception to Louis H. Barth, pioneer jeweler 
of that city, who recently retired from busi- 
ness and who is soon to leave for the south. 
For the past 20 years Mr. Barth has regu- 
iarly looked after the clocks in the home and 
has seen that they all keep correct time. 
Mr. Barth is well known in Buffalo, whet 
he has many friends, mostly acquaintapoes 
of State and national conventions at which 
he had been a regular attendant. 

Simon Cohen, who has been engaged in the 
retail jewelry business since 1890, has dis- 
nosed of the lease of his store at 331 Mai 
St., where he has been located for the past 
20 years, to a chain footwear concern, His 
store remained closed on Monday prepafé 
tory to the auctioning off of Mr. Cohen 
entire stock, which began the following day. 
The sale will continue until the stock’ ha 
been disposed of, concluding, however, betore 
March 1, when the new tenants take porn 
sion. Mr. Cohen is one of the citys 
known jewelers. He has been active in 
affairs of the Buffalo Retail Jewelers Asso 
ciation and served a term as president ° 
that organization in 1923. His plans for 
future are indefinite. 











Thomas A. Shearin has moved to Hende- 
sonville from Warrenton, N. Car. 
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Harry Bernon is away on a short business 
trip through Ohio and is expected back 
within a week or so. 

Ben Holsman has closed a very success- 
yl sale for H. P. Chaplin, Mansfield, and is 
now back in Cleveland. 

A. C. McKay, Michigan representative 
for the Wagner, Gilger, Cohn Co., is at the 
frm’s offices for a few days’ visit. 

Sol Bergman has bought the stock and fix- 
tures of Frank Hoyer of 11528 Buckeye 
Read and is running an auction sale. 

Frank Pishaw is leaving the Scribner & 
Loehr Co. and expects to leave for Chicago, 
where he lived before coming to Cleveland. 
W. Cohn, of the Wagner Gilger Cohn Co., 
who has been enjoying a short vacation at 
his home in Buffalo, is back again at the 
office. 

Charles J. Dooley of the Cowell & Hub- 
bard Co., who was recently operated on for 
appendicitis, has recovered and is back again 
at the store. 

A new retail store has been opened at 
1020 Union Mortgage building by A. V. 
Pfister, who was formerly connected with 
the Arnstine Bros. Co. 

The H. Saks Co., retail jeweler, now 
located on Ontario St., near the Public 
Square, is going to move on Feb. 1 to 
Prospect Ave., near E. 3rd St. 

The Merit Co. has added a new traveler 
to its force. He is C. FE. Whelpley, who 
was formerly in business in Erie, Pa. He 
wil! cover an old established territory. 

There will be a meeting of the Jewelry 
Crafts Association on Jan. 18 at the Hotel 
Statler. Dinner will precede the meeting. 
There was no meeting held during December. 

Sol Bergman filed for record on Jan. 4, 
leases on two units comprising a large cor- 
ner store in the Prospect-Fourth building. 
The leases, which were made two years ago, 
call for a total rental of $166,900. 

Word has been received in Cleveland that 
t. F Motz, Wadsworth, O., well known 
retail jeweler, lost his father and stepmother 
man accident in December. They were 
struck by an automobile and killed. 

The Better Vision Society is to hold its 
ae mecting on Wednesday, Jan. 13. 
Miicers are to be elected and the meeting 
will be addressed by Dr. Clutterbuck, one of 
the foremost character and psycho-analysts 
in the country. 


Mr. and Mrs. Hart of the Cart Credit 
(o., Warren, O., were visitors to Cleveland 
last week, They were unfortunate enough 
to he the victims of robbers, who broke into 
the store several] nights before Christmas and 
got loot worth $1,000. 

The Webb C. Ball Co. is holding its an- 
nual pre-inventory sales, which will run 
from Jan. 4 to 16. Many bronzes, porce- 
lains, etc, are offered and among them is 
Doulton’s “Rouge Elambe,” which is said 
to he the highest achievement in ceramics. 
ae out-of-town jewelers in Cleveland 
~ week were: Emil Krohngold, Ashta- 
a Mr. and Mrs. FE. V. Bloom, Ashtabula 
ged Karl F. Fiegenschuh, Alliance; 
Mr. Reynolds of the Hibbard Jewelry Co., 
Akron; Mr. Shrieber of the Hale Jewelry 
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Co., Akron, and Mr. Atwood of the Wil- 
loughby Jewelry & Optical Store, Wil- 
loughby. 

The executive board of the 24 Karat Club 
meets at the Hotel Statler on Tuesday eve- 
ning, Jan. 12. The club has already been 
incorporated and the executive meeting is 
intended primarily to arrange details for the 
general meeting and banquet to be held in 
February. 

The Cleveland Retail Credit Stores Asso- 
ciation held its regular monthly meeting on 
Thursday, Jan. 7, at the Hotel Cleveland. 
Dinner was served prior to the meeting, 
which pertained to matters of interest to 
members. There was a good attendance and 
was as lively as usual. 

Milton A, Fuller, of the Greenleaf & 
Crosby Co., with stores at Jacksonville, 
Miami and Palm Beach, passed a day in 
Cleveland visiting friends. G. L. Bender, of 
the Cowell & Hubbard Co., goes to Palm 
Beach this week for three months and will 
be connected with the Greenleaf-Crosby 
store there. 

Klivans, Inc., credit clothiers and jewelers, 
had one of their windows smashed during 
the night last week. ‘The thieves took only 
some clothing and the loss was nominal. 
The broken window was found by a passing 
policeman. <A large pool of blood was near- 
by, indicating that the window smasher had 
met with serious injury. No arrests have 
heen made. 

Anton B. Sprosty, who was_ connected 
with the retail jewelry business for many 
years until a short time ago, was presented 
with a floral horseshoe five feet high by 
the “All-American League” as a token of 
congratulation on his election to the City 
Council. An inscription on the floral piece 
read: “You can’t keep a good man down.” 
Sprosty was formerly Safety Director. 











Louis Sandoz, a jeweler at La Grande, 
has been registered at the Benson while in 


Portland on business. 

F. M. French, Albany, for many years 
secretary of the State Jewelers’ Association, 
has been in Portland for a few days, and 
has been staying at the Perkins. 

O. A. Hartman, former president of the 
Oregon Retail Jewelers’ Association, and 
owner of a store at Salem, has been in 
the city on a combined business and 
pleasure trip. 

A voluntary petition in bankruptcy has 
been filed by M. B. Brashem, doing business 
at 114 N. 6th St., as the Liberty Jewelry 
Store. The assets are $7,165, and the lia- 
bilities $21,212. 

The Feldenheimer store, 379 Washington 
St., has a beautiful display of the Moor- 
croft pottery in all its deep rich colorings 
in one of the Washington St. windows, 
while .the other contains some exquisite 
examples of the Tiffany Favrill glass, in 
shimmering yellows and greens. This 
store specializes in fine gift shop articles, 
particularly of bronze, glass, and pottery. 

The Multnomah Hotel has leased space 
adjoining the lobby on the south to Emil 
Nelson, who for many years has had a 


CIRCULAR 





85 





jewelry shop at Astoria. The store has good 
frontage on 3rd St., and also has display 
space in the lobby of the hotel. Except 
for the fact that it is out of the main busi- 
ness section of the city, it should be a good 
location. It is reported that Mr. Nelson 
plans to have a good many things in the 
novelty line that will attract the attention 
of tourists who want souvenirs from the 
places they visit. 








Salt Lake City 


The Webber Loan Co. has purchased the 
Uncle Sam Loan Bank of this city. 

J. Fred Daynes, head of the Daynes 
Jewelry Co., wife and family are spending 
two weeks in California. 

The staff of Barnett & Weiss, 271 S. Main 
St., was entertained one night last week at 
the home of Mr. Barnett. 

W. H. Landmesser has been made chief 
of staff of the Schubach Optical Co. head- 
quarters of which are in this city. 

J. S. Jensen, of the J. S. Jensen & Sons 
Co., one of the pioneer jewelry firms of this 
city, has gone to California for a rest. 

The industrial situation continues excel- 
lent. Business men in every line, including 
jewelers, are delighted with the outlook for 
1926. 

Former Mayor Frank Francis of Ogden 
in his column in the Ogden Standard- 
Examiner one day last week discussed 
watches and their ways. 

O. A. Rounce, oldest watchmaker on the 
staff of H. B. Miller Co., W. Second South 
St., has gone to Spooner, Wis., on account 
of the serious illness of his mother. 

3en Rose, who left this city a year, or two 
ago to work for the Uncle Sam Loan Office 
in Ogden, is back again with the Capital 
Loan Office, where he was formerly em- 
ployed. 

J. E. Broaddus, prominent optometrist of 
this city, has returned from a trip to Wayne 
County, which he took for the purpose of 
making a study of the petrified forest discov- 
ered there a short time ago. 

Roy Frost, manager of the Roe Co., on 
Ik. Broadway, until that concern sold out its 
business here, and since then with other 
jewelers of the city, has taken a position 
with the Salt Lake Loan Office. 

Local jewelers had the best Christmas 
business they have had in the history of the 
city, according to prominent men in the field 
here. This was partly due to the economic 
and industrial situation and partly to the 
fact that the weather being unseasonable 
many people bought jewelry as presents who 
might otherwise have purchased articles of 
warm clothing. Wm. J. Smith said his firm 
sold more diamonds and more platinum 
goods and high-priced watches than ever 
before. His staff was trebled during the 
two weeks preceding Christmas. 











The J. R. Tobin jewelry store, 522 E. 
Adams St., Springfield, Ill., suffered $4,000 
water and smoke loss Jan. 5, when the Mc- 
Courtney dry goods store, adjoining, was 
burned out with $75,000 loss. Stock in win- 
dow display and in showcases was water 
soaked and the basement filled with three 
feet of water. It was quickly drained. The 
cellar was used as a storage room. 
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572 Anntbersary Number 


Che Jewelers’ Circular 


will be issued February 3, 1926 


4 SPECIAL NUMBER of 
f exceptional excellence, an 
i elaborate and artistic edition, 

reviewing the jewelry trade of 

the past, forecasting the styles 
for the coming year, illustrating new designs 
and patterns for the Spring buying season, 
containing a vast number of special articles 
of the utmost interest to jewelers, covering 
every phase of the industry, and written 
expressly for this issue. 





5 ihersean big annuals, of 400 pages or more, 
which have appeared for so many years, 
longer in fact than most jewelers have been 
in business, have become a tradition in the 
jewelry trade, are looked forward to by the 
whole industry and are preserved for future 
reference and referred to frequently through- 
out the year. 


DEEP sentiment and strong prestige 

are attached to these Anniversary 
Numbers, aside from their intrinsic merit, 
which lend a distinct and additional value 
to their advertising columns. They are the 
standard year books of the trade and con- 
stitute the most comprehensive collection of 
advertisements of the leading houses. 


j bs advertising value that these Annual 
Numbers offer is apparent to anyone. 
They are the most important and largest 


productions of trade journalism in_ the 
jewelry and kindred tades, have the largest 
circulation, are of the greatest interest and 
contain the most enduring features, which 
assure the greatest attention on the part of 
the readers. 


ANUFACTURERS, Wholesalers and 

Importers will find it a_ profitable 
investment to have their advertisements in 
the Fifty-seventh Anniversary Number of 
The Jewelers’ Circular and be placed in 
contact with practically all the buyers at 
this most important time—when they have 
finished their inventory and are arranging 
for their purchases for the new year—when 
stocks are at their lowest ebb and when new 
goods must be purchased. 


‘ there need to point out the sales value of 
reaching buyers at this psychological 
time? Your salesmen cannot be in every 
store at this most opportune moment of the 
year—BU IT—The Fifty-seventh Anniver- 
sary Number can carry your message to all. 
The Jewelers’ Circular, the greatest factor 
in the promotion of sales, will be of greater 
assistance this year to manufacturers, im- 
porters and distributors than ever. 


PACE in the Fifty-seventh Anniversary 

Number should be reserved at once and 
advertising copy received by January 23rd 
at the latest to receive the best attention. 


The Jewelers’ Circular Publishing Co., 11 John Street, New York 
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Early Consideration E ARLY _ considera- 
; tion of the Metric 

of Metric Standards ; 
. Standards Bill by the 

Bill Expected House Committee on 
Coinage, Weights and Measures is expected 
by Representative Britten, Republican, of 
Illinois, who is sponsoring this legislation. 
He explains that this measure provides for 
the gradual adoption of metric units of 
weights and measures in merchandising 
throughout the United States after a transi- 
tion period of 10 years. 

Under the proposed law manufacturers 
will continue to use any measures they de- 
sire in production, but commercial trans- 
actions are to be on the decimal basis, 
already employed to advantage in United 
States coinage. The Britten Bill estab- 
lishes familiar terms for the main metric 
units, for the meter may be called the 
“world yard,” the liter “world quart,” and 
500 grams, “world pound.” 

Nation-wide interest in the issue is indi- 
cated by more than 100,000 petitions on file 
with the Department of Commerce, urging 
Congress to enact metric legislation. The 
States of Illinois, California, North Dakota, 
Tennessee and Utah, through their legisla- 
tures, have memorialized Congress to pass a 
metric law. 





S has often been 
remarked, Janu- 
tow Gene ary and_ February 
: form the season of 
Thick and Fast conventions and ban- 
quets in the jewelry trade, at least among 
the wholesalers and manufacturers and 
among the local and national organizations 
of the industry. This year is, of course, no 
exception to the rule, and in fact the first 
of the annual meetings (that of the Jewel- 
ers’ 24-Karat Club) was held at the end of 
last year. The first actual meeting of this 
year was that of the Southern Jewelry Trav- 
elers’ Association, Jan. 2, and after this 
meeting the meetings and dinners started 
coming thick and fast. The Traveling 
Jewelers’ Association and the Brotherhood of 
Traveling Jewelers held their annual meet- 
ing Jan. 9 at the Waldorf-Astoria and the 
dinner of the latter organization took place 
in the evening of the same day. The annual 
meeting of the Jewelers’ Safety Fund Society 
will be held today, the Jewelers’ Security 
Alliance Jan. 15, the New York Jewelers’ 
Zenevolent Association Jan. 19, the Na- 
tional Jewelers Board of Trade Jan. 21, the 
Jewelers’ Protective Union Jan. 26 and the 
American Jewelers’ Protective Association 
Jan. 27. 

The first of the big banquets, that of the 
Chicago Jewelers’ Association, will be held 
at the new Palmer House in that city, Jan. 
19, while the great banquet of the Jewelers’ 
24-Karat Club of New York will be held at 
the Waldorf-Astoria Hotel, Jan. 23. Then 
in February will not only come the big ban- 
quet of the Philadelphia and Boston jewel- 
ers’ clubs but those of many other bodies. 
The Jewelry, Leather and Fancy Goods As- 
sociation will hold its banquet Feb. 20, the 
New York Jewelers’ Benevolent Association 
Feb. 21, and the East New York Retail 
Jewelers’ Association Feb. 28. The Boston 
banquet starts the month on Feb. 3, while 
the Philadelphia banquet ends it on Feb, 27. 

Even through March the meetings and 


Annual Meetings 
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banquets will continue, and before these are 
ended the State retail jewelers’ association 
will start their annual conventions, the 
first convention listed being that of the Ne- 
braska Retail Jewelers’ Association to be 
held at Lincoln, Feb. 15, 16 and 17. 

Time was when the meetings and jeweler 
conventions in the jewelry trade. numbered 
not more than half a dozen for the year, 
but as the organizations have increased, the 
meetings and banquet season has extended 
until now it runs through the entire 12 
months of the calendar. This means, of 
course, that the jewelers are in closer per- 
sonal communication with each other than 
ever before, with the result that a fraternal 
and social spirit has been developed in the in- 
dustry that cannot but have a good effect. 





EWELERS in the 

vicinity of the 
metropolis will be 
pleased to learn that 
the extension course in gems and precious 
stones instituted last year at Columbia Uni- 
versity will be conducted again this year. 
Beginning Feb. 8, the course will be given 
Monday evenings from 8 to 9:50 Pp. M. and 
will be conducted by Dr. Paul F. Kerr, 
instructor in mineralogy of the university 
in room 516 Schmerhorn. 

This course is designed primarily for those 
engaged in the jewelry trade and for other 
specialists who wish to improve their 
knowledge of the scientific methods employed 
in the identification of gems. The principles 
of physical distinction are covered in such 
a manner that the course can be taken by 
beginners. The subjects included relate to 
the natural occurrence of gem material; the 
crystal forms of gems; the determination 
of gems based upon their physical properties, 
and a special study of the various types of 
precious and ornamental stones with special 
emphasis on simple methods of identification. 
In the course the students will have labora- 
tory practice in the use of apparatus used 
in examining and identifying gems. Mem- 
bers of the jewelry trade, who are interested 
in taking this course should apply at once 
to the registrar, Room 315, University Hall. 

Progressive members of the gem trade 
have been very much interested in the suc- 
cess of this course in gemology not only be- 
cause it gives those in the vicinity of New 
York an opportunity to get a fundamental 
knowledge on precious stones that they can- 
not get by trade experience but also because 
the success of this course may induce other 
universities in various parts of the country 
to do likewise. At the University of 
Michigan, a course in gems and gem 
materials has been conducted for a number 
of years as a part of the regular course in 
mineralogy. This has been under the direc- 
tion of Dr. Edward Kraus, professor of 
mineralogy at the university, who is the 
author of the work, “Gems and Gem 
Materials.” According to Prof. Kraus, the 
value of this course has been proved both 
by the interest taken and the increasing 
number of students attending each year, and 
as far as We can see there is no reason to 
suppose that similar courses in other uni- 
versities properly conducted would not be 
equally successful. 

For this reason, jewelers throughout the 
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land should use all the influence they possess 
to have such courses established jn their 
vicinity and when established, they shoyjg 
co-operate with the college or university to 
the utmost in getting a full quota of students 
enrolled for the course, and aid the instry. 
tors in every way in making the instruction 
given of distinct value to the gem expert 
gem lover and jeweler, as well as the 
mineralogist who wishes to specialize jn gem 
stones. 


1E so-called Mer. 
ritt Bill agains 
misbranding which 
was recently reported 
favorably to the House of Representatives 
by the Committee on Interstate and Foreign 
Commerce, the text of which appeared in 
full in the last issue of THE Jeweners 
CIRCULAR, is a measure of interest to mer 
chants and manufacturers in every industry 
and not, as was believed in many quarters, 
of interest alone to the textile trade, It js 
true that it embodies certain features of the 
proposed “Pure Wool” bills in defining mis. 
branded articles, but the act itself is of 
general scope and character as will be seen 
from its essential feature, Section 2, which 
provides: 

“No person shall ship, deliver for 
shipment, sell or offer for sale, in inter- 
state or foreign commerce, any mis- 
branded article; except that this section 
shall not apply— 

(a) To any common carrier in te- 
spect of any article shipped or delivered 
for shipment in the ordinary course of 
its business as a common carrier; nor 

(b) To any person in respect of any 
article shipped, delivered for shipment, 
or sold for exportation from the 
United States to any foreign country, 
if such article is branded in accord- 
ance with the specifications of the pur- 
chaser and in accordance with the laws 
of such country.” 


Proposed Federal T! 
Law Against 
Misbranding 


Then follows the various definitions of 
misbranding which, in effect, provide that 
an article is misbranded if it or its package, 
parcel, container, etc., is shipped or sold 
under a name, description or statement which 
deceives or misleads or is intended or likely 
to mislead or deceive either as to th 
method of production, the identity of the 
manufacturer, or the identity or the nature 
of the person by whom it is shipped, or the 
quantity or quality of its component ma- 
terials or even the fact that it purports to 
have endorsements of any person, or govern: 
ment or an officer, employe or agent of an) 
government, that are not authentic; or if the 
purchaser is misled as to the existence of 
scope of any rights or privileges under any 
patent or copyright. It is also misbranding !! 
the article is advertised by letter, circular, 
catalog, newspaper, periodical, or otherwise 


in a manner which deceives or misleads of 


is likely to deceive or mislead. 

Now, it will be seen from the above, that 
the act covers almost every kind of mis 
leading statement made in connection with 
the sale of merchandise in interstate com 
merce and covers a field not heretofore 
touched in Federal legislation; for under 
it many of the ambiguous or meaningless 
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The trade was notified last week that 
the firm of Koch & Shaw, importers of 
diamonds, 20 W. 47th St., is in the process 
of liquidation and both Joel S. Koch and 
\bner Shaw will continue selling diamonds 
individually. 

L. B. Howard will represent the Gemart 
lewelry Mfg. Co., Inc., 121 Canal St., and 
in the future will cover the middle west 
and south visiting jobbers and manufac- 
turers. Mr. Howard will be in his territory 
the early part of this month. 

(. A. Roskam has been appointed sales 
manager of the Ingersoll Watch Co., Inc., 
of New York, succeeding F. A. Denninger, 
who has held this position since this com- 
pany succeeded Rogt. H. Ingersoll & Bro. 
in 1922. Mr. Roskam spent 12 years in the 
old Ingersoll business. 

H. R. Benedict, of H. R. Benedict & Sons, 
15 Maiden Lane, left New York on the 
Homeric last week for the European pre- 
cious and semi-precious stone markets. Mr. 
Benedict will visit both Paris and Idar while 
abroad, and hopes to return to the United 
States early in March. 

The Hipp. Didisheim Co., Inc., 24 W. 36th 
St. has added to its sales force Philip J. 
Parke, who will represent the concern in the 
eastern States, Harry Goldstein having re- 
signed. John Lal’ruit, Chicago manager of 
the firm, is at present visiting New York 
headquarters for a few days. 

Julius Rosenthal announced last week that 
the firm of J. Rosenthal & Bros., manufac- 
turing jewelers, has been dissolved as of 
Dec. 1. Mr. Rosenthal will, in the future, 
trade under his own name and will manu- 
facture gold rings and a general line of 
watchcases at 16 W. 46th St. 

Fdward J. Gross, of the Benjamin and 
Edward J. Gross Co., Inc., manufacturer of 
diamond rings, this city, is in Amsterdam. 
This is Mr. Gross’s third trip in eight months 
to visit the Gross European headquarters. 
He expects to remain in Europe for some 
time in the interests of the firm. 

The Steiner-Valle Co., dealer in diamonds, 
pearls and other precious stones, 170 Broad- 
way, which has been doing business since 
last May, was dissolved by mutual consent 
on Jan. 1. Eugene H. Valle will continue 
business at the same address and will be 
represented on the road by Irving G. Clark. 

Max Templehoff, who has been associated 
with the firm of J. Gottlieb, watch importer, 
6 Nassau St., for a number of years, sailed 
tor Europe last Saturday on the Leviathan. 
Mr. Templehoff is taking this trip principally 
for the purpose of visiting his parents in 
Krakan, Poland, whom he has not seen in 
14 years. 

The following additional contributions to 
the United Hospital Fund were received by 
Leopold Stern, chairman, Jewelry and Kin- 
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dred Trades: $50—Schless-Harwood Co.; 
$25—Leo I. Phillips, Donaldson Mfg. Co., 
Leroy Present Co.; $10—I. H. & B. H. 
Weinberg, Inc., J. A. Golby, Moise Engel- 
mann; $5—Wolf-Solomon Co. 

It was announced last week that by mu- 
tual agreement the partnership heretofore 
composed of Samuel Wolfson and Aaron 
Goldberg, trading as the Interstate Watch 
Co., was dissolved on Jan. 9. All liabilities 
have been assumed by Samuel Wolfson, who 
will continue the business under the same 
name and style at 49 Maiden Lane. 

The Hipp, Didisheim Co., Inc., importer 
of watches, 24 W. 36th St., tendered a din- 
ner to its sales force on Tuesday, Jan. 5, 
at the Hotel Breevoort. Among those pres~ 
ent were: Henri M. Didisheim, Edwin J. 
Hiller, Edwin T. Harman, John LaFruit, 
Herry P. Sengelmann, William Rothschild, 
Irving Richman, Max Weiss, Sam Mendel- 
sohn. 

The Mauran Watch Co., Inc., has opened 
an office at 12 John St., with Roy S. Brooks 
as president and manager. The new corpo- 
ration succeeds the old Mauran concern in 
importing the same line of Mauran move- 
ments. Mr. Brooks’ many friends will be 
glad to know that he will continue to call 
upon them as heretofore, and Earl Harmon 
will also serve his old friends. 

In an order signed by Judge Knox re- 
cently in the United States District Court, 
Robert C. Ten Eyck was appointed as re- 
ceiver for the Associate Ring Manufac- 
turers, Inc., 149 Canal St. His bond is 
fixed at $3,000. This concern was petitioned 
into bankruptcy several days before and 
according to the order has assets of about 
$5,000 while the liabilities are approximated 
at $10,000. 

The Service Novelty Co., Inc. 1465 
sroadway, was petitioned ‘into bankruptcy 
in the United States District Court, this city, 
cn Jan. 4. The creditor instituting this ac- 
tion is Sidney Behrman, who has a claim 
for $1,000. In an order signed by Judge 
Winslow, on the same day the petition was 
filed, Samuel Ross was appointed receiver. 
The concern is said to have assets of ap- 
proximately $1,500 consisting of machinery 
and fixtures. 

A conference of members of the auction 
committee of the Good and Welfare Com- 
mittee of the National Jewelers Board of 
Trade and other members of the committee 
was held in the rooms of the Board, last 
Wednesday morning, at which time a draft 
of the proposed bill was presented for dis- 
cussion. The discussion brought forth a 
few helpful suggestions which Morris L. 
Ernst will incorporate in his next draft. A 
meeting with the auctioneers will be held 
some day this week. 

Charles M. Levy & Son, ring makers, 90 
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William St., announce that F. J. Tackella 
has joined their sales force and will call on 
the retail jewelers in New York city and 


suburban towns. Mr. Tackella has been as- 
sociated with the jewelry business for over 
20 years: His intimate and practical knowl- 
edge of the jewelry business has been ob- 
tained mostly as superintendent and general 
manager of the Kansas City plant of Wendel 
& Co. Mr. Tackella expects to call on his 
trade in the near future. 

Isaac Krasnow, jeweler at 945 E. 165th 
St., this city, filed a voluntary petition in 
bankruptcy in the United States District 
Court on Monday, Jan. 4, listing his lia- 
bilities at $10,096 as against assets of $5,445. 
The jeweler claims he owes on secured 
claims, $75 and on unsecured claims, $10,021. 
The assets consist of stock in trade, $4,187, 
machinery, tools and fixtures, $228 and debts 
due on open accounts, $1,030. Judge Wins- 
low has appointed Abraham Solomon as 
receiver under a bond of $1,000. The lar- 
gest unsecured creditors are: Meyer Cohen, 
$800; Axel Bros. & Fabricant, $260; Bora- 
kove Bros., $119; Isidore Korta, $631; 
Kramer & Kramer, $322; Paul Meadow, 
$1,467; Morris Nelson, $110; A. Rogow, 
$1,760; Phillip Suitovsky & Co., $335; S. 
Silberblatt, $123; H. A. Wallman, $1,717; 
Zen & Kalker, $1,375; and Solomon Karp, 
$1,000. 

Aaron Friedman, who represents the Bu- 
lova Watch Co. in the Pacific northwestern 
territory, is now in New York attending the 
annual sales convention of all Bulova watch 
representatives. He reports healthy condi- 
tions existing in the territory he covers. A. 
Sturt Lindner, just arrived in New York 
from San Francisco, covers California for 
the concern. He expects to be here until 
the end of the month, when he will return 
to the Coast. Sam P. Epstein, assistant 
sales manager of the concern, returned to 
New York to spend the holidays. He made 
an extended trip through Ohio, Pennsylvania 
and West Virginia and reports one of the 
biggest holiday sales records ever turned in. 
He states that the jewelers in his territory 
are all well pleased with their holiday busi- 
ness and are looking forward to a fine year 
in 1926. John H. Ballard, sales manager, 
has returned from Detroit. He is enthusi- 
astic over the reports he is receiving from 
the 20 men who represent the Bulova con- 
cern throughout the country. His reports 
indicate that 1926 will show a decided in- 
crease over the business booked for 1925. 
At the end of January, Mr. Ballard expects 
to make an extended trip throughout the 
United States, at which time the advertising 
and sales plans of the company will be 
divulged to jewelers. 

A default judgment for $389 was filed in 
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Friday last by 


Court on 
Weiner & Oppenheimer against the Quality 
Jewelry Shop, Utica, N. Y., on a check 


and notes. ; : 
W. G. Sprang, representing James Mix, 


the Supreme 


Albany, N. Y., was. in this city last week 
on a buying trip. 

J. D. Ingber, 87 Nassau St., has returned 
irom the European diamond markets, arriv- 
ing on the Majestic. 

Stein & Koslow, manufacturers of dia- 
mond mountings, have moved from 94 Canal 
St.. to 141 Canal St. 

A. A. Weiss, of S. Teitelbaum, 154 De- 
lancey St., is preparing his line and will 
call on the trade shortly. 

Henry Freund, ot Henry Freund & Bro., 
% W. 47th St., is in Switzerland where he 
is visiting the firm’s factory. 

Ernest Pritchard, formerly with Marcus 
& Co, Fifth Ave. and 45th St. is now 
associated with Dreicer & Co., Fifth Ave. 
and 46th St. 

David Rothschild, diamond importer, 170 
roadway, returned last week on_ the 
Berengaria after an extended trip to the 
various European markets. 

Laurence Tilden, formerly with the firm 
of Eduard Van Dam, 439 Fifth Ave., will 
in the future be connected with the Tilden- 
Thurber Corp., Providence, R. I. 

Paul H. Oppenheimer, of the American 
Watch Case Co., has left on a cruise for 
the West Indies accompanied by his family. 
He will return to this city in several weeks. 

H. Marks and B. Lewis, formerly with 
the Royal Bead & Novelty Co., 43 Forsythe 
St, are now in business at 45 Forsythe St. 
under the trade name of the Marlew Nov- 
ety & Bag Co. 

A meeting of the creditors of J. M. 
Jablow & Co., was scheduled to be held 
yesterday (Tuesday) at 2.30 p. M., in the 
rooms uf the National Jewelers Board of 
Trade, 22 W. 48th St. 

Emil J. Scheer, of Rochester, N. Y., and 
president of the New York State Retail 
Jewelers’ Association, was in this city last 
week and while here attended a meeting of 
the auction committee, 

The Herald Watch Co., importers of 
watches, 20 W. 47th St., has recently added 
». H. Brick to its sales force. Mr. Brick 
will cover New England, New York and 
Pennsylvania and left several days ago on 
his first trip. 

William. Rosenfeld, who is retiring 
from the diamond business, is on a pleasure 
trip to Africa and Asia accompanied by his 
wife. Mr. and Mrs. Rosenfeld left New 
York, Wednesday, to pay a visit to Egypt 
and Palestine. 

, eee representing A. Roseman, 
a aiden Lane, left Tuesday for a trip 
vering the east, middle west and far west. 
a — of the same concern will start 
a will ay on his western trip. This con- 
W. ath _ on or about May 1 to 10 
& Conard Kanners, formerly with A. Schorr 
see nda bertram Whitman, formerly con- 
with the firm of G. A. Veeck, Inc., 
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have formed a partnership and in the future 
will deal in pearls, precious and _ semi- 
precious stones, under the style of Kanners 
& Whitman at 562 Fifth Ave. 

L. B. Masin has severed his connections 
with Murry Masin, jobber and importer of 
American and Swiss watches and clocks, 65 
Nassau St., and in the future, Louis New- 
man will attend to the requirements of the 
trade. Mr. Newman was formerly con- 
nected with the Aetna Watch Co. 

J. D. Wild, formerly of Wild & Bower, 
Tulsa, Okla., is in New York on a month’s 
pleasure trip accompanied by his wife. Mr. 
Wild withdrew from the concern last Octo- 
ber and since then the business has been 
conducted as Bower & Francis. Mr. and 
Mrs. Wild were callers at the offices of 
THe JEWELERS’ CIRCULAR. 

The members of the sales force of Hoff- 
man Bros., Inc., makers of MHoffrers 
watches, 565 Fifth Ave., are preparing to 
leave for their respective territories. -The 
following are starting out this week: Sam 
Mendelsohn, who is covering the south; 
Art Lewin, the middle west, and Moe Dia- 
mond, the Pacific Coast. The latter has 
just been added to the sales force of the 
concern and will make his headquarters at 
430 S. Broadway, Los Angeles. 

A slight change occurred in the platinum 
market of New York last week, which re- 
sulted in slightly lower prices for platinum 
with five, 10 and other percentages of 
iridium. The market price of soft platinum 
remains the same, $120, subject to conces- 
sions under conditions of buying, but the 
price of iridium dropped slightly from about 
$400 to $380 to $390. This brought the 
price of five per cent, platinum down from 
$134 to $132 and the 10 per cent. down from 
$148 to $145. 

Joseph D. Little, manager of the sterling 
silverware galleries of the International 
Silver Co., 15 Maiden Lane, was recently 
notified that his name had been added to 
the list of lecturers of the public schools of 
the City of New York. Mr. Little gave his 
first lecture in P. S. No. 132, better known 
as the Washington Heights School, on 
Tuesday, Jan. 5. His subject was “The 
History and Romaice of Silver’ and was 
illustrated by stereopticon views. Mr. Little 
will deliver a number of lectures at the 
public schools during the next few months. 
He will also lecture to the Art in Trades 
Club, this city, on Jan. 27. 

Herman L. Baskin, junior member of the 
firm of Baskin Bros., manufacturing jewelers, 
33 W. 60th St., was honored by the Tau 
Delta Phi Fraternity, in National Conclave 


assembled at the Edgewater Beach Hotel, 
Chicago, Dec. 24-28, with election to the 
office of national vize-president. During 


the year 1926 young Bz skin will have under 
his supervision and d rection the external 
expansion program of the fraternity which 
today operates as a collegiate society in 
more than twenty universities throughout 
the country. Baskin is an alumnus of New 
York University, Class of 1921. For his 
indefatigable work for the Tau Delta Phi 
Fraternity in the six years past, he received 
the highest award of t1e fraternity, the Tau 
Delta Phi Key, the on y Key to be awarded 
this year, 

Morris Snow filed ..n injunction suit in 
the Supreme Court on Friday, against his 
former partner, Abraham Ehrlich in the 
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firm of Ehrlich & Snow, jewelry manufac- 
turers, 99 Canal St., which was dissolved 
on Oct. 24 last. The plaintiff asks an order 
restraining Ehrlich from continuing to use 
the name of the former partnership, and 
also that he be compelled to turn over tc 
the plaintiff his notes for half the partner- 
ship notes collected and half the cash col- 
lected by him on accounts. Snow alleges 
that Ehrlich agreed when they dissolved to 
give him $4,021 in money and accounts as 
his share of the business, but now refuses 
to do so. Snow alleges that when the busi- 
ness quit, the balance sheet showed assets 
of $19,466, of which $7,249 was the capital 
of the partners. 

S. Singer, a jeweler at 1215 Amsterdam 
Ave., reports that on Saturday three men 
came to his store and asked him to appraise 
a diamond, on which he placed an appraisal 
value of $700 and for which he was paid $1 
for the appraisal. The three men left his 
establishment and in about half an hour one 
of the three returned and showed the jeweler 
a considerable number of glass imitations of 
diamonds, asking their value and offering 
them for sale. The jeweler told him that 
they were not worth 10 cents. It developed 
that two of the men had sold the third man 
the glass imitations for about $1,500, fol- 
lowing the first visit to the jewelry store, 
when the genuine diamond had been pre- 
sented for appraisal. Jewelers are warned to 
beware of the two men who swindled the 
third man. One of these men is described 
as being tali and as weighing about 150 
pounds. He was dressed in an ordinary way. 
The second man was shorter and weighed 
about 135 pounds. This is an old trick, but 
Mr. Singer feels that by notifying jewelers 
that it may prevent attempts to swindle. 

Officers to serve for the ensuing year were 
nominated at the annual meeting of the New 
York Jewelers’ Benevolent Association held 
last night (Tuesday) at the organization’s 
club room, 67 W. 125th St., this city. The 
annual session was well attended by members 
who displayed considerable interest in the 
nomination of candidates and in the report 
of Mr. Klein, chairman of the arrangement 
committee for the annual banquet and ball, 
which is to take place on Sunday evening, 
Feb. 21, at the Hotel Pennsylvania. Prepa- 
rations for this affair have been carefully 
planned and tickets are now ready for dis- 
tribution. Reservations are limited to only 
500 covers and the usual procedure will fol- 
low, first come, first served. The tickets 
vill cost $5 and applications for reservations 
should be sent as soon as possible to Max 
Schoenbrun, secretary, 62 W. 119th St., or 
to any member. The organization has en- 
gaged the Hotel Pennsylvania roof for an- 
other affair, which: will take place on New 
Year’s Eve, Dec. 31, 1926. This event un- 
doubtedly will be the biggest in the history 
of the organization. The following names 
were mentioned for the various offices: 
President, Adolph Pusrin; first vice-presi- 
dent, Samuel Yampolsky; second vice-presi- 
dent, Abraham Rolnick and Harry Ratner; 
treasurer, Leo Klein; recording secretary, 
Max Schoenbrun and Alex Rosenthal ; finan- 
cial secretary, Harry Lewis; sergeant-at- 
arms, Alex Rosenthal, and trustees, Jack 
Goldstein, Harris Cohen, Sidney A. Meren, 
Barnet Cantor and Philip Hersh. These 
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ice founded upon experience 
and achievement, one that 
is practical, comprehensive, 
and well adapted to the 
requirements of merchants 
and manufacturers in the 
jewelry trade. 


The banking service of The 
National Park Bank is a 
development of many years’ 
usefulness to commercial 
institutions in all parts of 
the country. 


Consequently, it is a serv- 
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names will be voted on at the next meeting, 
Jan, 19, which all members are urgently re- 
quested to attend. A buffet lunch was served 
at the close of the meeting which the mem- 
bers enjoyed. ; ; 

Julius Goodman, Memphis, Tenn., will 
visit New York city and other eastern 
points this week and next, making selec- 
tions of Spring goods. 

B. B. Guth, representing the Hercules 
Chain Co., of Long Island City, has left on 
a four weeks’ trip, calling on the jobbing 
trade in the middle west. 

A. D. Leveridge, diamond importer, 2 W. 
48th St, returned last week on _ the 
Berengaria after completing his Winter trip 
to Amsterdam, Antwerp and Paris. 

Rudolph Schwerger, 170 Broadway, sailed 
for Europe last Saturday on the Mayestic, 
and while abroad will visit Paris, Antwerp 
and Amsterdam. He will be gone for six 
weeks. 

F. D. Waterman, of the L. E. Waterman 
Co. was elected third vice-president of the 
3roadway Association last Monday, when 
the organization held its annual meeting in 
the Hotel Astor. 

Harry A. Wintermute, 9 Maiden Lane, 
New York representative of the A. T. Cross 
Pencil Co., Providence, R. I., also of the 
Electric Chain Co., of Massachusetts, visited 
both factories last week. 

L. Gustave Brandt, of the Omega Watch 
Co., is visiting the United States Agency, 
Omega Watch Co., 15 W. 37th St. He 
reached this country Saturday on La Savoie 
and will be here about a month. 

Owing to the critical illness of Mrs. Henry 
Miller, mother of Harry Miller, a diamond 
setter, formerly of New York, who left his 
home last May, his sister would greatly ap- 
preciate hearing from anybody knowing of 
his whereabouts, so that she can communi- 
cate with him. 

Harry A. Cohn, Samuel *Dorfman, Julius 
Ortman, Joseph Herman and Joseph Anzell, 
all indicted in the famous Cohn case, will be 
called for trial this morning (Wednesday ) 
before Judge Knott in the Court of General 
Sessions. Cohn is the alleged principal who 
is charged with the disappearance of over 
$1,000,000 worth of gems and jewelry, while 
the other defendants are accused of receiv- 
ing stolen goods. The prosecution will be 
handled by Assistant District Attorney 
James Wallace. 

Abraham Bellman, who describes himself 
as a Bowery jewelry dealer, reported to the 
police last Thursday that a man held him up 
in the hallway of the building at 94 Canal 
Ton age him of gems worth about 
2, The thief first chloroformed his vic- 
tim by clapping a handkerchief wet with the 
drug cver his mouth. When Mr. Bellman 
Was unconscious the thief then robbed his 
a As the thief ran from the building 
WO young men saw his haste and, suspect- 
~ ® hold-up, they telephoned the Clinton 
te agp Mr. Bellman _was- found by 

tks employed in the building, just before 


Detectives La Bataglia and Schneider ar- 
rived, 
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After the “largest year’s business in the 
history of the firm,” Kohn & Co., manu- 
facturing jewelers, are enlarging their quar- 
ters at 26 Camp St., where they have been 
occupying the second and third floors of the 
Allsopp building. They have just leased the 


top floor, in addition, and will also 
occupy this, giving them three entire floors. 
Money is coming in more promptly than 
usual, according to Oscar W. Kohn, who 
says last year’s staff of seven representa- 
tives in the sales division, and the office 
force will be retained, without change. The 
annual dinner of the company will be given 
at the Newark Athletic Club about Jan. 20. 


One of the latest manufacturing jewelry 
concerns to start in this city is that of Simon 
Miller & Co., a partnership composed of 
Simon, Morris and Emanuel Miller, all of 
whom were originally connected with the 
firm of the Shiman Miller Mfg. Co., from 
which they withdrew at the beginning of 
the year. Simon Miller & Co. will make a 
general line of jewelry and are selling ex- 
clusively to the jobbing trade. The firm is 
located at present at 31-33 E. Kinney St., 
having bought out the factory and plant of 
Strobell & Crane at that address, but has 
not bought out the dies or good-will, nor is 
it succeeding to the Strobell & Crane con- 
cern. Simon Miller is widely known to the 
manufacturing jewelry trade and his many 
friends in the industry wish him and his 
brothers success in the new venture. 


Following his identification of a New 
York prisoner as one of the bandits who 
escaped with $50,000 in gold and platinum 
in the robbery of the William H. Taylor & 
Co. factory, Nov. 8, Mr. Taylor was called 
before the Essex county grand jury Tuesday, 
Jan. 12, to give evidence in the case. Mean- 
while the prisoner, who gave his name as 
Charles Clay, 28, of New York, is being held 
in that city without bail, awaiting extradi- 
tion. Clay is said to be known to the New 
York police under several aliases. He was 
picked from a line-up of 15 men at head- 
quarters by Mr. Taylor and his bookkeeper, 
Miss Emma Bader. According to the book- 
keeper, Clay led eight other bandits into the 
factory and smiled while he forced the em- 
ployes and head of the firm into a workroom 
where they were compelled to lie on the 
floor while workbenches were stripped of 
their treasure. 


James L. Hand and Charles J. Wilbur, 
who, for the past two months have been 
auctioning the stock of Hartdegen & Co., 
this city, tendered a banquet to the members 
and employes of the new concern of Hart- 
degen, Inc., a few days ago. The affair 
was held in the banquet room of the new 
Elks Club in Newark and was a most en- 
jovable affair. As announced in these col- 
umns last week, the Hartdegen business has 
heen reorganized with Richard P. Hartdegen 
as president, Carl Hartdegen, Jr., vice- 
president and secretary, and A. G. Hart- 
degen, treasurer. James L. Hand acted as 
toastmaster at the banquet and after the 
members of the firm addressed those present, 
Mr. Hand called upon each of the employes 
to submit ideas on how the new concern 
should be run. The members of the new 
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incorporation outlined the policies of the 
new concern and they were followed by re- 
marks from employes. During the evening 
Col. Richard P. Hartdegen presented to Mr. 
Hand a silver mounted auctioneer’s gavel. 
In addition to the Hartdegan brothers and 
the auctioneers the following attended the 
banquet: Archibald Arnold, Miss Lillian 
Gedney, Frank Forbes, M. Major, Harry 
Allen, O. G. Gonzalez, George D. Pencille, 
Joseph Duckat, Frank Cavenget, Miss Ruth 
Rosenberg and Milton Lifland. 
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terms sometimes used in the jewelry trade 
in connection with the merchandise would 
cause the same to come under the law which 
is commonly to be known as the Misbrand- 
ing Act of 1925. Of course, all terms which 
give an erroneous idea of quantity or 
quality of an article are specifically covered. 

However, broad as the law is, it does not 
take the place of the National Stamping 
Law or of any stamping law to be intro- 
duced because it is specifically provided that 
the act shall be held to be im addition to, 
and not in substitution for, the provisions of 
any other Federal law. What is more, pro- 
ceeding under the Misbranding Act is en- 
tirely different from that under the stamping 
law. A violation of the stamping law is a 
criminal offence, punished by a fine or im- 
prisonment or both; whereas a violation of 
the misbranding act is to be taken up with 
the Federal Trade Commission, the pro- 
ceeding to be an action against the mer- 
chandise which may be confiscated or de- 
stroyed if found to be sold in violation of 
the law. The Federal Trade Commission 
in such cases may also ask for an injunction, 
restraining the maker or shipper of the 
article from violating any of the provisions 
of its orders pending the final determination 
of the proceedings. The act will take effect 
upon its passage by Congress but no 
penalty, condemnation or order of the Com- 
mission shall be enforced for any violation 
of the provisions until six months after its 
enactment. 

It looks now as if the bill will have a 
very good chance of passing the House of 
Representatives and if it does so pass, it may 
have clear sailing in the Senate. On its 
face, the measure seems to he one that will 
help to enforce common honesty in business 
and give to the various trade organizations 
an opportunity to proceed against the un- 
scrupulous manufacturer or even dealer, in a 
way not heretofore possible. However, as 
before said, the measure is so broad that 
there may be objections to it in its present 
form. If there are, now is the time to inter- 
pose opposition or have the bill amended 
to meet such objection. Once the bill has 
passed the House, the chances of having it 
modified before it becomes a law will remain 
very slight unless serious opposition (not 
apparent at the present time) arises in the 
Senate. 

The idea in some quarters of the jewelry 
trade that the measure would interfere with 
the sta‘nping laws, present or future, is 
erroneous as it will simply supplement these 
acts and no opposition on this ground should 
be raised. 
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Chicago Notes 





James J. Hackett, southern representative 
for the Rogers, Lunt & Bowlen Co., left this 
week for his territory. 

Eugene Edelstein, of the Illinois Watch 
Case Co., left Monday on a business trip to 
Toronto, Can., and will be gone for about 
10 days. 

C. M. Robertson, of Chas. M. Robertson 
& Son, Minneapolis, Minn., was a visitor in 
Chicago last week for a few days making 
Spring purchases. 

“Bert” Harris, watch buyer for the C. A. 
Kiger Co., Kansas City, Mo., looked over 
the Chicago markets last week and _ visited 
with some cf his friends in the trade. 

M. Krause, of M. Krause & Co., returned 
last week from a two weeks’ visit to tne 
eastern markets. This firm conducts a 
wholesale business on the sixth floor of 5 
N. Wabash Ave. 

H. Steele, of H. Steele & Co., San An- 
tonio, Tex., stopped off in Chicago last week 
to look over Spring merchandise on his way 
to the eastern markets. 

“Jim” Brooks, president of the Brooks 
Jewelry and Optical Co., St. Louis, Mo., 
was a visitor in Chicago last week for a day. 
Mr. Brooks called on his many friends and 
looked over the markets. 

George Hughes, Chicago manager for the 
Holmes & Edward silver line of the Inter- 
national Silver Co., returned home last week 
from a flying trip to the home office and fac- 
tory at Bridgeport, Conn. 

R. A. Fletcher, who represented the C. H. 
Knights-Thearle Co. through the southwest 
for the past few years, resigned his position 
with this firm to accept a similar position 
with Schwab of Cincinnati. 

Melvin A. Kansteiner, of Kansteiner & 
Nathanson, Kesner building, returned home 
last week from New York and the east, 
where he spent two weeks looking over the 
markets and making purchases. 

R. J. Kelly, H. H. Kelly and Glen Steel, 
representatives of the Rogers, Lunt & Bow- 
len Co., who were visiting at the Chicago 
office for 2a week, have left for their re- 
spective territories and will be gone for sev- 
eral weeks. 

A. L. Zeitung, manager of the sales-pro- 
moting department of the Meriden Britannia 
Co., spent several days in Chicago last week 
visiting their local salesrooms and _ holding 
conferences with their representatives travel- 
ing out of the Chicago office. 

Harold Charmack, in charge of the Chi- 
cago office of E. & J. Bass., Inc., Columbus 
Memorial building, returned home last week 
from New York, where he spent a few weeks 





his new Spring 
attending 


at the home office, getting 
samples ready for display 
sales conferences. 

Jos. H. Meyer Bros., of Brooklyn, have 
opened a display room and office in suite 507 
Kesner building, 5 N. Wabash Ave., where 
they will carry a complete line of their mer- 
chandise. The office is in charge of S. S. 
llorshein, who is their district manager. 

The California Jewelry & Novelty Co., 
with offices at 1422 Capitol building, 159 N. 
State St., recently received the patent papers 
for the new rosary wedding ring they de- 
The patent has also been applied 
The ring has been approved 


and 


signed. 
for in Canada. 
by 300 priests. 

Phil Sheridan has associated himself with 
the sales force of the C. H. Knights-Thearle 
Co. and will represent them in Kansas, Okla- 
homa and Texas, succeeding R. A. Fletcher. 
Mr. Sheridan formerly represented Swart- 
child & Co. and has traveled this territory 
for more than 16 years. 

L. White, who formerly traveled 
wholesale jewelry house in Kansas City, 1s 
now connected with the force of 
Despres, Bridges & Noel, and will call on 
the retail trade in Kansas, Oklahoma and 
Texas. Mr. White will leave some time 
this month for his initial trip. 

“Jim” Slaudt, of Koke & Livermoore, 
manufacturers’ representatives, with head- 
quarters at Los Angeles, Cal., stopped off 
in Chicago last week for a few hours to 
visit with friends on his way to Providence 
and the east. He expects to spend a few 
weeks there visiting the factories they rep- 
resent. 

Fred W. Radcliffe, Pacific Coast repre- 
sentative for M. A. Mead & Co., with head 
quarters at Los Angeles, Cal., arrived in 
Chicago last week. He expects to remain 
at the home office for a couple of weeks, 
getting his new samples, and will return 
home by way of calling on the trade through 
the south. 

R. W. Higgins, works-manager for the 
Rogers, Lunt & Bowlen Co., Greenfield, 
Mass., and G. H. Davis, sales manager, spent 
a few days in Chicago last week visiting at 
their local office. Mr. Higgins, while here, 
took charge of the inventory, while Mr. 
Davis and their representatives held sales 
conferences. 

John Rzeznik, of the Masonic Watch Ca., 
and his family were driven out into the zero 
weather early one morning last week, when 
their home at 915 N. Ashland Ave. became 
enveloped in flames. [ire was caused by an 
overheated stove in a barber shop located in 
the same building. Mr. Rzeznik’s entire 
home was destroyed, nothing could be saved. 


for a 


sales 


C. F. Lundberg, George Weisler, J. G 
Weisler, Martin Barham, Lou Slobe, C.F 
Gardner and Sam Weller, representing the 
Blauer-Goldstone Co., are now at the home 
office of the company, located on the ninth 
Hoor of the Kesner building, attending an 
annual sales conference. They expect to 
leave for their respective territories within 
the next 10 days. 

Ben Levit, who has been associated with 
Martin lox for the past five years, has en- 
tered into business for himself under his own 
name. He will continue to operate from 
room 1317 Capitol building, and will do a 
wholesale jewelry and diamond __ business, 
Martin Fox has sold out his entire mount- 
ing stock to Mr. Levit and in the future will 
deal only in diamonds. 

Ignatz Weiss, who has_ been associated 
with S. Buchsbaum & Co. for the past 25 
years, and in charge of their precious metals 
in the shep, has retired from business. Mr. 
Weiss lost his son, W. H. Weiss, who was 
a diamond setter, by death early in Decem- 
ber, and just a short time before that his 
wife passed away, so he has decided to re- 
main at his home and recuperate. 

The police in Chicago received a letter 
and picture from the Chief of Police of 
Cleveland, O., that they had arrested Charles 
Barton for smashing the window of the 
jewelry store of The Ruggles Jewelry Co, 
734 Superior St., Cleveland, O. In making 
a confession he stated that in December he 
broke a jewelry display window on W 
Madison St., Chicago, nd made a “scoop” 
of diamonds which he sold to patrons of 
pool rooms in Chicago. The window that 
he broke was that of the Klein Jewelry 
Co., 122 W. Madison St. 

A jewelry salesman entered the store 0! 
Samuel Foreman, 6301 S. Halsted St. re 
cently, and showed Mr. Foreman a lot 0! 
baby bracelets. In examining the bracelet 
and card on which the bracelet was dis 
played Mr. Foreman recognized the mark- 
ings of Atz Bros. He immediately phoned 
Atz Bros. and was told that the bracelets 
mentioned were part of the merchandise that 
was in the grips stolen from Harry Atzs 
automobile in December. The salesman gave 
the name of Arthur Fendig, and when lo 
cated by Sergt. Michael McFadden of the 
Detective Bureau he stated that he purchase 
the bracelets from M. Hernreich, proprietor 
cf an Army & Navy Goods store at 190 
S. Halsted St. To McFadden Hernreich 
denied any dealing with Fendig. Both were 
arraigned before Judge John Lyle, of = 
Pekin Cafe Police Station on charges 
handling stolen merchandise, and were fe 
leased under $10,000 bonds. Atz Bros. afé 
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ot members of the Jewelers’ Protective 
‘gion, but every effort was made by the 
“wer to clear up the case. 7 

“¢. F, Doering, Waupun, Wis., visited the 
“hicago market last week and made pur- 
“Oust F, Blankenmeister, of St. Louis, 
yo, accompanied by his wife, spent a few 
ys in Chicago last week visiting: with 
ends in the trade and looking over Spring 
°. Marx, formerly of D. Marx Sons, 

Yinneapolis, Minn., was a visitor in Chicago 
wst week looking up his old acquaintances 
ind visiting the many places of interest in 
this city. 

Gus Weinfeld, of Block-Weinfeld Co., is 
recuperating at the Michael Reese Hospital, 
ter a minor operation. Mr. Weinfeld ex- 
vets to be able to leave for his home the 
nd of this week. 

“Bert” Friedman, of Friedman Bros., 29 
£ Madison St., is now able to spend a few 

urs each day at his office after being con- 
‘sed to his home for a couple of weeks on 
count of trouble with his ears. 

E. T. Williams, representative for Despres, 
Bridges & Noel, is confined at his home at 
laGrange and is being prepared for an 
oration for tumor on his wind pipe. He 
ill be operated on within the next 10 days. 

FH. Dillingham, manager of the Chicago 
fice of the Farrington Case Co., left last 
week on a business trip through Ohio, Ken- 
twcky and Michigan, and upon his return 
will spend a few days in Chicago before 
laving on a 10 weeks’ trip through the 
south and the Pacific Coast. 

FN. Lund, of 31 N. State St., delivered 
a yery interesting talk over radio station 
WMAQ last Thursday evening. His talk 
was on “Precious Stones” and why everyone 
should wear their birth stone in some piece 
of jewelry. This was Mr. Lund’s fourth 
ratio talk, and he will continue to talk once 
amonth on the birth stone. 

arl Loeb, representing I. Schwartz, Hey- 
worth building, left last week on an urgent 
tip to Jacksonville, Fla., to take care of the 
wants of one of their customers, and from 
there went to Chattanooga, Tenn. In Chat- 
lanooga, he will take charge of the retail 
jewelry business of Shyers, Inc.., during the 
absence of M. Shyer, who is leaving for a 
ye weeks’ pleasure trip through the south. 
Fred Poncher, of Chicago, according to 

the police, has been arrested on the charge 
pI seriously wounding a woman and man 
f Chicago, and has been identified as the 
Bssailer of Chris Anderson, a night watch- 
tig was shot and wounded during the 

ming of Henry Davidson, New York 
preity manufacturer, and Samuel Leibson, 
ner Chicago manager, during the Christ- 
as rush, 

Harry L. Levinson & Co., wholesale jewel- 
ta ~ dae Michigan Ave., have executed 

“ala Pegg Louis Goldman, of Krauss, 
13580 and 1; ’ en PF, heir assets are 
n is ‘ © Jabiities at $12,000. Mr. Levin- 
, > quitting the business after being in 
pagel pening He spent 10 months 
bd decided it one tana ap Pagalagee eer 
ontinue the aoe too much of an effort to 
© Gees. aces ; 

"pe ped ymgeeg with headquar- 
building 1 floor of the Silversmith 
mg, 10 S. Wabash Ave., returned re- 
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cently from a four weeks’ stay in the south, 
where he conducted two sales. For two 
weeks Mr. Gregory spent his time at Flor- 
ence, Ala., conducting a removal sale for 
Earle B. Harrell, and from there went to 
Plant City, Fla., to hold a reduction sale 
for the Hull Jewelry Co. 

Three bandits entered the office of J. R. 
Blake, 1579 Milwaukee Ave., last Saturday 
morning and after tying up H. Schwartz, 
the proprietor, and his assistant with wire, 
ransacked the safe and escaped with several 
thousands of dollars’ worth of merchandise. 
Schwartz was able to reach a pair of clip- 
pers and to release himself, and then rushed 
to the window and called for help, but by 
that time the bandits made their escape. 

A meeting of creditors of Ray W. John- 
ston, 3 W. Garfield Blvd., was held last 
Thursday in the offices of Krauss, Goldman 
& Allshouse. Mr. Johnston was present and 
a statement showing assets at $3,600 and 
liabilities at $3,400 was shown to the cred- 
itors. A deed of trust was executed to 
Louis Goldman, and an attempt will be 
made by Johnston to raise 10 per cent. with- 
in the next 30 days, and the balance will be 
paid by the trustee as funds accumulate. 

The annual meeting of the members of 
the Chicago district of the National Jewelers 
Board of Trade was held last Wednesday 
afternoon. Taylor Strawn, of the Elgin 
National Watch Co., and John C. Peterson, 
of the International Silver Co., were elected 
directors for the year and H. P. Juergens, 
of Juergens & Andersen Co., Frank E. Dean, 
of the Associated Silver Co., and Charles 
Gustafson, of C. H. Knights-Thearle Co., 
were elected as the nominating committee 
for the year. Another meeting will be held 
this week to elect the new chairman and 
other officers. 

A meeting of creditors in the matter of 
S. & L. Spero, retail jewelers located in the 
Atlantic Hotel, 314 S. Clark St., was held 
last Friday afternoon in the offices of Krauss, 
Goldman & Allshouse. Their assets amount 
to approximately $14,000 and the liabilities 
are placed at $20,000. Mrs. Spero is making 
an effort to raise $5,000 from relatives which 
will enable them to pay 50 per cent. Credit 
ors attending the meeting have accepted the 
offer and are recommending other creditors 
to accept. The settlement will be paid 25 
per cent. in cash and 25 per cent in notes 
running over a period of 18 months. 

A preliminary hearing in the case of 
Charles E. Spears, Lorenz Null, Mike 
Rhinehart, E. Loetz and J. Schoettis was 
held last Thursday, Jan. 7, at the Harrison 
St. Court. The case was continued until 
Jan. 21. It is alleged that Lorenz made a 
confession implicating the other four, and 
after that Loetz and Rhinehart made a con- 
fession. Spears and Schoettis both deny 
being implicated. All five of them are out 
on $10,000 bond. It is alleged that the ac- 
cused conspired to steal and dispose of about 
$15,000 worth of jewelry, the property of 
Moore & Evans, 218 S. Wabash Ave. 

3usiness friends and associates numbering 
25 gave George F. Williams, former vice- 
president and merchandise manager for “The 
Fair,” a farewell dinner party on Monday 
evening of last week at the new Palmer 
House. Mr. Williams resigned his position 
with “The Fair” and is now associated with 
the Powers Mercantile Co., of Minneapolis, 
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Minn., as president. After dinner over their 
cigars and coffee Mr. Williams was pre- 
sented with a beautiful diamond ring, and 
entertainment was furnished by those pres- 
ent. Mr. Williams has a host of friends in 
the jewelry field, and they all extend their 
best wishes to him for great success on his 
new venture. 

The business of Sproenhle & Co., located 
in suite 1105 Heyworth building, 29 E. 
Madison St., one of the oldest and largest 
wholesale watch house' in the country, has 
been incorporated: under the laws of Illinois 
and is now known as “Sproenhle, Inc.” The 
officers of the concern are A. W. Sproenhle, 
president; John R. Sproenhle, vice-president 
and treasurer; Roy J. Latas, secretary, and 
H. E. Winterberg one of the directors. This 
firm was established in 1882 and in 1886 
A. W. Sproenhle became associated in the 
business. The business has steadily grown 
under his capable supervision. John R. 
Sproenhle, son of A. W. Sproenhle, became 
connected with this well known firm about 
six years ago. 











The Indianapolis Association of Credit 
Men is planning a big dinner meeting for 
Jan. 21 at which William Mather Lewis, 
president of George Washington University 
at Washington, will be the principal speaker. 
His subject will be: “Laying the Corner 
Stone of Credit.” His address will be broad- 
cast over the radio. Mr. Lewis at one time 
was director of the savings division of the 
Treasury Department and for some time 
was chief of the educational service of the 
United States Chamber of Commerce. 

Edward E. Petri & Zeller, Inc., jewelers 
in the Guaranty building, Indianapolis, have 


completed remodeling of their shop by which. 


the floor space is doubled. From the present 
French shop, scintillating with precious 
gems, displayed in elaborate cases, the visitor 
sees through a Gothic arch a room which 
has little of the appearance of a retail estab- 
lishment. The colored art glass windows, 
crystal chandeliers, solid walnut paneling, 
special taupe carpet, onyx mantel with its 
red tile hearth, the dark tiffany walls with 
ivory ceiling and all the massive furnishings 
of English period of selected walnut, provide 
a background for the display. 

Even with the present price of whisky in 
Indiana, the exchange of whisky for jewelry 
is robbery in the opinion of Lon R. Mauzy, 
jeweler on Massachusetts Ave. Burglars 
left behind a half pint of whisky when they 
entered his store and stole jewelry valued at 
$650. The liquor, with the cork out of the 
bottle, was found on the showcase when the 
store was opened by Mr. Mauzy the follow- 
ing morning and the robbery discovered. 
The loot consisted of 91 rings, 12 wrist 
watches and 24 watch chains. Apparently 
no attempt had been made to break open 
the safe, which contained several thousand 
dollars’ worth of precious stones and other 
jewelry. A light had been left burning in 
the store as usual and the burglars evidently 
worked with it on in order not to arouse 
the suspicion of pedestrians and policemen 
who might be passing. 











































































Walter Breheley, watchmaker at Madison, 
Wis., spent the holidays with his parents, 
Mr. and Mrs. J. Breheley, Cudahy, Wis. His 
father operates a jewelry store at Cudahy. 

Tony Muschinski, trade watchmaker with 
offices at John J. Krieger’s jewelry store at 
Milwaukee, visited with his folks over the 
Christmas and New Year’s holiday period, 
at Wausau. 

Robert Langdon, trade watchmaker at 
L’Anse, Mich., was a visitor in Milwaukee 
during the past week and while in the city 
visited several of his friends in the whole- 
sale houses. 

O. G. Meacham, formerly secretary and 
treasurer of the Reliance Silver Co., whole- 
salers at Milwaukee, who was in the office 
here to help during the Christmas season, 
is now at his home again. 

A. R. Krebs, watchmaker for the trade at 
Lake Mills, Wis., died at his home there on 
Jan. 1. Mr. Krebs had been in business in 
that city for the past three years. Prior to 
that time he was a resident of Milwaukee, 
where he learned his trade. 


Mr. and Mrs. J. B. Davis, Lake Mills, 
Wis., were visitors in Milwaukee the past 
week. Mr. Davis conducts a jewelry firm 


at Lake Mills and during his stay in Mil- 
waukee called on several of the wholesale 
jewelry companies to purchase supplies. 

The home of Mrs. R. Fox, who has a 
jewelry store at 702 Muskegon Ave., was 
robbed and linens and other valuables worth 
about $600 were taken by the thieves. Mrs. 
Fox lives in an apartment over the store. 
The stock in the store was not touched. 

H. E. Lewis, treasurer of the David Gold- 
man, Inc., retail jewelers at Milwaukee, has 
returned to the store after spending the 
holiday season with his folks at Port Huron, 
Mich. Mr. Lewis stated that he had a 
splendid vacation over Christmas and New 
Years. 

Stark & Knobla, retail jewelers at 35th 
St. and North Ave., Milwaukee, have an- 
nounced that K. Kollross is now associated 
with the firm as a watchmaker. Mr. Koll- 
ross worked in Milwaukee for about a year 
and one-half and then went to Green Bay, 
Wis. He recently returned to Milwaukee 
and became connected with Stark & Knobla 
last week. 

Thirteen employes and officials of Fred J. 
Theleman, manufacturing jeweler at Mil- 
waukee, were guests of the firm at a 
luncheon and bowling party last Tuesday 
night. This was the annual post-Christmas 
party and it was held this year at the bowl- 
ing alleys of Matt Blau in Milwaukee. 
Robert Waldeck was the high man in the 
bowling tournament for the evening. Those 
who attended said that the party this year 
surpassed any other previously held. 

A. F. Weckerle, representative of the O. 
¥. Bingenheimer Co., wholesale jewelry 
house at Milwaukee, has started on his first 
trip of the new year. He will visit his cus- 
tomers in the Fox River Valley and then 
go into the central western part of Wiscon- 
sin, from whence he will make a trip through 
the Upper Peninsula of Michigan. Mr. 
Weckerle expects to be gone for about 10 
weeks. 
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The regular monthly meeting of the Mil- 
waukee Jewelers’ club was held at the Blatz 
Hotel on Tuesday. Due to the fact that the 
club had dispensed with the December meet- 
ing and that a large amount of business had 
accumulated in the meantime, the entire 
meeting was devoted to discussing this busi- 
The members are planning on a num- 


ness. 
ber of events for the remaining Winter 
months. 

Among the out-of-town jewelers who 


wholesale . jewelry 
William Volckmann, 
Bruhy, West 


visited the Milwaukee 
firms last week were: 
South Milwaukee; Thomas 
Bend; B Panik, Cudahy; George Arm- 
bruster, Cedarburg; H. W. Umbs, South 
Milwaukee; J. Breheley, Cudahy; William 
Endlich, Kewaskum; M. Schneider, Bur- 
lington; W. H. Shaver, Mukwonago; J. O. 
Cox, Fort Atkinson; W. E. Smith, Hart- 
ford; A. J. Taube, Sawyer; and E, J. 
McGraw of Hilbert, Wis. 

Henry W. Rank, president of the Rank 
& Motteram Co., prominent retail jewelry 
tirm at Milwaukee has been elected presi- 
dent of the Civitan Club of Milwaukee for 
1926. Mr. Rank held the position of vice- 
president of the club during the year 1925. 
Albert Rank, of the Rank & Motteram 
Co., retail jewelry firm at Milwaukee has 


been re-elected treasurer of the Milwaukee 
Kiwanis Club for ihe ensuing year. Mr. 


Rank has held this office in the Milwaukee 
organization for the past few years. 

Hoffman’s jewelry store at Rhinelander, 
Wis., was completely destroyed by fire 
which happened during the holiday season. 
The blaze started in a building next to the 
one housing the jewelry store and as both 
were frame structures, it ate its way 
through. Much of the stock in the Hoffman 
store was saved by volunteers who risked 
the flames. People living over the store 
were forced to flee and lost nearly all their 
possessions. The fire was fought during 
the coldest spell this Winter, it being 25 
degrees below zero. It was the second 
largest fire to occur in Rhinelander during 
last month. 

George W. Chatterton, retail jeweler at 
130 Grand <Ave., will receive two checks 
from the Bunn family of Springfield, II1., 
each check representing his share as an heir 
of a depositor who lost money in the failure 
of the Bunn bank in 1878. Mr. Chatterton 
recently received a letter from his mother, 
Mrs. George W. Chatterton, Springfield, 
Ill., in which he was told that a check for 
a large sum would soon be paid to her for 
the heirs of her father-in-law, George W. 
Chatterton. The exact amount of the check 
was not stated. “My grandfather, George 
\W. Chatterton, a jeweler in Springfield, had 
about $12,000 on deposit at the time of the 
3unn bank crash.’ Mr. Chatterton said. 
“Of this amount, about 70 per cent was re- 
paid. My grandfather lived next door to 
the Bunn family 60 years. Charles Lanphier, 
my grandfather on my mother’s side, was 
also a depositor in the bank and his heirs 
will receive a check from the family. I will 
also receive part of this check. I am the 
fourth George W. Chatterton in the line and 
each one has been in some way connected 
with the Bunn family. I worked for the 
heirs of Jacob Bunn as a salesman in the 
watch company established by Mr. Bunn 
after his failure. No one expected the 
money to be repaid and no one felt that the 
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family was under any obligation ¢ 


0 ns 
the lost money.” ie 














Irwin, 
bought the jewelry store of C. H, Ryces 
at Concrete, Wash., and will operate th 


Harry S, Seattle jeweler. has 


shop. Mr. Russell is retiring from (», 
crete to devote his entire time and energy 
to his Bothell store. 7 

Incorporation of the Luro-Art Clock 
was effected last week in Seattle, 7}; 
clock company filed incorporation pater 
giving its capital stock valued at $54 
-apers were filed by Arnold R. Beezer. ox 
of the incorporators, at 903 Seaboard pyji: 
ing, Seattle, Wash. The other incorporsty 
are Louis and M. J. Beezer. 

The Japanese jewelry store of S. Hoshi 
at Fourth Ave. S. and Main St., was raids 
by a thief last week. The robber &. 
molished the window of this jewelry son 
operated by the Oriental, with a by 
brick, helping himself to a handful of ine. 
pensive trinkets which he scooped up yw: 
one hand. The tinkling of glass, followd 
by the sound of hurrying footsteps attract 
the attention of the patrolman, who turn 
to see a fleeing figure soon lost in the fg 

The annual convention of the Washing 
ton and Oregon Jewelers’ Association wil 
be held in May or June of 1926, at a deé 
nite date to be determined in the near futur 
3ut Longview, Wash., has been chosen a 
the city which will be host to the delegate 
which will gather there this Summer for: 
pregram of business sessions, mingled wit 
pleasure and Summer entertainment. | 
Carithers, jeweler, Longview, believes thé 
there will be about 500 at Longview te 
this convention of the northwestern clan 
jewelers. 

Cleaning up the odds and ends of jewer 
merchandise and silverware started imme 
ately following the Christmas _ holit 
Christmas week was utilized to sell a! 
discount many articles of glass and sili 
ware damaged in handling, and odd pict 
and broken lines. These odds and ends 
in the jewelry trade here are annual eve 
by some of the leading jewelers, lot 
forward to by the buying public. Ama 
the leading jewelers holding these odds 
ends clearance sales were Hardy & U 
Pine St., Hansen & Co., successors to All 
Hansen, on 2nd St., and the firm of W 
field & Goldberg. / 

Gold, silver and platinum still pour " 
Alaska, through Seattle, the gateway 
that northern land. The mines of Ale 
vielded over $17,500,000 in 1925 alone, 
we only paid something over $7,000,000. 
bringing forth gold from the mines 1 
there were several new mills erected # 
many improvements made, although "' 
estimated that gold production was $6,190" 
in 1925 against a slightly larger fgur 
1924. Silver increased from $4486" 
$475,000. The largest source of silver 
the territory is its recovery from oon 
ores. The value of platinum and or 
also showed increases, as did some 
lesser and baser metals. The crying 
of Alaska for further development ® * 
is said to be capital. 
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A. G. Madston, Ottawa, Kans., was a 
visitor in Kansas City Tuesday of last week. 

Roy Fox, Macon, Mo., came to Kansas 
City ‘on New Year’s Day and passed the 
week with friends here. 

Gus Halbeck, city salesman for the U. A. 
Kiger Co., is spending a week’s vacaticn on 
a farm near Kansas City. 

J. H. Mace, head of the J. H. Mace Co. 
chain of retail stores and president of the 
Retail Jewelers’ Association of Missouri, 
has announced the opening of an “Expan- 
sion and Remodeling Sale” this week, at 
the main store on Grand Ave., near 12th St. 


H. E. Harris, of the watch department 
of the C. A. Kiger Co., is spending this 


week among the agencies of several of the 
larger American watch companies, looking 
for new ideas for Spring in behalf of the 
Kiger company. C. O. Chilson, Nebraska 
representative of the concern, passed the 
holidays at his farm at Jonesville, Mich, 

Ward M. Lewis, vice-president of the C. 
B. Norton Jewelry Co., wholesaler, said 
last week that the holiday business had been 
reported as spotted with its customers, some 
of whom report a large increase over the 
previous year and others declaring their 
holiday trade to have been very poor this 
year. He said many of the desultory re- 
ports had come from sections of Missouri 
where bad Winter roads had_ prevented 
farmers from shopping as usual prior to 
Christmas. As to the business of the Nor- 
ton company, Mr. Lewis said that, although 
the company’s fiscal year does not end until 
Jan. 31, it appears on the surface that 1925 
will prove to have been slightly above 1924. 
He reports the volume of last monta as 
showing quite an appreciable increase «ver 
December, 1924. 

The Ryer Jewelry Co., headed by Leslie 
J. Ryer, formally opened its new store loca- 
tion on E. 12th St., between Grand Ave. and 
Walnut St., on Jan. 5, and is vacating the 
old location at 1123 Grand Ave., which has 
housed the company’s retail store for many 
years. At the time the lease on the new 
location was signed by Mr. Ryer last Sum- 
mer, he expected to occupy his section of a 
new building sometime in October, but the 
date of possible occupation of the new store 
room has been postponed from time to time 
and it was not ready to move into until 
shortly before Christmas. Mr. Ryer refused 
to close the old location prior to the end of 
the Christmas season. However, a Ryer 
branch shop was opened and maintained in 
the new store room during the Christmas 
shopping season, in addition to the operation 
of the old store, the location of which was 
so well known to the local public. The new 
location of the Ryer company affords a 
well-appointed retail shop in a very busy 
section of the city and only a short distance 
Irom the former home. The shop, which 
also affords greater floor space needed for 
€xpansion, is well equipped in very attractive 
fittings and furnishings and presents an alt.- 
gether agreeable appearance. 

The Kansas City auction ordinance, 
which was introduced to the city council 
early in December and which was pro- 
nounced as too drastic in some respects by 
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C. P. “Tod” Woodbury, well known as head 
of Cady & Olmstead’s and as vice-president 
of the A. N. R. J. A., and past president 
of the Missouri Retail Jewelers’ Associa- 
tion, has apparently fallen by the wayside. 
Mr. Woodbury said last week that he most 
assuredly is not against a proper ordinance 
for the control of auction sales in jewelry 
stores, and that he did not, as previously 
reported, object to the clause calling for the 
listing of the quality of every piece sold at 
auction. The provision of the ordinance 
calls for the attachment of a tag to the 
piece giving the full and correct description 
of that article. Mr. Woodbury said he 
asked the council committee to change this 
phase of the ordinance to require a written 
certificate of description of every piece, be- 
cause the full description of an article can- 
not be placed on a tag, in its entirety. 











H. Goldstein*has moved from his Harney 
St. location to 15th and Farnam Sts. 


John Croyer, Omaha jeweler, has _re- 
turned from a business trip to New York 
city. 


Robert E. Swan, auctioneer, has gone to 
Kort Smith, Ark., to conduct an extensive 
jewelry auction there. 

J. Hencrikson is moving from his loca- 
tion at 201 N. 16th St. to new quarters in 
the Paxton Hotel ‘building. 

John Morris, auctioneer, has just re- 
turned from San Antonio, Tex., where he 
conducted am auction lasting a month. 

Among the out-of-town jewelers who 
were in Omaha during the week were 
George Kohles, Earling, Ia.; I*. E. Peterson, 
Weeping Water, Neb.; C. Leslie, McClel- 
land, Ia. 








Richmond, Va. 


Edward Gray, who is_ interested in 
Gray’s, Inc., jewelers, 118 E. Broad St., 
though not actively connected with the firm, 
is planning to open a men’s and women’s 
wear shop at 212 N. 8th St., under the 
name of The Globe, Inc. 

Morris Lutto, vice-president and manager 
of Gray’s, Inc., jewelers, 118 E. Broad St., 
was bereaved recently by the death of his 
father, Abram Lutto, custom tailor, of 228 
N. 17th St. Mr. Lutto passed away Christ- 





mas Eve. He was a native of Poland 
but had spent most of his life in this 
country. 


Fire broke out in the jewelry store of F. 
E. Palmer at Orange, Va., the night of 
Jan. 4. The whole interior was soon in a 
blaze. It was estimated that the stock 
would prove almost a total loss. The fire 
was discovered about 11 Pp. m. Its origin 
was not ascertained. The store was at- 
tached to the Hotel Coleman. Occupants of 
the hotel were greatly frightened, as the 
building quickly filled with smoke. One 
traveling man was so frightened that he 
jumped from a third-story window to the 
porch below. He escaped unhurt. The fire 
department succeeded in confining the blaze 
to the jewelry store. 


Dallas, Tex. 





“The increasing number of ‘fake’ busi- 
ness failures in the United States is causing 
a hardship for the retailer who aims only 
at honestly building up a substantial and 
well-conducted business,” says George J. 
Gruen, treasurer of the Gruen Watchmakers’ 
Guild of Cincinnati, and vice-president of 
the National Association of Credit Men, in 
a two-page article in the December issue of 
the Southwestern Retailer, published in 
Dallas, 

A fire started in the rear of the N. C. 
Hall jewelry store at S09 Main St., in the 
Metropolitan Hotel building, Fort Worth, 
at 10.30 p. M., one evening recently, and 
caused a panic among hotel guests. For a 
moment it seemed to threaten the whole 
building, which covers the block. Quick 
work by firemen extinguished it, however, 
with but small damage to the rest of the 
building, according to William Moore, man- 


ager of the hotel. Damage to the 
store was estimated to have been about 
$7,000. 


Latest advices from Fort Worth indicate 
that none of the diamond pins stolen a few 
days ago from the jewelry store window of 
A. Fred & Co., at 10th and Main Sts., have 
been recovered. Pins valuéd at appioxi- 
mately $3,000 were snatched by a thief who 
broke the glass and then ran. Detective 
Chief Tom Jackson ‘reports that two men 
were arrested as suspects, but later released. 
A glass cutter, apparently, was used to 
pierce the window pane. The job was then 
finished with a stone wrapped in a handker- 
chief, later found by the police. A man was 
seen running from the window, but made 
his getaway quickly. The police are now 
searching for him. 

The class of people who used to beg for 
donations from John D. Rockefeller and 
Andrew Carnegie, have now turned their 
attention to Arthur A. Everts, Dallas 
jeweler, and ex-president of the American 
National Retail Jewelers’ Association. Mr. 
Everts’ sudden popularity among the most 
ambitious people of that type resulted from 
the personality story in Everybody's a few 
months ago, which characterized him as a 
millionaire, as a very religious man, and as 
a man of frequent personal philanthropy. 
But some of the letters are amusing to Mr. 
Everts, who denies either being a millionaire 
or a would-be large-scale philanthropist. 
Most of the petitioners are really ambitious, 
seldom asking less than $5,000, and often 
as much as $10,000. One Canadian maiden, 
however, thought she would like to own an 
apartment house—and dreamed she _ could 
build it with $5,000 of Mr. Everts’ money. 
Perhaps the best letter is from a Tennessee 
farmer who wants Mr. Everts to buy him 
a 40-acre farm and have it completely fur- 
nished by the time the farmer and his eight 
children arrive. “Just build a house on the 
farm,” the letter asks. “Furnish it with 
three beds, springs and mattresses, put in a 
_tove, a table, and some china and silver- 
ware, and send me $100 to buy tickets to 
get there.’ This man has a double claim 
for membership in the optimist club, Mr. 
Everts believes—both on account of the 
hopefulness of his message, and the implied 
ability to stack farmer, wife, and eight chil- 
dren into three beds. 











J. L. O'Neill, of Roth, Snow & Co., has 
gone to San Francisco on a business trip. 

Robert H. Gilmore and Harry A. Phil- 
lips are starting north on an extended trip 
for H. I. Sischo & Sons. 

H. Preston Smith, president and manager 
of the G. D. Davidson Co., took a week-end 
vacation over New Year’s. 

Charles H. Clark, 601 S. Main St., went 
to San l*rancisco immediately after Christ- 
mas and spent New Year’s day in that city. 

M. P. Campbell, of Wright, Campbell & 
Ginder, has gone to South Dakota, having 
been called there by the serious illness of 
his mother. 

Immediately after Christmas the Donavan 
& Seamans Co. went to work day and night 
with all hands and concluded taking the 
annual inventory before New Year’s. 

Ralph Herzog, who has been serving as 
a traveling salesman for the I. Behrstock 
Co. recently, has resigned from that position 
and become engaged in the automobile tire 

* business. 

Ray Vercler, of the Vercler Smelting & 
Refiging Works, went to his ranch in the 
neath mountains, where he was host to a 
party of friends New 
Year’s day. 

Clyde H. Gessler, of Iriedman-Ullmann 
& Co., has returned from his honeymoon 
trip, which took him and his bride to Ar- 
rowhead Lake as well as to San Diego and 
Coronado Beach. 

Charles A  Scharfenberg, a case-maker 
formerly with the Carl Entenmann Jewelry 
Co., but since then in business on his own 
account, passed away recently. He left a 
widow and two daughters. 

Max Hammerslack, salesman formerly 
with B. T. Williams but more recently with 
another concern, has returned to his old 
position with Mr, Williams, who is having 
a special sale previous to moving to 330 
W. 7th St., fn March. 

Hoffman Bros., Inc., makers of Hoffrers 
watches, New York, have added Moe Dia- 
mond to their sales force. Mr. Diamond 
will call on the trade on the Pacific Coast 

and will make his headquarters at 430 S. 
Broadway, Los Angeles. 

E. V, Saunders, San Francisco, Coast rep- 
resentative gf the International Silver Co., 
came to southern California for the Christ- 
mas holidays and witnessed the Tournament 
of Roses and the football game between Ala- 
bama and Washington at Pasadena. 

Among the many out-of-town jewelers in 
Los Angeles recently were the following: 
H. E. Wellman, Alhambra; Baker Smith, 
Torrance; Otto Narum, Puente; C. A. 
Haunn, Watts; G. W. Macomber, Eagle 
Rock; T. Stuart Lailey, El Monte; R. F. 
Hanson, Linwood, and G. E. Langley, Long 
Beach. a 
E. L. Hine, of Livermore & Hine, manu- 
facturers’ agents, 705 Knickerbocker build- 
ing, has arrived home from the east, after 
having been gone five weeks and visiting the 
factories the firm represents. He found 
manufacturing houses well satisfied with the 
amount of business done and optimistic as 
to the future. 

Barker Bros., large dealers in house fur- 


and relatives on 
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nishings, who are moving into their big 
store occupying the entire south side of 
W. 7th St. between [Figueroa and Flower 
Sts., will have one of the largest silver de- 
partments in this city and will include the 
highest class of goods carried by the Inter- 
national Silver Co., the Gorham Co. and 
other well known concerns. Miss [laine 
Smith is in charge of the department. 

The new store on S. Hill St. to be oc- 
cupied by the Geo. D, Davidson Co, it 
appears now will not be ready for use until 
March. The same decorator who did the 
interior work in Feagan & Co.’s splendid 
store on W. 7th St., has charge of the 
decoration of the new Davidson store, which 
will be very ornate. 


Mr. and Mrs. George A. Brock suffered 


affliction through the loss by death on 
Christmas Day of Miss Stella Crossman, 
sister of Mrs. Brock. Miss Crossman had 


held a position in the counting room of 
srock & Co. for a number of years. Mr. 
and Mrs. Brock went to Catalina Island for 
quiet and rest on New Year’s Day. 

R. C. Anstead, of the diamond depart- 
ment of Brock & Co., stanted the first of 
this month for Palm Beach, Fla., where he 
will be associated with the Greenleaf & 
Crosby Co. for a time. He will also visit 
Miami and other towns in that State. Mr. 
Anstead spent several weeks touring Europe 
by motor car with friends last year. 

Otto Jaeschke, head of the watch depart- 
ment of the Geo. D. Davidson Co., and his 
brother Alfred Jaeschke, watchmaker with 
office in the Broadway Central building, suf- 
fered severe affliction when their father, 
Chas. Jaeschke, passed away suddenly as a 
result of heart disease. The father, who 
lived with Otto, had had one previous attack 
but was able to survive it aided by the min- 
istrations of the son. The last attack, how- 
ever, was fatal. 

The Title Guarantee building, in which a 
large number of jewelers, wholesale, manu- 
facturing and retail, are located, was a place 
of unusual turmoil at the beginning of the 
new year. Three well known concerns 
moved to new locations, though none left 
the building. Benjamin Cassidy, manager 
of the local office of A. I. Hall & Son, here- 
tofore in room 712, moved across the hall 
to room 714, previously occupied by the 
Dayton Clock Co. Mr. Cassidy has, how- 
ever, secured an additional room adjoining 
the rear of that occupied by the clock com- 
pany and will fit up the entire place with 
new and fine fixtures, making a much more 
commodicus as well as more handsome place 
of business than that previously occupied. 
The Dayton Clock Co. moved down to room 
506, previously occupied by David Miller, 
diamond merchant, whife Mr. Miller has 
moved into room 501, recently occupied by 
A. I. Hall & Son. All these rooms are 
being overhauled and refurnished for their 
new occupants. 

Wholesalers’ and manufacturers’ agents 
are here, as they probably are elsewhere, 
constantly subjected to attempts of persons 
not in the retail business to obtain merchan- 
dise at wholesale prices. Some wholesalers 
post notices that no goods will be sold or 
prices quoted to those not in the business 
except upon an order from a retailer. Other 
wholesalers adopt the rule but are often 
embarrassed about enforcing it when the 
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customer says a retailer sent him. This has 
ied to the suggestion that a printed card of 
introduction be adopted, with the name of 
the wholesaler and that of the retailer to 
be left blank, and to be written in by the 
retailer. Insistence on the presentation of 
such card, it is thought, would be a success- 
ful way of avoiding the embarrassment. <A 
iew jewelers have adopted this plan and are 
pleased with it. A letter recently received 
by a manufacturers’ agent here from the 
owner of a newspaper in a nearby town 
illustrates one of the methods by which 
purchasers try to get goods at less than the 
regular price. The newspaper man writes 
that he is thinking of employing a night 
watchman and asks the wholesale price on 
one or more registering clocks, and adds 
impressively, “We buy wholesale only.” 
The agent, in reply, sent his regular descrip- 
tive literature, including price list, and ex- 
plained that the prices were “positively net 
I, O. B. Los Angeles” and that such clocks 
are not sold at wholesale or in stores but 
are handled by agents who get only a small 
commission and therefore cannot afford to 
cut prices. 








Pacific Coast Notes 


Joe Florin, of Wallace, Ida., has sold his 
jewelry store, “The House of Quality” to 
M. Iisk, of the jewelry store across the 
street. 

Thomas I. Wilson, jeweler and men’s 
furnishing man of Orofino, Ida., who was 
ill for some time, is reported to have re- 
covered sufficiently to be able to return to 
business. 

Dr. M. L. Haines, diamond and jewelry 
dealer opened for business early in the new 
year in the Porter building, Lewiston, Idaho, 
Dr. Haines is a registered optometrist and 
optician. 

Sol Rethenberg, manager of the Crown 
Jewelry Co., Great Falls, Mont., has been 
remodeling the front of the store formerly 
occupied by the Beckman Co. to which the 
Crown Jewelry Co. has moved. Prior to 
moving, Mr. Rothenberg was given permis- 
sion, by the City Council, to hold an auction 
sale for a week. 

Mr. and Mrs. C. W. Perry have opened 
a combined jewelry and millinery store at 
709 Main St., Caldwell, Idaho. Mr. Perry 
is well known in southwestern Idaho busi- 
ness circles. For years he owned one of the 
leading jewelry stores of Boise, Idaho, and 
for 15 years acted as watch inspector for 
the Boise Valley Traction Co. 

Joseph Clark, a pioneer resident of Seattle 
and Kitsap County, Wash., and who lived 
at Suquamish for nine years, dropped 
dead recently, as he was returning from 
Suquamish to his home on a nearby ranch. 
He had been apparently in good health. His 
decease was due to heart failure. He had 
worked for well-known jewelers and had 
participated in the early Klondyke rush. 








The Crescent Jewelry Co. will open a new 
retail store at the corner of N. Main and 
Madison Sts., this week in Memphis, Tenn. 
This is the ground floor corner of the Fisher 
building, a prominent stone front structure 
in the very center of the city. The store 
room is being remodeled for the occupancy. 
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Harry Miller, Ypsilanti, was in Detroit 
last week on a buying expedition. 

Elmer LeTourneau, Redford, was in De- 
troit last week buying new merchandise fol- 
lowing a strenuous holiday business. 

R. A. Tuttle, of the R. & G. Co., manu- 


facturer of plated jewelry at Attleboro, 
Mass., was a vistor in Detroit last week. 

Edward Berg, of E. H. Pudrith Co., has 
been ill for the last few days, but is better 
now and expected back at his duties again 
shortly. 

Harry Miller, of Davis Bros. & Wise, 
wholesale jewelers at Pittsburgh, passed a 
few days in Detroit last week as the guest 
of friends. 

Charles Bell, shipping clerk for the E. H. 
Pudrith Co., has the sympathy of his 
jeweler friends over the death of his father, 
which occurred quite suddenly recently. 

Albert Nehmer, Croswell, was a_ visitor 
at the Jewelers’ court last week. He was 
in quest of new stock to take the place of 
that disposed of during the holiday rush. 

Charles E. Wallace, of the Wallace-Mon- 
roe Mfg. Co., in the Jewelers’ court, has 
started on a southern trip that will keep 
him away from the home office for two 
or three weeks. 

Reid Berkey, of the Charles A. Berkey 
Co., is leaving shortly for an extensive trip 
through the west and the southwest. He 
expects to be away from the main office for 
a considerable time. 

IH]. W. Baxter, Birmingham, after a stren- 
uous holiday trade, came into Detroit last 
week to replenish his stock. He experienced 
one of the best sales periods since he has 
engaged in business. 

George Marx, of the Marx Jewelry Co., 
Port Huron, was in Detroit last week buying 
new merchandise following a strenuous holi- 
day business. This is a new organization 
that has met with success from the start. 

E. H. Pudrith Co. in the Jewelers’ court, 
is one of the first wholesale concerns in 
the city to begin its annual inventory. Every 
one connected with the establishment jumped 
into the work last week and now have it 
out of the way much to the satisfaction of 
all concerned. 

Morris Geller, of the Jacob Segal Co., in 
the Jewelers’ court, is a firm believer in 
advertising. Wishing to become in closer 
contact with activities along this line, parti- 
cularly in Detroit, he has recently become 
a member of the Detroit Adcraft Club, and 
now is taking part in its activities. 

Charles Schultz, for many years in busi- 
ness in the Liggett building, has moved to 
1011 Metropolitan building, or the Jewelers’ 
court, as his particular section of the struc- 
ture is termed. He has considerably more 
space at his present location and is better 
able to handle to advantage his growing 
business. 

30th wholesale and manufacturing jewel- 
ers in Detroit report collections decidedly 
lavorable. Most of the jewelers in this 
territory have had a good run of business 
tor months. H. L. Merry, assistant vice- 
president of FE. H. Pudrith Co., reports col- 
lections with his company unusually en- 
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couraging. The same expression comes from 
other wholesale and manufacturing organiza- 
tions. 

E. C. Avery, manager of the Detroit 
branch of the W. F. Broer Co., has re- 
turned from the main establishment in To- 
ledo, where he went following the holiday 
rush. He reports his company, both at 
Toledo and Detroit, experienced one of the 
heaviest holiday trades in the history of the 
organization. 

llenry Bush, manager of the Sallan re- 
tail jewelry store at Lansing, Mich., was in 
Detroit last week making a call on whole- 
salers in the Jewelers’ court. He will leave 
in a few days for New York city, where he 
expects to be for about a week acquiring 
new merchandise for his trade at the Michi- 
gan State capital. 

H. L. Brown, 13823 Woodward Ave., in 
Highland Park, near the Ford Motor Co., 
announces that he is planning extensive store 
improvements. He will build a new front 
and do some interior decorating that will 
give him one of the finest retail jewelry 
establishments in the northern section of the 
city. He draws an extensive trade from the 
Ford plant where, at present, about 55,000 
persons are given employment. 

With the confession of two alleged bandits, 
police here believe they have solved nine 
holdups and burglary cases. The confes- 
sions, it is claimed by the police, were made 
by two men arrested recently in Denver 
and returned to Detroit as suspects in the 
holdup of the Mathauer & Tulian Co. at 
7411 Kercheval Ave., in which four men 
escaped with jewelry valued at $5,000 on 
Nov. 25, last. The confession, the police 
say, also clears up the robbery of Jacob 
Weller, 4752 Hastings St. 

jacob Segal & Co., diamond importers in 
the Jewelers’ court, have acquired additional 
space adjoining their present location and 
are refitting it to meet requirements 
of the service department, which has de- 
veloped rapidly since it was established about 
a year ago. This is a feature intended as 
an aid for retail jewelers, particularly those 
who are doing a credit business. Here in- 
dividual problems in merchandising are 
threshed out and other information fur- 
nished for those who desire it. 

The Detroit police have found no clue to 
the robbers who held up the jewelry store 
of Henry Ancinec, 9631 Joseph Campau 
Ave., recently and who, after binding and 
yvagging Mr. Ancinec and Frank Slacalak, 
a clerk, escaped with diamonds and watches 
worth $4,000 and cash of about $1,000. The 
robbers were chased several blocks and final- 
ly, pressed so closely, they abandoned their 
automobile and ran between two _ houses 
where trace of them was lost. The bandits, 
one being a small dark man, who spoke with 
a foreign accent, are believed to be the same 
who previously had held up an oil station. 








Articles of jewelry valued at approxi- 
mately $200 were taken from the show win- 
dow of the store of Leon L. Haliczer, St. 
Petersburg, Fla., one night a short time ago 
by thieves who successfully eluded the 
police. The show window was broken by 
a brick and the thief or thieves evidently 
reached into the window and scooped all 
the jewelry on display. Several watches 
were taken. 
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E. C. McKeen, Coast manager for the 
Waltham Watch Co., left, just before the 
holidays, to visit the factory. 

A new year’s party to friends and mem- 
bers of the trade was given at his home by 
James A. Fortenbery, of Fortenbery & 
Lliggins, diamond setters of 704 Market St. 

It is a pleasure to work for the country 
trade, according to H. W. Tuckey & Son, 
who have been extending their activities in 
that direction recently and are much pleased 
with results. 

An excellent demand for wedding rings, 
throughout the year 1925 is reported by L. 
O. Smith, 704 Market St. This applies to 
rings of all kinds. both gold and platinum, 
set and unset. 

Wholesalers are now busy taking stock 
and so are the retailers. Naturally no one 
at this season is stocking up, and any buy- 
ing that is being done, both in city and 
country, is for immediate requirements only, 

H. B. Sproles, salesman for Knox & 
Kaye, went east over the holidays on a 
pleasure trip, accompanied by his mother. 
Cecil McCoy, city salesman for Knox & 
Kaye, reports that the. San Francisco jewel- 
ers had a very good holiday season. 

Saturday, Jan. 2, was generally observed 
as a holiday by the large wholesale houses. 
During a great part of the year they all 
close at noon on Saturday, so the loss of a 
few hours on Saturday meant a three-day 
vacation. The western offices of the Na- 
tional Jewelers Board of Trade were also 
closed. 

William Davidson is leaving shortly for 
New York, and will arrive during the latter 
part of January, making his headquarters as 
usual at the Pennsylvania Hotél. He will 
be accompanied by his daughter, Miss Miram 
Davidson and also by Arthur H. Licht, ot 
Davidson & Licht, Oakland. They will take 
the southern route to Florida and thence to 
New York via Havana, Cuba. 

An interesting tabloid description of a 
trip through the Panama Canal, has been 
received by Charles Weinshenk, Sr., of 
Charles Weinshenk & Son, from Walter 
Marble, well-known manufacturers’ repre- 
sentative. It was written on a picture post 
card at Colon, shortly before the holidays, 
and Mr, Marble himself is expected to 
follow his card here within a few days. 

The Down Town Association, with the 
activities of which a number of leading 
members of the jewelry trade here are asso- 
ciated, held the formal opening of its new 
offices on Jan. 5. The new quarters are at 
85 Post St., corner of Kearney St. The 
slogan of the Downtowners is: “For the 
Good of San Francisco.” One of its latest 
achievements is installing, at its own ex- 
pense, a safety station that is safe in fact, 
as well as in name. This fool-proof type 
of sanctuary for pedestrians is to be copied 
all over the city. Constant J. Auger is 
vice-president, Horace H. Allen and Ted 
Huggins are among the active members. 
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The Steve Tesar jewelry store at Platte- 
ville, Wis., has been purchased by Patsy 
Van Dyke. 
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A few of the many attractive 
displays that may be made by 


grouping a few alarms or 





watches with these attractive 


colored display cards, which 


we will gladly furnish upon 



















“New Haven” 
on Display 
draws a lot of trade 


your way 








Tom-Tom 


Height, 5% inches. Width, 
4% inches. 4%-inch cubist 
dial. Convex glass, nickel- 
plated octagon case, 40-hour 
movement, back bell, inter- 
mittent alarm with shut-off, 
removable springs. 


Plain Dial, $3.25 
Radium Dial, $4.25 


Tie up with our Nationa! 
Advertising in THE SATUR- 
DAY EVENING POST every 


other week featuring these 


“True ‘Jime Tellers 





THE EW AVEN LOCK CO. 


EST. EW VEN ONN. 1817 
BRANCHES 
NEW YORK CHICAGO 
20 West 47th St. 215 W. Randolph St. 
SAN FRANCISCO TORONTO 


150 Post Street 310 Spadina Ave. 
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Tip-Top 
The new octagon-shaped watch, 
14 size, thin model, neat and 
compact. Streamline design, 
nickel polished, semi-octagon 
bow, substantial antique pen- 
dant, corrugated crown easy to 
wind, pull-out set. Cubist 
numerals and skeleton hands. 


Plain Dial, $1.75 
Radium Dial, $2.75 
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That this department shall prove mutually bene- 








ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CrrcuLaR regarding any advantageous 
device or plan which they are utilizing in con- 



























nection with their business. 











Plans That Have Worked 





Written Expressly for The Jewelers’ Circular 

















A CHRISTMAS diamond and watch club 
was used last year by T. J. Ellis 
& Co, jewelers and opticians, Jonesboro, 
Ark. in furthering the sale of diamonds and 


Purchase Plan, which was launched some 
two months before the holidays. The idea 
is to have folks shop now and pay later, 
in order to hasten up early shopping and 
relieve the customer of belated buying. Pur- 


man was on hand to explain them and give 
any other information desired. Mouldings 
and frames were also exhibited, suitable 
for any pictures purchased. Music was dis- 
pensed at the store evenings. 






watches to its customers, on easy terms. 
The amount of the payments made every 
week depends upon the price of the article 







































chases made will be boxed up in Christmas ae 


boxes, packed away and delivered to cus- ; 
What have hecome of the old men—near 









































































































purchased. Each person joining the club 
ete nt be let bi on P i bl ale spice tramps—who used to call around at homes 
is given a bookle yhich are blank spaces ! 7 ; ne be 
ae W W in towns and small cities and ask, “Have 
for entering payments made. The payments ay Back hen! aba : ‘ Arn 
ica te 2 tn tet Sor Chil ; ' mip aa a 6 turn also Moms ou you any umbrellas you want repaired: | 
all Ceasec ec. , mM time tor IristMas, BY a ei $ ize ‘ 
; . shige Did they ‘find that there was not enough 
and interest at six per cent. on the money % 
deposited was paid. Payments may be 
made two or more weeks in advance. The : se = cease = aad 
j . . T Week of Ant Recerved by Wok of | Amd Reserved boy ! 
diamond or watch will be delivered when | ian ay @ 
all payments are completed. | 3 = lam 
In case of inability to meet payments the | , —— = 
. ° e e ° oy 
owner of a certificate of membership in the Feb | aw 
— > Feb. iach hes Vth is 
club has the privilege of selecting any other = Fob td foe Deh 
merche com -£, . « a : kT 7  sctlibg questions ‘Dctchevdise, . Every 4 Mar 24 Y Aug Sie in 
merchandise tor the amount paid in. Phe Buy With Confidence at Mulford’s—Not a Single Penny Extra for Credit Mar te | Sem 7 ch : 
amount paid in will be returned in cash upon sale allen 
a . : S Mar. 234 Sept Ziee | 
receipt of a ten days’ written notice, a Mar ou Seve Dn | 
L-. . = ae ir Apr. tab Ont ib | 
charge of $1.00 being made, to cover the rom Oa im | 
cost of bookkeeping. pen i! SE 
1 > . . = | - ! 
' The _Mulford Jewelry Co., Memphis, F| a “= “| | 
lenn., is running a series of advertisements f 50 Mey twa Ne 
head d “We : >. "i s aa om e bundle May 2h New tid 
headed, ay Back When.” At the top Pay © Gosia Down, Take One Home || "lve" nay one son ie so me | 
( ICA « ‘oe m4 4 4 ° Balance $2.00 Balance $1.00 Weekly woe 8th De th | 
1 these ads is given interesting history of p08 we 7 Jae | bm ios || 
~~ city. For example, “Way back when Solid Gold Wrist Watch | = oe na | cama ae an 
\’ a = = be l i | 
|. \. Mulford opened his jewelry store at | oy Lage il cmd te ond te prin ew Dect 2 Pormene mab mee te 
0 South Main t.. Memphis was just a | ke PAID IN FULL 
ttle ster - ® 
ttle city of less than 30,000 people, and oe | 
he old Leubries Theater was the only Pay 4 Cesta Down ay te Down, WEEKLY PAYMENT RECORD CARD 
+} . . iad ‘ake “ me J 
heater in town. It was located at” oxtnoe— 7 Cones Weekly pie Balance—50 Cents Weekly 
we The firm pointed out in this ad that | (MAIL ORDERS FILLED Write for Our Illustrated Circular ) money in the work to keep body and soul 
while there had been many chz = | ? 
‘ nany changes in the 3 . together : 
appearance of the city, there had been no f| MULFORD JEW ELRY Co. These nondescripts have almost ceased to 
change jy | : y SIX SOUTH MAIN STREET YEMPHIS, TENN. : : 
Co 1 the policy of the Mulford Jewelry . ply their trade, it appears, yet the people 
7 still have umbrellas and parasols to be re- 


REMINISCENCES THIS 


ADVERTISING 


eee nr paired. Who is going to do this work? 
There is some money in it and there would 
be a good deal of money in it, if the busi- 
ness were properly handled on a high level. 

Jewelry stores, in some instances, are 
doing umbrella repairing. A certain store 
avoids repairing by selling the customer a 
new umbrella, excepting the handle, the 
old handle being merely taken from the old 
umbrella and attached on to the new one. 
In one case a charge of $4.50 was made for 
It is true that the customer had 


Following the interesting history, a few 
special articles sold by the store are men- 
tioned and pictured. — 

B. Gottlieb & Co., Pine Bluff, Ark., gave 
away a diamond ring on Dec. 5. The plan 
ae ee 8ive everyone calling at the store 
aa bank, and the person who 

- Most money received the ring on 


tt 
1? de . 

r late When the banks were opened 
(Dec, 50: 


tomers before Christmas. A small payment 
was taken in order to hold any article 
as late as Dec. 15. Charge purchases made 
under the Reserve Purchase Plan will be 
entered on December statements, payable 
Jan. 1. 

The Auld Lang Syne Gift Shop, Camden, 
The John Fink Jew ; Ark., had an art exhibit at its store early 
\ ewelry Co., Fort Smith, in October. Pictures of the old and new 


Tk., has ing ate “hos : 
augurated a Christmas Reserve masters were on display and a competent doing this. 
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In 1926 more than any other year 
in the history of fountain pen 
merchandising will the policy of 
the manufacturer determine the 
success or failure of the retailer. 


One constant policy has char- 
acterized Conklin for the quarter 
of a century during which this 
house has been _ established. 
Conklin has given the merchant 
live lines to sell and Conklin has 
never overloaded even the most 
reckless buyer. 


JEWELERS’ CIRCULAR 


This Is The 





This is the month in which to 
balance your stock and fill up 
the cases with active salable 
merchandise. Be ready for the 
demand with something for 
which there is a demand. 





Pens-Pencils-Sets 


Prices, terms, conditions, deals, 
mean nothing unless the goods 
move. You make your profit 
only when you make the sale, and 
the quicker the sale is made the 
more that profit amounts to. 
This is a good year to join the 
ever-increasing number of deal- 
ers who “Concentrate on Conk- 
lin.” 


The Conklin Pen Mfg. Co., Toledo, Ohio 


Chicago San Francisco London Barcelona 


January 13, 19% 
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Storekeeping Department. 








; new umbrella—save the handle—and a 
“ood one. Yet he felt that the price of 
34.50 was a bit high. He could have pur- 
‘hased a brand new umbrella up the street 
for $4.00. sites ' 

Umbrella repairing 1s a line that will 
srove profitable, it is believed, if conducted 
wisely, and by a repairing expert. 

Most of all, the department, if added, 
could be advertised, so that the people 
will know where such work can be secured. 

x * * 


A furniture store has just closed a con- 
vest which could also be staged by a jeweler. 
4 window dressing contest was launched, 
which ran for more than 10 weeks. A com- 
mittee of church women arranged a window 
display each week, the display being kept 
in the window for a week. To the church 
having the best display, the store gave $100 
in cash. Prominent local men acted as 
judges. The women talked of the contest and 
the various windows arranged were viewed 
by thousands of people. The stunt is re- 
ported to have been profitable, as it caused 
a large number of women to visit the store 
or to stop and see exhibits. 

* * 2 

In discussing the subject of illustrations 
and art in advertising, Mrs, Stella Arnold, 
of the Arnold Jewelry Co., Pine Bluff, 
Ark., said: 

“In the early days of advertising illustra- 
tion, an untrained person could produce a 
picture which, though of slight artistic 
value, had attention and interest value be- 
cause of its novelty. Today, however, art 
as well as copy demands greater technical 
kill and more care in expressing an idea 
in order that it may carry a definite message. 

“Because of the great importance of art 
in modern advertising, advertisers often go 
to great expense in obtaining suitable work. 
Art filing systems as well as art reference 
libraries are being introduced. An Ameri- 
‘an lithograph concern has been twenty- 
ive years in collecting its reference data. 
One advertising agency has files of about 
honed clippings | under such headings as 
oo automobiles, city scenes, and more 
than one hundred other subjects. It has sam- 
ples of the work of more than six hundred 
artists, whose names are filed and cross- 
ied under various headings to show the 
Kind ot work they do, together with price 
quotations and time requirements. 

Any subject may be classified into a 
number of divisions. Human beings, for 
‘xample, may be classified as men and 
"omen; women, in turn, as married and 
single married women may be classified 
«haere on until all the avail- 
fications ieheies is charted and all classi- 
a gee placed. ‘So it is with the 
“Se of advertising illustrations. We 
desi wh apcieg side of the subject which 
7 rl hg art treatment. And we 
ddaracter. aff af ee and position and 
of othe 1 varying importance. Scores 
: a Classifications are possible but it 
og tous that many of them must be 


“elected In this limited treatment. 

iding on the kind of a picture you 
will best illustrate an 
considering all the 


“Dec 
think 
Means 


advertisement 
available styles 











THE JEWELERS’ 
of art treatments and selecting the one 
which meets the mechanical requirements 
of the page on which the picture will ap- 
pear. Furthermore, it should be in har- 
mony with the copy, with the idea, and with 
the product advertised. Some advertisers 
think it is best to vary the styles of illustra- 
tions used, feeling that greater interest is 
by variations. Other advertisers run through 
long campaigns with the use of only one 
style of illustration. In many instances, 
such advertisers employ one artist to do 
every picture used in the campaign. 

“To picture realism, to give an atmos- 
phere of proof to an illustration, the photo- 
graph is most effective. An advertiser of 
automobile bumpers wants to bring out the 
fact that even in serious collisions the car 
that is equipped with his bumper will not 
be harmed. In his copy he tells of an actual 
instance where this was demonstrated. He 
prints a signed letter from the car owner 
who had the experience. There seems to 
be an excellent opportunity to use a photo- 
graph which will back up the copy and 
prove every statement in it by showing the 
accident, picturing the bumper and demon- 
strating just how it saved the car from 
damage. No drawing could be quite so 
effective in that case. 

“The use of the oil painting for adver- 
tising illustrations in comparatively recent 
and marks a new step in the progress toward 
securing the finest possible quality in art 
for advertisements. Perhaps the greatest 
advantages of the oil painting, is that it 
offers an excellent opportunity to derive 
full benefit from the use of color by giving 
a human and real atmosphere to the art 
work. And, of course, there is a fine ele- 
ment of quality and luxury about the oil 
painting. 

“The advertiser must, after all, concern 
himself with the ideas rather than the ex- 
ecution of the illustration. What is to be 
pictured is of greater importance to the 
advertiser than how the picture is to be 
treated. The illustration can be used to 
convey ideas of the particularly good quali- 
ties of the product. The impression of 
such qualities as luxury, pleasure, dignity, 
refinement, beauty and strength can be 
brought out by the illustration and the ad- 
vertiser who wants the public to think of 
his product in such terms must dress his 
advertisements accordingly.” 

* * * 

The people of Fayetteville, Ark., were 
given a cordial invitation by the Sara Jane 
Shop, of that city, to attend a free lecture 
on Wedgewood pottery, given by Mrs. Anna 
Onstott, of Princeton, Ind., at the home of 
a prominent Fayetteville lady. It is said 
that Mrs. Onstott has made several visits 
to the old pottery of Josiah Wedgewood 
in Etruria, England, and she had many in- 
teresting things to tell those who attended 
the lecture. A display of the pottery was 
arranged at the home where the lecture was 
given. The same lecture was also given 
before an art class in Fayetteville. Both 
men and women were invited to attend. 
The Sara Jane Shop is one of the livest 
firms in Fayetteville. 





— 

See THE JEWELERS’ CriRCULAR’s beautiful 
Anniversary Number Feb. 3rd for helpful 
articles in merchandising, retail advertising, 
Horology, etc. 
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Good Books Rich in Advertising 
Suggestions 





(THERE are probably dozens of advertise- 
ments in the embryo for many kinds of 

merchandise, to be found in the standard 
books of other generations. For instance, 
consider this from the well known auto- 
biography of Benjamin Franklin, utilized as 
an advertisement 

Silver Spoons 

Once the Symbol of Luxury 

Now a Household Essential. 

We can smile at the following incident 
in the life of the frugal Benjamin Franklin, 
related in his autobiography. 

My breakfast was a long time bread 
and milk, and I ate it out of a two- 
penny earthen porringer, with a 
pewter spoon. But mark how luxury 
will enter families, and make progress, 
in spite of principle: being called one 
morning to breakfast, I found it in a 
china bowl, with a spoon of silver! 
They had been bought for me without 
my knowledge by my wife, and had 
cost her the enormous sum of three- 
and-twenty shillings, for which she had 
no excuse or apology to make, but that 
she thought her husband deserved a 
silver spoon and china bowl as well as 
any of his neighbors. 

Have you sufficient silver spoons? 


* * * 


Brock & Co., Los Angeles, Cal., found an 
original advertisement for the china depart- 
ment by referring to an old book by Charles 
Dickens. The title of the essay “A Plated 
Article” was chosen as the heading of the 
advertisement, and the following comments 
written in paragraphs beneath. 

“Under this title, the noted English | 
author wrote one of his most fanciful, 
yet vividly clear sketches, describing 
the manufacture of English china. He 
gives an insight into the methods which 
were first developed in England in the 
eighteenth century and which finally 
established English china as supreme 
throughout the world. 

“You will find in our china depart- 
ment products from the very potieries 
which Dickens visited to obtain his ma- 
terial. Such eminent names as Wedge- 
wood, Coalport, Royal Worcester, 
Royal Doulton and Copeland all come 
under your eye in an inspection of our 
collection—an inspection you are cor- 
dially invited to make.” 

Let your reading furnish you with sug- 
gestions for more interesting advertisements. 





An Trishman came home. before his usual 
time one day. When his wife noticed him he 
was on the back porch washing his face in 
the pan. He was bleeding profusely. His 
front teeth were knocked out, nose broken, 
eyes black, lips cut and one ear chewed off. 

She said: “Mike, what in the devil is the 
matter with ye?” 

He replied: “Dugan did it.” 

She said: “Do you mean to tell me that 
you let that little sawed-off, hammered 


down, shriveled-up runt do you that way?” 
“Hush, Mary,” said Mike, “you must never 
speak evil of the dead.”—Hunting and Fish- 


mg, 
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Practical Course in Adjusting 


a review of the laws governing the motion of the balance and balance spring 
in watches and chronometers, and application of the principles 
deduced therefrom in the correction of variations of rate 
arising from want of isochronism, change of position 
and variation of temperature. 







Elucidated and Demonstrated 





by original experimental researches in the actual problem, showing the 
causes that are operative in the variation of rate, and leading to 
correct remedies. To which have been added chapters on 


HOW TO MAKE A BALANCE ARBOR WITH MODERN APPLI- 
ANCES; HOW TO CLEAN A WATCH PROPERLY; AND, THE 
LEVER ESCAPEMENT—SOME CURRENT DEFECTS IN IT AND 
HOW TO REMEDY THEM. 


By THEO. GRIBI 


Price $1.50 














THE JEWELERS’ CIRCULAR PUB. CO. 
11 John St., New York 





























The C.G. BRAXMAR (0. 


242 W. 55th St., New York City | 


Fraternal Emblem: | 


Medals and Class Pins | 
Fire and Police Badges 













Silverware 


Repaired and Replated 





Old silverware, whether hollowware 
or flat pieces, can be easily repaired 
and replated, aid made as good as 
new. Our repair department special- 
izes on such work. Expert workmen; 
modest prices. Jewelers find our 
“silver repair” campaigns real money- 
makers. Write us today for details. 















Made to Order Goods our Specialty 







Forty-four years of satisfactory service to an increasidt 
number of customers. 

Our facilities for manufacturing and designing are # 
your service. 


Write for Emblematic or Badge Catalog 













SHEETS-ROCKFORD SILVER COMPANY 
Manufacturers of “The Rockford Line” 
Rockford, Illinois 








ANUFACTURERS of: 


general line of 18 Kt. 


White Gold Diamond 



























ARTHUR JOHNSON Memo. sent on 


Mountings. 


JOHNSON CO. 


Manufacturer of 
Presentation Jewels, Medals, 
Badges, Pins, Rings. 


and Special Orders 
352 West 13th Street NEW YORK, N. Y. 


request. 





One Piece 
18 Kt. White Gold 
Patent Pending 


Gemart Jewelry Mfg. Co.,lo 


To Jobbers Only 











THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St., New York 


121 Canal St. New York Cit 
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A Business Built on Creative Ideas 





This Jeweler an Untiring Student of Human Nature | 


Written Expressly for The Jewelers’ Circular 























N the trade philosophy of Norbert Bertl, 

Newark, N. J., jewelry merchandising is 
something more than selling goods. It is 
an adventure in applied psychology with 
sales the inevitable reaction. 

No editor is more alert for new ideas to 
interest his readers than Mr. Bertl is to 
capture the fancy of the right public, and 
always to suggest as synonyms: Diamonds 
—Bertl; engagements—Bertl; gifts—Bertl; 
and Bertl for jewelry of all kinds. 

To do this he does not depend upon the 
columns of newspaper and magazines, al- 
though he uses the press constantly. But 
the usual advertising is supplemented by a 
more subtly personal appeal. He keeps a 
calendar of future events; has an enormous 
mailing list; changes his windows daily; 
provides calendars for persons whom he 
would like to have for his customers, and 
conducts booths at the kind of exhibitions 
where prominent persons are sure to gather. 

At the Odd Fellows exposition at the 
Newark Armory in September, Bertl had an 
interesting exhibition of jewelry. Nearly 
everyone who visited the show was drawn 
to his booth by the universal allure of 
gems, 

The pragmatic worth of the venture, to 
Mr. Bertl, lies in the fact that 6,000 names 
were signed to the register he had provided 
for the purpose. Most of these were names 
of persons who had never before been his 
customers, 

More than 8,000 calendars—large ones for 
offices, smaller ones for homes—were ordered 
this year as gifts for customers and others 
whose names are on the jeweler’s mailing 
list. A little while ago printed post cards, 
bearing this greeting, were sent to 8,000 
persons whose names are approved: 


“We have reserved an attractive calendar 
for you. If you will be kind enough to call 
before December 15 we shall be more than 
pleased to present it to you, with our com- 
pliments for the season. 


“Yours truly, 
“NorBERT BERTL, the Popular Jeweler. 
‘46 Springfield Ave., Newark, N. J.” 


Thousands accepted the invitation to cal! 
and many who came for a calendar stayed 
to buy Christmas gifts, although no appeal 
was made to them to buy. 

“I never mention prices in my advertise- 
ments or windows,” Mr. Bertl says. “I al- 
Ways emphasize quality.” 

In a half-page advertisement which ap- 

peared in a Newark public high school 
Paper, he describes his own theory of sales- 
manship in this way: 
“Bertl’s success in selling diamonds and 
Jewelry is due chiefly to the recognition of 
the fact that the public wants good things 
and Is willing te pay for them. Three 
effective principles are used: 


“1. The distinctive appearance of his 
goods backed by high quality. 

“2. He does not consider competition 
with low figures in prices; it would not 
stand for high quality. But reasonableness 
is the fine secondary point, because Bertl’s 
establishment is out of the high rent dis- 
trict. 

“3. The most agreeable selling point is 
the unlimited selection in diamonds, jewelry 
and watches. 

“Using these 
Honest Service.’ 


three points means ‘Real 
Bertl’s tive windows, ‘A 


Jewelry Dreamland,’ are recognized by the 















expressed invitation to buy gems and the H 
name of the jeweler appears only once. 

The second page has George MacDonald’s 
poem “To Baby.” The third is for the an- 
nouncement of the date of baby’s birth, his 
weight, height and so on. Then comes the | 
christening page, a page for recording such 
interesting dates as when baby first walks 
or speaks, a page for baby’s pictures and 
weight charts. 

Page five is devoted to such information 
as the birthstones and their attributes, and 
flowers of the various months. The re- 
maining four pages tell how to care for 





GEE! but I can hardly wait | 


engaged | 


a | 
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BERTL’S SHOW WINDOWS 
satisfaction and have 


It pays to 


onlooker with great 
proved to be the best salesman. 
inspect these windows.” 

The advertisement concludes with the 
familiar slogan “Serving three generations 
of satisfied customers’ and ready for you.” 
Then follows the name of the jeweler with 
the designation, “the popular jeweler and 
diamond expert,” and the address. 

By the way, Bertl advertisements, in street 
car and newspaper, are always accompanied 
by a picture of “the diamond expert.” Most 
often the picture appears as the center of a 
radiant diamond. In one of the five win- 
dows of his store the word “Diamonds’’ is 
set in brilliants. No one seeing the name 
Bertl can fail to associate it with diamonds. 

The addresses of proud new parents, of 
debutantes and brides are being constantly 
obtained by Mr. Bertl. To the new parents 
he sends a Baby Book, a charming thing of 
10 pages on the finest paper. 

The cover design is a cherubic infant on 
the back of a stork. The single word “Con- 
gratulations” is at the bottom of the cover 
page. Nowhere in the brochure is there an 
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GATHER INTERESTED ONLOOKERS 


baby. Bits of verse about babies adorn 
each page. 

The bride’s book is an intriguing thing 
with illustrated pages for announcements of 
engagement, showers and parties, the trous- 
seau, gifts and givers, guests and auto- 
graphs, the names of the bridal party and 
ushers; the marriage record, the wedding 


journey and honeymoon, the home and pos- 


sessions and on the last page, a list of 
wedding anniversaries. 
In none of these personal advertising 


methods is there an appeal to buy. As in 
the case of the post card announcing the 
2ift of a calendar, the jeweler offers good 
will, And the psychological response of the 
‘public is good will. 








“I’m off that girl. She insulted me.” 
“How?” 
“She asked me if I danced!” 
“What's insulting about that?” 
“T was dancing with her when she asked 
me.”’—Chicago Tribune. 
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Model “BSM-I” 


LEITZ Binocular Stereo Magnifiers 


for Precision Examination and Control in the 
Jewelry and Allied Shops. 


In Stock for Immediate Delivery. 


The “Binocular Stereo Magnifier” is adapted for use 
in engraving, mounting, and assembling of fine parts as 
watch movements as well as the examination of jewels 
and precious stones. This instrument enables the opera- 
tor to inspect minutest parts, to control technical details 
and to adjust the smallest units to their relative positions 
in a most accurate and reliable manner. 

The “Binocular Stereo Magnifiers” offer a total relief 
from eye-strain, and permit of varying magnifications up 
to 30 diameters covering a large field of view and the 
equipment can be furnished in a variety of stands to 
meet every industrial purpose. 

It insures the advantages of highest efficiency, permits 
accuracy in production and the lowering of operating 


costs. 
Write for Pamphlet No. (CG) 1061 


60 East 10th St. 


AGENTS: 
Pacific Coast States: Spindler & Sauppe, 86 Third St., San Francisco, 
Cal. 
Canada: The J. F. Hartz Co., Ltd., Toronto 2, Canada. 
Philippine Islands: Botica de Santa Cruz, Manila, P. I. 
Cuba: Texidor Co., Ltd., Habana, Cuba. 


SAMPLE CARRIERS | 


FOR THE JEWELRY TRADE 
We carry a full line of Sample Cases, 
Portfolios, Trunks and Special Cases for 
Jewelers’ Samples. 

Special Sizes and Styles Made to Order 





Our Wholesale Discount of 25% Allowed to the Jewelry Trade. 


Our Repair Department being located in the jewelers’ 
centre can handle your trunk and sample case repairs 
at short notice, 


HAS. W, WOLF 


LUGGAGE Est. 183 NEW YORK 
17 Dey St. 22 Cortlandt St. 50 Broadway 
58 Cortlandt St. NEW YORK 102 Nassau St. 

















“The Junior Watchmaker” 


Written expressly for the store and trade repair man. 
The Lever Escapement, Balance Motioning 
and Other Subjects Explained 
in Detail 
By 
A. Gideon Thisell 


Price, Postpaid—$3. 








The Jewelers’ Circular Publishing Co. 
11 John St., New York 











[talian ffjosaic Jewelry 


In 


Necklaces, Bracelets and Brooches 
Also 


Assorted Size Frames 
Exclusive Styles 


BORRELLI & VITELLI 


366 Fifth Avenue NEW YORK 














OGhe Buyers’ Directory 





Price, $1.00 
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LAPIDARIES OF EXPERIENCE 


REASONABLE PRICES 


W. G. STEVENS, 36 West 47th St., New York 


Telephone Bryant 9737 
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The Public’s Need of Jewelry 
‘Enlightenment 
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PPARENTLY the public is more skepti- 

cal than usual. Immediately after the 
war as is the case after every big war a 
quantity of goods of very poor quality was 
dumped on the market to sell at a low price. 
It did not take the purchasers of these goods 
very long to learn the quality was poor. 
For the past few years many department 
store buyers have experienced a good deal 
of difficulty in moving goods at a reduced 
price. As a matter of fact in some case 
where the same goods are displayed in one 
place at the regular price as in another at 
a cut price the sales at the regular price will 
equal those at the cut price. 

Only one reason can be given for this. 
People have come to judge values by the 
price and they want goods of satisfactory 
quality. In many cases before goods can be 
sold it is necessary to prove the quality. 

In the face of this fact we also find an- 
other. Those industries such as the auto- 
mobile industry that have been able to cut 
costs to such an extent that prices to the 
consumer can be greatly reduced have pros- 
pered most and have done the greatest in- 
crease in business volume. It is a significant 
fact that the automobile industry while 
reducing the prices of cars has also pointed 
out certain features that make these cars 
better. It may be some mechanical improve- 
ment or some body design. Whatever it is 
this feature is thoroughly sold. Price does 
not sell the car. It merely makes it possible 
for more people to buy it. The field for 
salesmanship is broadened. 


When we stop to consider that of all 
things sold, probably the automobile sells 
easiest, here is food for thought. The 
quality has to be proved, even in goods that 
people are buying. It has been said and 
with a good deal of authority that to date 
automobiles have never really been sold. It 
has been merely a matter of manufacturing 
them fast enough to meet the demand and 
of distributing them. 

The jeweler is handling goods that have 
to be sold. People are not mortgaging their 
homes, economizing on food, wearing less 
clothing, giving less to the church, going 
into debt, doing extra work, making the 
old furniture do, denying themselves even 
necessities in order that they may buy 
jewelry. They are doing this to buy auto- 
mobiles, 

This means that the jeweler has two prob- 
lems before him. He must not only create 
a real desire for what he sells but he must 
Prove the quality of what he is selling. He 
must demonstrate to the people that they 
are getting full value for their money. 

A number of things enter into the value 
of any finished product. There are the raw 
materials used, the craftsmanship used in 
fashioning the article, and the history of the 


article offered for sale, to mention only three 
items. 





The public ignorance in regard to the raw 
materials that go into the manufacture of 
the articles sold in the jewelry store is 
amazingly great. Take silverware, for ex- 
ample. How many people know exactly 
what sterling silver is? They may know it 
is good silverware. They may think the 
name sterling is some sort of trade-mark. 
Some people may even think it is absolutely 
pure silver because the name has become 
connected in their minds with purity. 

A window display could be made very 
enlightening to the general public. There 
is no question but that such a display would 
attract a great many to stop and look at the 
window. It would be educational and 
would serve to demonstrate the quality of 
the different kinds of silverware. 

To make such a window display is not 
difficult. For example in the case of ster- 
ling silver. On a small white card would 
be shown say 18 pennyweights of copper 
and on another 11 oz. 2 dwt. of silver. A 
show card would explain that this is the 
combination of silver and copper to make 
.925 fine sterling silver. Then the silver 
plate, the silver blank and the finished spoon 
could be shown. In the case of plated 
goods, it would be well to show the com- 
position of the base metal if this was not 
considered too much of a_ secret. Then 
have two cards, one showing the weight of 
the metal upon which the silver is deposited 
and another the actual weight of silver de- 
posited on that weight of metal. Another 
way of showing the thickness of the deposit 
of silver is to cut a small plated article in 
two and focus a powerful microscope upon 
the cut part so that a person on the side- 
walk will be able to see this cross section 
very greatly magnified and thus see how 
thick the coating of silver is compared to 
the cheaper base metal used. 

When we turn to watches we find a good 
many people who do not know what jewels 
are. A window display could be made to 
show just what jewels are and what pur- 
pose they serve. By utilizing microscopes 
people can be shown these jewel bearings 
in a manner they have never seen them be- 
fore. They can be given a new idea of the 
value of a watch and the workmanship that 
goes into it. 

In this display it is well to show all the 
different parts of the watch, the manner in 
which these parts are made, the kind of 
metal used and the like. The process of 
manufacture can often best be shown by 
means of photographs. The parts as they 
come from the different processes can also 
be shown. 

A show card giving a large diagram of 
the works of a watch will fit into such a 
display as this very effectively. From each 
part shown a colored ribbon or string is 
run to the diagram, to show just where that 
particular part is used. Such a display as 
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this will cause a great many people to ex- 
amine their own watches to see if they are 
as good as they thought them to be. The 
big thing is to bring out value. The show 
cards and the parts exhibited should be pre- 
pared for display with this feature in mind: 

Some articles of jewelry owe their value 
as much to their history as to anything else. 
A style or a design may have a history that 
lends it extra value. The customer, how- 
ever, does not get this value unless he also 
is given the history. Regardless of the 
article being sold, if it has a style or design 
in which history has played an important 
part, a display showing what part has been 
played by history will enhance the value of 
that article in the eyes of the customer. 

This fact brings up a pomt that too many 
jewelers are likely to overlook. That is 
the lack of knowledge on the part of the 
general public. If the jeweler could and 
would tell his customers all the ‘interesting 
things he probably knows about his stock, 
they would be very much more interested 
in it and because it would seem more valu- 
able to them would buy more. 

The better grade of stock is sold to only 
a comparative few people. A man may buy 
an automobile every few years. He buys 
only two or three watches in the course of 
a life time, if he is just an average man 
with a limited income. There are some 
things sold in the jewelry store, the man 
who is buying an automobile every three 
years at the longest never does buy. 

One reason for this difference is that this 
man knows a great deal about automobiles. 
He knows practically nothing about the 
jeweler’s stock. Most people can buy a car 
with much greater intelligence than they 
can a watch. The average person can de- 
cide with greater wisdom upon the quality 
of the car they should buy than upon the 
quality of the silverware. Five and ten cent 
stores sell tableware to people whd would 
be ashamed to drive a car of corresponding 
quality. 

Ignorance is at the source of this condi- 
tion. It remains to the jeweler to do a 
little more educating. Many things have 
happened during the past ten years to make 
us actually ashamed of the ignorance of our 
citizens. There are many more people than 
we realize who secure the major portion 
of their education from the people with 
whom they spend money. 

By proving the value of the goods he 
sells the jeweler is going to educate the 
people. As he educates them, he also in- 
creases the desire to possess what he sells. 
First, however, it is well to make sure that 
the clerks in the store know the facts about 
what they are selling. If the salesmen do 
not know the value of what they are sell- 
ing it is not going to be an easy matter to 
impress customers with this value. 











No Empty Head 


“George,” said the smart-Aleck to an old 
farm laborer, “you are getting very bent. 
Why don’t you stand up straight like me?” 

“Well, sir,” answered George, “do you 
see that field of corn?” 

“T do,” said the smart one. 

“Then you'll notice that the full heads 
hang down, while the empty heads stand 
up.”’—Lawton Times. 
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Practical Publicity for the Retailer 





Written Expressly for The Jewelers’ Circular by Robert Francis Nattan. 




















Mid-Winter Suggestions 
ANUARY offers an opportunity to the 
jeweler to send out letters to parents and 
others interested in those who successfully 


THE NEW YORK TiMis WEDNESDAY 


pass their school examinations at this term. 


Suggest a wrist watch for the girl, a watch 
a fountain pen, or some other 
Put appropriate signs in your 


for the boy, 
useful article. 


DECFMRET 








Diamond 
walthe A 


Elaborately beautiful, our diamond watch. 





Dia mon 
penadan 


These most elaborately beautiful of ora. 
ments may be found here @ various shapes 
and wace—each w distinctive that it may 
well be chosen tu be a Iifetong remem. 
brance of the giver 
Uuamond set placinum pendants that may 
aleo be orn 28 brooches, (90.00 to 1800.00 
Diamond-set sautoir chains of all-plati 
sem, 95.00 to 63000 
Sted ia 8 @ platinum pendant set richly 
sith many diamonds, 1790. 

b Are Asence —Sracer Piso 
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Srary 


Most exquisite and ethereal of jewels, seed 
pearls may be had in every imaginable 
hund of daunty yewelry—our assortments 
inchade twisted bracelets and mecklaccs 
* earrings in frosted showers, tassels as fine 
as.mist in demgn—everythigg w deligh 
the most delicate of femuune tastes. 
Bracelets, 27.50 to 264.00 
Neckfaces, 54.60 to 37¢.09 


Strap watch of 14 karat green 
gold with black and red enamel 
design. 17-jewel fine quality 
Swiss movement. 95-00 


Other strap watches, fully guaran- 
teed, with radium dials and either 
American or fine grade’ Swiss 
movements. 8.50 to 175.00 


Men's pocket watches in solid 
14 karat gold cases, green-gold 
cases, or white-gold cases—plain 
or engraved. 30.00 to 335.00 
Gold-filled watches in green or 
white finish. 1. 70 to 125.00 


Imported stcrline silver enamel 
ball watches wit) hain to match. 
15-jewel Swiss movement with 
lever escopemcnt. In all the vivid 
and pastel tints. 38.50 





Jewnery Ds rancmens — Same 





FORTY-NINTH TO §IFTIETH STKEL1 


—) SAKS-FIFTH AVENUE [~ 


Specialists in Apparel and Accessories 





Precious JewELKy is not merely a gift for this’ 
Christmas alone, but a gift for all the years to come: 

Our collections are- worthy of the most exacting 

gift-givers—they have been selected from the jewel 

centers of the world, offering all that is flawless in 

quality, all’ that is new and beautiful in design. 

Diamonds, pearls, crystal, jade, coral—one may 

choose these here and many other precious things, 

each a rare, a very lovely Christmas gift. 





‘ Wathey 


Warcues are always the perfect gift, whether for men or 
for women—and our collection more than justifies this— 
there is no style, plain or elaborate, that may not be found Jade pendants, diamond.eet, 
here, as reliable in time keeping, too, as it is beautiful orsmart. 


-diamonds. 
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vy, Mianvron ne 
Aracelecth; Y 


Pans ws parcicularly partial to diamond 
bracelets—one se 
whue arms. They m 
diamonds or wit! 

with other precious jewels 







| 
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Diamond.set, al-platinum bracelets 
295.00 t 4)0009 
Diamond-set bracelers of gold with plat: 
14.90 to 450.00 
num bracelet gem } 
ut dhamonds wergh 








400 
Saus-Fistw Avewe—Stecer Fuooe 
] 


Diame ru 
47 Uf 


m ing 10 cove ntiess variety—all brithane 
the rerest diamonds, may be 
"4 donc rae “this radiant collection—the 
designs are counties 
Platinumset diamond 1 
see 20 to jho0.20 
White-gdid diamond ser rings, 
17,40 @ 195.00 
Sheiched is an all-plannum ring brilliant 
with a Marquise<ut diamond we 
344 cta and 10 small diamonds, 3j000¢ 
Sans-Firm Avancc—sSrecer Fuso 





Rarely besuttud assortments of thes 
Onental stone im intricate or simple de 
sighs and in infinite vanety 





169.00 to 399.00 
Jade pendants with gold loop, or dritled 
for cords, 1200 to 335.20 | 
Jade earrings, 22.50 to diamogd.set ones, | 
at 22540 
Vest chains, 14 karat green or ote ne. demand ez, shnsno 0 69900 
- ng ted in gold, 19.00 tw 9600 | 
white gold, or all platinum, some Fo necklaces 45.00 tp 425.00 
: . ‘, 72.00 to 140.00 
set with enamel or with pearls. 4309500 





jade pendant, carved and 
prerced, with diamond-set platinum loop 
and slide on a black cord 

Saxs-Firte Avenue —Srager Fioos 


6.50 to 115.00 


Women’s ribbon wrist Watches 
in 14 or 18 karat white gold 
cases, plain, engraved, or with 
enamelled designs. All shapes 
and sizes. Swiss and American 
movements. 15.00 to 60.00 


Sautoir chains—cords, 14 karat 





grecn or white gold, or all plati- 
num. Cords, 4.50 to 15.00. Gold 
2nd olatinum chains, 

13-50 to 115.00 








bx quite Japanese oral, cut and polu 
xthond 







Attachable flexible wrist bands paler as 


in white-gold filled, 14 karat 
green or white gold, or platinum 
top on white gold, some set with 
1.69 to 67.00 


Necklaces, came toa 


arrings 
Bracelet charms, 4.50 t0 45.00 

Shached 9 « necklac € of graduated sor eal 

an even pink colorings, <0 


» Avenir —Sraeer Fuoos SanoPiren Avenue —Sracer Ft 














HOW A NEW YORK DEPARTMENT STORE FEATURED JEWELRY AS “THE GIET FOR ALL YEARS 
TO COME” 





January 13, 1926 


shew window somewhat like the following: 


Cheer Her Up 
With a Wrist Watch. 


Make the Boy Happy 


Give ’im a Fountain Pen 


The point is to be creative—for creatiye- 
ness is the power that begets business. 
Some other timely original copy for adver- 
tisements, which may be changed to suit your 
plans, are given on page 117. 

x *k 

January birthstone windows should not 
he forgotten. Put a card in the window 
bearing some such inscription as: 


Birthstone Rings 
For January 


or 


Rings for Those 


Born in January 


In side lines you have requisites for out- 
door sports which are numerous in January, 
including skiing, skating, motoring, ete, 
Vacuum bottles make an excellent January 
seller if properly pushed. I‘lasks have been 
among the best sellers this past Christmas 


What to Do 


in January 


Conduct an inventory sale, empha- 
sizing the fact that it is a real sale 
high class merchandise at saving 
prices. Avoid the word — bargain. 
\void anything that would conflict 
with the policy of your local Better 
Business Bureau. 

Suggest that advantage be taken of 
the sale to buy worth-while birthday 
and anniversary gifts. 

leature the idea that you carry 
appreciated gifts for everybody at 
everybody's price for all occasions. 














and will probably continue to sell well for 
some time. One jeweler, however, strange 
as it may seem, advertised flasks and was 
rebuked by ardent advocates of the 18th 
Amendment. Dances and other social events 
are selling occasions for the enterprising 
retail jeweler. Bridge parties, moreover, 
need prizes, which the jeweler might suggest. 

He should keep in touch with everything 
that goes on in his own community. Danc- 
ing contests are frequently held and there is 
no reason why the jeweler should not supply 
the prize which might well be a ladies’ wrist 
watch or a strap watch for a man. If the 
traditional loving cup is preferred, the 
jeweler is still the logical source of supply. 

Making business out of human activities 
is an art, and it is not beyond the acconr 
plishment of any resourceful merchant who 
gives the matter sufficient thought. 

* * * 


DVERTISERS sometimes fail to get the 

most out of their advertising by little 
inadvertencies such as, for example, neglect- 
ing to quote a price in booklets sent out. 
It is the policy, of course, of some high 
class jewelers to refrain from quoting prices. 
However, unless there is a good reason for 
the omission, the quotation of price is ™n- 
doubtedly helpful. 
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Retail Advertising Department 


\ recent communication from John Drake, 
secutive Secretary of the National Jewelers 
yplicity Association, calls attention to what 
~ lost by not making the right tie-up in the 
wel retail jewelry advertising. “The point 
iat | want to bring out,” said Mr. Drake, 
4 strong urge to the retail jeweler that 
hen he illustrates something and spends 
od money in getting up a booklet showing 
ilystrations, which are done in half-tone 
on which is expensive, that he tie up his 
peal by telling the prospect what the article 


“going to cost. From my experience | find 





When You Go Skating 


HERE is nothing better than a 

good hot drink after darting 
sound the ice a few times and filling 
our lungs with fresh, life-giving 
oxygen. 

It’s a great feeling! 

Why not take with you a vacuum 
ttle filled with steaming hot tea 
r chocolate, and thus increase the 
easure of the sport. 

Take a vacuum bottle with you 
next time and note how much more 
1 will enjoy your skating trip. 


(Name and address here) 








No. 1 


many sales are brought up to the point of 
losing in mail order campaigns and immedi- 
ately killed because the prospective purchaser 
oes not have the information that he wants. 
This, of course, is particularly applicable in 
lealing with the consumer but does apply 
vith equal force in dealing with the dealer 
ihe part of the manufacturer and whole- 
Aer 
“There are, of course, two sides to this; 
ne is to hold the interest until perhaps a 
representative can call on the prospect, but 





A Great Gift— 
A Vacuum Bottle 


SEFUL and beautiful for man, 
" woman or child or for the 
vhole family—for the vacuum bottle 
» really “a family affair.” 

This gift would be much appreci- 
ited because it will fill a need and 
vill give pleasure, too. We have an 
ssortment, including all sizes from 
te half-pint to the two-quart size, 
‘nd at prices to fit every purse. 


1) - ‘ 
Ps inexpensive bottles and 
elaborate nickle-plated ones. Prices, 

to $—, 

‘ee our pretentious nickel-plated 


rape tea container. It will be 
ne envy ot all your friends. 


(Name and address here) 
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THE JEWELERS’ CIRCULAR 
on the other hand, when interest is aroused 
sufficiently to go to the trouble of writing 
for information, that information should be 
complete.” 

Our correspondent is quite right for there 
is nothing more aggravating or perhaps 
prejudicial to an advertiser than to have a 
prospect’s earnest wish for “full particulars,” 
including price, denied. Under such circum- 
stances, there is a tendency to buy elsewhere. 

x * * 

VERYTHING augers auspiciously for a 

successful business for the storekeeping 
jeweler throughout 1926, although wise re- 
tailers will, as usual, proceed with an intel- 
ligent amount of caution. Jewelers general- 
ly report a very excellent business for 1925, 
the big sellers being the staples, diamonds, 
watches and silver. Department stores, by 
the way, broke all records, according to 
authoritative reports, the increase for 
December, 1925, over the corresponding 
month of 1924, the previous high mark 
being eight per cent. An increase in de- 
partment store sales of 15 per cent. was 
reported for October, while there was a 
gain of five per cent. for November. The 
hig sellers in department stores were radio 
sets and musical instruments. 

The department stores, too, report par- 
ticularly large sales in silver and jewelry. 
Jewelers, knowing the endeavor being made 
by outside competition to sell jewelry and 
kindred lines, will make aggressive effort to 
combat this by up-to-the-minute merchan- 


dising and thoughtful advertising. The 
fullest co-operation with every effective 


source for advancing business will be desir- 
able. 
~ “oe 

Apropos of conditions, it will be inter- 
esting to know that the volume of building 
contracts awarded in November in 22 eastern 
States, as reported by the I. W. Dodge 
Corporation, amounted to $464,683,100, being 
23 per cent, larger than the amount reported 
for November, 1924, but 11 per cent. below 
October, 1925. The sum of $5,310,950,000 
has been reported as spent for new con- 
struction commenced during the last eleven 
months of last vear. This prodigious sum 
was a gain of 28 per cent. over the corre- 
spending period of the previous year. 


What Will You Give 


Your Valentine? 


peor into 


our store today and let us 

give you a suggestion for our appro- 
priate remembrances. Something that will 
make you favorably remembered for a long 
time. 

Whether you desire a diamond, a wrist 
watch, a necklace, or a ring for “her”; or 
a watch, a ring, a scarfpin, a flask, or a 
cigarette case for “him,” we can show you 
a variety of beautiful things at very modest 
prices. 

See our show window today for timely 
gift suggestions for all occasions. 

(Name and address here.) 


No. 4 


117 


Bank clearings in 189 American cities for 
November, were $42,693,897,574; New York 
clearings amounted to $23,477,178,083. As 
to prolits, 1925 will be set down as memor- 
able for business prosperity in the U. S. A. 

It will be wise, therefore, to begin at once 
for the great business battle of 1926. Make 
every month a business getting month. The 
old idea that the jeweler depended simply 
on Christmas and June, does not hold much 
favor now with progressive retailers. “Every 
day’s a gift day” is a good slogan to remem- 
ber. A retailer one year, in fact, did 10 
per cent. of his annual gross sales in January 
by means of an inventory sale accompanied 
by the right kind of advertising. Many 





Jewelry the Great 
Investment Gift 


Ik WELRY affords not only pleas- 
ure on account of its great beauty 
and artistic craftsmanship, but also 
hecause it may be so readily turned 
into cash at any time. Gold, silver 
and precious stones are always cash- 
able in an emergency. There is 


No Waste 


In properly bought jewelry. We 
carry only the highest grade of fine 
jewelry of the latest designs and 
our precious stones are of the finest 
juality. Our chief purpose is to 
give our patrons lasting satisfaction. 


(Name and address here) 











No. 2 


weddings are held in January. Old stock 
should be passed out at a loss rather than 
carried over as a burden to the inventory. 
Department stores keep their stock moving 
to make room for the new merchandise. 





Put Her Money 
in Fine Jewelry 


6s" P.HAT is what my wife did,” said 

a man last week. “She had 
some extra money saved and I told 
her to take that money and buy her- 
self a piece of jewelry that would 
please her, that she would always ad- 
mire, and that would add to her 
happiness. 


66QHE did not need the money at 

the time and it was independent 
of her regular bank account. Now she 
has the jewelry to admire and is safe 
in the thought that she has not wasted 
her money. She takes great pleasure 
in showing the jewelry to friends who 
come to the house and many of them 
have decided to do likewise.” 


Jewelry gives pleasure and 
lasting value. 


(Name and address here) 
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Approximately $700,000,000 was put into newspaper advertising du 


ring the year 1925 
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Syed Wadsworth 
mneeye ase 


No. 103 No. 82 


How will you get 
more business in 1926? 


URING 1925, we have received hundreds of letters from 
D retail jewelers, thanking us for the valuable merchandis- 
ing and advertising assistance they have enjoyed in our Watch 
Talks for Retail Jewelers. 

Prepared by the largest and most experienced advertising 
agency in the world, such a service would ordinarily be available 
only to the few retail jewelers of national reputation. Yet the 
Wadsworth Watch Case Company has brought it within the 
reach of any jeweler interested enough to apply it to his own 
business. 

If you are not already receiving Watch Talks, let us know 
and we will put you on the list. Use this unusual service to 
help you get more business in 1926. And for your newspaper 
advertising, order by number any of the watch cuts shown here. 
Or write for our big catalog sheets of watch cuts, complete 
advertisements, movie slides, etc., free on request. 


THE WADSWORTH WATCH CASE COMPANY 


Case makers for the leading watch movements 
DAYTON, KENTUCKY 


Offices: New York, 20 West 47th St. Chicago, 31 N. State St. 
San Francisco, 150 Post St. 


Wadsworth Cases 


MAKE WATCHES BEAUTIFUL 
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Starting in Business 











Written Expressly for The Jewelers’ Circular by Wendell F. Foster 














\UITE as important as learning the intri- 
cate details of watchmaking is the start- 
ing of a new business; not even the maiden 
bow of societies latest débutante is of so 
momentous an occasion as that of a young 
man’s entry into business. It takes a lot of 
assurance in one’s ability to make the start 
in these enlightened times, and there are 
many important points to be considered. lf 
a young man has shown a natural ability for 
mechanics and has applied himself diligently 
to learning what the best horological schools 
of today are teaching, and, if he is the proud 
possessor of a much coveted certificate from 
the Horological Institute of America, his 
chances for ultimate success are excellent. 

Now let us go over the details of the 
matter carefully. First, the beginner must 
decide whether he will obtain a_ position 
with some reputable and long established 
retail jeweler in some of the smaller cities, 
one that he might want to open a shop of 
his own in later. This course has many 
advantages, such as making himself familiar 
with the many details of a well established 
business, and also becoming acquainted with 
his future city and its inhabitants, who are 
to become his prospective customers. On 
the other hand will he decide to start on his 
own account and run business in his own 
way. nd if he will open a watch repair 
shop only, with his bench and tools, his chro- 
nometer or regulator, with radio time, his 
watch rack, cabinets, safe, etc. Or, will he 
open a “full fledged” jewelry store with nice 
fixtures and an up-to-date stock of goods? 
This latter case, unless he has some previous 
store experience or has the assistance of a 
reliable salesman who has had some ac- 
(uaintance with the retail jewelry business 
will be somewhat hazardous, but will not be 
an unsurmountable difficulty. 

Another thing to be considered is the 
matter of finances. The equipment and 
stock cover one set of items, but there is 
he everlasting overhead expense going on 
all the time, and will the new business start 
Tight off the reel?” We have known new 
lirms that took a long time and patient wait- 
ing to get established, still, there is a dif- 


ference in different localities about that 
matter. 


We will not attempt to throw cold water 
on the ambitions of the young beginner, but 
state the case as we have found it in real 
every-day. experience, covering a period of 
many years. 

Whichever way he decides to start in 
business, there are a few suggestions which 
are pertinent to the subject, namely, become 
proficient in some form of bookkeeping, 
however simple, and keep an accurate ac- 
count of every detail of income and expense. 
Kor simple records of watch work, there are 
several good record books to be had from 
the watch material houses. Get the habit 
of entering full descriptions of all repair 
work for future reference. We hardly need 
mention the importance of a scrupulously 
tidy personal appearance, with a confidence 
inspiring manner, the first impressions of the 
public are important. 

Tact is required in taking in and letting 
out work, which is only acquired by experi- 
ence. Have your work bench equipped with 
the best of tools, and keep them in some 
degree of order, with such tools only as are 
required for daily use in sight. 

[f our young men will scan the want ads 
of THe JEWELERS’ CIRCULAR, they will note 
that the majority of calls for watchmakers 
are for men who can engrave. Now en- 
eraving is one of the five or six arts belong- 
ing to the regular jewelry trade, and is in 
itself a most fascinating pursuit, and one 
that can be acquired by the average watch- 
maker. A good letter engraver is not neces- 
sarily a good writer, but he must be a good 
man with a pencil, to lay out work, sketch 
designs, etc., and if a man desires to take 
up diamond setting, it is absolutely neces- 
sary that he be a skilled engraver, for all 
the beautiful bright-cut work to be mill- 
grained on the finest platinum and white 
gold rings, etc., is done with a_ polished 
graver, by one who is skilled in the art. 

In speaking of the original jewelry trade 
which required a three year course (seven 
vears in all European countries) one learned 
many things that led up to the final course, 
which was watch-work, and all of these 
parts of the trade were a positive help in 
making the finished workman of the past. 
or instance the work on jewelry and the 


familiarity with all kinds and colors of gold 
and its alloys, solders, chemicals, and the 
processes of enameling, oxidizing, color 
gilding, electroplating, as well as engraving 
and stone-setting, with a fair knowledge of 
mineralogy, to be able to test and classify 
all the various jewels entering into the 
products of the business. That is where a 
man was supposed (note the word supposed) 
to learn everything pertaining to the jewelry 
trade. Every young man was sure to spe- 
cialize in some one or two branches and be 
only fair in all the rest. In fact, he might 
be good in all requiring mechanical skill, 
but absolutely worthless as a business man- 
ager. My advice to my own apprentices, 
after serving their time, was to go into one 
of our large watch factories to gain an ex- 
perience in factory methods, in some of the 
more important rooms, escapement, adjust- 
ing, springing or: finishing. Such a course 
was sure to take the conceit out of them or’ 
to use an old factory expression, to “get 
their horns knocked off.” 

With these days of specialties, the urgent 
demand for watchmakers and the scant sup- 
ply turned out, as well as the loss of so many 
good men by the late war, the present sys- 
tem of intensive training by our first class 
horological schools and the fatherly over- 
sight and protection of the Horological 
Institute of America, seems to be the best 
and only way out of it. 

By all means learn the fundamentals of 
the whole jewelry trade, every day will 
come calls for work which any watchmaker 
might do, and jobs that any “old timers” 
were perfectly able to do, and thereby add 
laurels to their brows, and dollars to their 
pockets, and gain the reputation of being an 
all around good workman. 

We will close with one more and a much 
neglected observation relating to the ethics 
of the trade. Try to cultivate a feeling of 
good fellowship with rival watchmakers, be 
always ready to meet them more than half 
way, above all things avoid the “big head,” 
for there are a lot of good watchmakers in 
the country. Considering the matter of 
prices; obtain a schedule of current prices 
for watch repairs from the secretary of the 
Retail Jewelers’ Association. Never cheapen 
your standing in a community by cutting 
prices, it is better to be known as the high 
priced man that can deliver the goods. 

Be proud of your calling, for the jewelry 
trade, from the remotest times, has held high 
honors. 








Sherwood C. Case has moved to Lake 
Worth, Fla., from Barre, Mass. 
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Dixon’s Assay Sand Crucibles wall Clay Refractories 


(J-50 Formula) 


Have been found to be superior to all others. 


They cost a bit more than do some other makes, but 


have been found to be well worth the slightly higher first cost. 


For silver and gold they are safe in every way. 


For enamel they will not discolor. 


Write us for pricese—Dept. 77-A 


JOSEPH DIXON CRUCIBLE COMPANY 


Jersey City Dead 


Established 1827 


XO New Jersey 


January 13, 1926 























eliners 


Gold 
Silver 
Platinum 


HANDY @ HARMAN 


Falton 2 Gold Sts., 


New York City Conn. 
425 Richmond St., Providence, R. I. 


_ SHIP TO ANY ONE OF OUR THREE PLANTS 











Bridgeport, 














—Netallurgists 


Qrrice ann Works, II9 West TUPPER STREET 
BUFFALO, N.Y. U.S.A. 


C(Q)HEN made of HOOVER 
WHITE GOLD — “Gifts 


that Last” will retain their new 
brilliancy—for Hoover White Gold 
is made up to a standard of uniform 
quality. It is easy to work. 


Hoever Solders should be used with 
Hoover White Gold. 


And remember to clean up, which means 
that if you send your sweeps, polish- 
ings, scraps, filings, etc., to us, you will 
be satisfied with returns, 


| 


. Golden Rule Refiners- Since 1912 


HOOVER & STRONG. Inc: 
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1 Man Now Success in Own 


Cripplec 
' Business 





HE will to do,” as Supervisor W. W. 
Fan, of the Iowa State Rehabilita- 
. Service puts it, has transformed Oscar 
aoenholdt, of Walnut, Ia., from a dependent 
ple into a successful business man. 

The young man, whose lower limbs are 
sain as a result of an accident on the 
“of a neighbor in Pottawattamie 
mee now has a going business in jewelry 
vad engraving in the town where he has 
vy) known since boyhood. And one of 
. fine things about his experience is that, 

they discerned his spirit, there were 
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(CMR BURNHOLDT, CRIPPLED IN AN ACCIDENT, 
BECOMES SUCCESSFUL BUSINESS MAN 





those at hand to encourage and back him up 
his efforts to overcome his handicap. 
“Though confined to a wheel chair, 1 was 
determined after eight years and a half that 
| would not sit idle day after day,” he wrote 
to the State rehabilitation department. The 
rehabilitation service, along with a business 
man in his home county and other friends, 
helped him to get his training. 

“When weather permitted I attended a 
country school, one and a half miles away. 
was drawn that distance by a faithful old 
family horse,” he said. : 

“During September, 1923, I registered in 
- Horological Department of Bradley 
Polytechnic Institute, Peoria, Ill., where in- 
Tuction was given for 12 months in watch- 
making. The next five months were spent 
1 learning to repair jewelry. ‘Finally three 
months were given over to learning 
engraving. 
: ‘The State board of vocational education 
‘unished my tuition and tools for 17 
months. The faithful friend, who has been 
nt, constant guide, furnished the tuition 
while T was studying engraving and helped 
me get located. 
ae the first time in 11 years I am now 
_. to earn my way. I have a bench so 
48 to permit the use of my wheel 


made 
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chair while at work. I now have all the 
work I can do.” 

Bornholdt bears witness to the old truth 
that the overcoming of obstacles helps a 
man regain his confidence in himself which 
he may have lost through some personal 
misfortune. 

“IT have found that I can follow a gainful 
occupation and be of some value in the 
work-a-day world instead of being a charge 
on the bounty of relatives and friends,” he 
concluded his letter expressing appreciation 
of the help he had received. 





+~_— 


New Patent Vernier Scale Regulator 


S the watch is an instrument of high 

precision and its purpose is to indicate 
the time to a minimum of variation, the 
watchmaker recognizes the necessity of fa- 
cilitating a small adjustment of the regula- 
tor in order to secure as accurately as pos- 
sible the desired result. 

To ascertain the distance which the regu- 
lator has been moved, a scale is usually en- 
vraved on the bridge of the movement, but 
most systems present inexactness of reading. 
In order to obviate the above disadvantage 
and to ascertain easily and with precision 














DEVICE TO ASCERTAIN DISTANCE 
REGULATOR HAS BEEN MOVED 


NEW 


the moving of the regulator, Vacheron & 
Constantin, Geneva, decided to apply the 
scientific device used by engineers in meas- 
uring instruments, the “vernier,” as shown 
in the illustration. 

For this purpose the arrow of the regula- 
tor has been replaced by a small, graduated 
arc, moving within a graduated circle as an 
ordinary vernier. By this means a watch- 
maker is able to make the slightest correc- 
tion of the regulator with the greatest pre- 
cision. 

The sketch shows the change made. The 
regulator moves inside of the graduated cir- 
cle and is self-explanatory. The propulsion 
of the regulator has always been made by 
special mechanisms, which all start from the 
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principle of the action exercised on the 
arrow of the regulator by a screw, a snail 
or something analogous. 

The weak point-of all such devices has 
been the uncertainty of the results obtained, 
uncertainty on the one hand from lost mo- 
tion due to the screw, and on the other to 
either a too tightly or too loosely fitted joint 
around the cap jewel, to insure a definite 
result when an adjustment of the regulator 
is made. 

The sketch shows the system of moving 
the regulator either left or right, as de- 
sired, with a screwdriver, through the ec- 
centric (A) pivoting in (B) and moving 
inside of the space (C) reserved in the arm 
of the regulator. Whether the friction of 
the regulator is tight or loose, the retouch 
may be made easily and with precision. 
This mechanism does not require thickness 
and consequently may be applied to even the 
flattest movements. 


New Book for the Watchmaker 


The Junior Watchmaker, a treatise on the 
lever escapement, by A. Gideon Thisell, formerly 
instructor with the Elgin National Watch Co. 
Published by the author, 205 Grove Ave., Elgin, 
Ill. The book is bound in blue cloth, the title 
printed in gold; 91 pages. 


T was THE JEWELERS’ CircuLar’s privilege 

to publish in its Horological Department 
in serial form, these excellent articles now 
presented by the author in book form. Mr. 
Thisell’s experience well fits him to write 
just a book of this kind. Many tributes 
have been paid to him, among them, the 
following from a fellow contributor to the 
Horological Department of THE JEWELERS’ 
CrrcuLaR: “It has been with extreme 
interest that I have perused and_ studied 
Mr. Thisell’s articles which you have been 
running in the Horological Department and 
I am convinced that you have found the. 
man who can get the knowledge he has 
acquired out of his system in an understand- 
able manner. You are to be congratulated 
in having acquired such a writer and | 
freely hand him the pen. He has me beaten. 
He seems to have acquired the knack of 
telling old things in a new way and [| think 
most watchmakers and students will appre- 
ciate the amount of study and meditation 
required to develop a series of this kind.” 

The author, in his preface, says: ‘Years 
ago when the escapement was still a puzzle- 
to me | followed the usual course pursued 
by those in quest of knowledge. Every 
point that I was able to master meant hours 
of study and thinking. The books were all 
written with the assumption that the reader 
had at least a partial technical training. A 
resolution came to me that if the time ever 
came that I did understand the lever escape- 
ment, that knowledge should be placed in 
book form in such a manner that the 
average man could understand it.” 

Anyone who reads this little volume will, 
we think, admit that the author has suc- 
ceeded splendidly in his effort to impart 
his knowledge. 

The chapters comprise the following: 
Chapter I—“Introduction, showing the 
comparative merit of conscientious school 
training with the apprenticeship system and 
some facts about the factory system; 





(Continued on page 124) 
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Precious Metals 


PLATINUM 


In all Degrees of Hardness 


Works: 
NEWARK, N. J. 
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Welded on Gold in all Ratios 
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Muttle Furnaces 


We manufacture a very comprehensive 
line fully illustrated and described in cata- 
log “B-J’’ to be had for the asking. 

Operates on natural draft from the room— 
no foot or power blowers required. Easy 
control: Muffle Spaces 3” x 4”; 4” x 5”; 
5” x 6” and 6” x 8%”; with heights 24” to 
4”. Maximum heat with minimum consump- 
tion of gas; just the furnace for enameling, 
annealing, etc. 

Our line of blow pipes will also be of in- 
terest; in fact the catalog is replete with 
articles of interest to the Jeweler. Your 
address please? 


. Buffalo Dental Mfg. Co. 
Buffalo, N. Y. U.S.A. 
- Lock Box 979 








Gold, 


Platinum 
Refiners and Assayers 


Silver 
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Established 1845 


10K Solder for 14K Gold 6K Solder for 10K Gold 


JAMES H. DEDERICK’S SONS, Inc. 


Gold and Silver Sheet and Wire 
Also Silver Solder 


44 GOLD STREET NEW YORK 


wows PITKIN J: 


ANALYSES OF 
PLATINUM METALS, WHITE GOLD 
GREEN GOLD, SOLDERS, WASTES 
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Patents Granted by the United States and 
the Registered Trade-Marks.] 








UNITED STATES PATENTS 





Issue of January 5, 1926 


181590. CONTAINER. THeEopore CLype Foster, 
Providence, R. I., assignor to Theodore W. 
Foster & Bro. Co., Providence R. I. Filed 
Oct. 6, 1924. Serial 741,857. 3 Claims. 

In combination with a container including a 


entral body having a peripheral hollow slotted bead 





wi a pair.of opposed covers hinged to the body, a 
single spring latch for both of the covers having 
acentral lateral car riveted to the body, a pair of 
tatehes for the covers struck-out from the respective 
posite ends of the latch, and disposed on opposite 
sides of the bead and finger pieces on the ends of 
the latch projecting through the slots of the bead. 


18,151. VANITY CASE. THeopore W. Foster, 
Providence, R. I., assignor to Theodore W. 
Foster & Bro. Co., Frovidence, R. I. Filed 
April 4, 1925. Serial 20,669. 5 Claims. 

In a vanity case, a body having a side wall, a 

screen, a felt member seating on the surface of the 

powder and secured to and extending outwardly be- 





md the periphery of the screen and having its 
tiphery frictionally and mov: ably engaged with the 
side wall of the body, and means to connect the 
' member to the screen. 
‘am LIP-STICK HOLDER. Artuur H. 
obLe, Pawtucket, R. I., assignor to Theodore 
W, Foster & Bro. Co., Providence, R. I. Filed 
Sept. 6, 1924. Serial 736,227. 3 Claims. 
In a lip stick holder, a tubular casing, a liner 





tleeve on the i te ‘ - 
nterior of the 3 ‘ 
ngitudi al ceys J casing having opposed 


and a perforated bottom, a lip 
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stick carrier having a lip-stick end receiving part, 
depending legs connected to said part, U-guides 
on the legs receiving the keys, a connecting part 
for the legs having a threaded aperture, a screw, 
and means to rotate the screw, the screw being 
loosely and guidingly engaged through the per- 
forated bottom of the liner and heing threaded 
through said aperture of the connecting part of 
the legs. 


1,568,212, SILVER CHEST. Joseru J. Cycan, 
Thompsonville, Conn. Filed April 7, 1925. 
Serial 21,302. 4 Claims. 


An inclosing casing having its front wall formed 
with an opening in the lower portion of the same, 
rods attached to the upper parts of the casing for 
slidably supporting a drawer next below the rods, 
said drawer having rods attached to its opposite ends 


) 





























for slidably supporting a drawer immediately below, 
and this immediately located drawer also having 
rods attached to its opposite ends for slidably sup- 
porting the lowermost drawer of the casing, ear 
pieces on each of the drawers for sliding on the 
said rods and engaging the drawer above, the con- 
struction and arrangement being such that when 
the lowermost drawer is pulled outward it operates 
to withdraw all of the drawers above. 
1,568,294. PALLET. Currrorp G. RILEy, 
chester, England. Filed Nov. 12, 1924. 
749,517. 2 Claims. 
As a new article of manufacture, a pallet in the 
form of a square shaped U and having an apertured 


Man- 


Serial 





extending at right, 
the said pallet being 


portions 
middle portion; 
formed of flat metal. 


middle portion and 


angles to the 
CLOCKWORK-TESTING MACHINE. 
OSKAR JunGcuans, Schramberg, Germany. 
Filed Aug. 7, 1924. Serial 730,792. 25 Claims. 
A method of testing the performance of clock- 


1,568,404. 


works to be driven by centrifugal action, preferably 
fuses, 


for use in mechanical time consisting in 


sos 4 


a = at if 
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causing a clock-work, while its running parts are 
in a locked condition, to revolve as a whole, unlock- 
ing the said running parts automatically when a 
rotary speed corresponding to that in a flying pro- 


jectile is attained and locking the same again auto- 
matically after a predetermined running period. 
1,568,617. EXTENSION ATTACHMENT FOR 
FLEXIBLE BRACELETS. Cnuartes Il. 
PaTTEN, Providence, R. I., assignor to Rex 
Mfg. Co., Providence, R. I. Filed March 5, 
1925. Serial 13,125. 7 Claims. 
In a link bracelet, an extendable member com- 


prising a plurality of members arranged to normally 





nest one within the other and movable to an end 
to end extended position to temporarily lengthen 
the bracelet, and cooperating frictional detent and 
recess means in the walls of said members for re- 
leasably retaining them in nested position. 
1,568,890. CASE HOLDER. Lezonarp Emericn, 
Elgin, Ill., assignor to Illinois Watch Case Co., 


CIRCULAR 
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Elgin, Ill. Serial 714,258. 
9 Claims. 

A holder of the kind described comprising a box- 

like structure open only at the top and having in 


one of its walls an opening for the reception of a 


Filed May 19, 1924. 





fastening device, and a lining fitted within the 
holder and movable into and out of position therein, 
the lining serving to conceal the inner face of the 
opening when positioned within the holder, substan- 
tially as described. 


1,568,924. GEM SETTING. 
Brooklyn, N. Y. Filed May 31, 
642,583. 9 Claims. 

In a finger ring, a top-mount gem-setting includ- 
ing a top-mount shell permanently carried by the 
finger band cf the ring, a unitary structure remov- 
ably receivable by the shell and including a plurality 
of separable parts relatively adjustable to engage 


Aaron SHATKIN, 
1923. Serial 





and set the gem on said structure with the structure 
removed from the shell, the outer mouth of the 
shell conforming to the outer periphery of the 
structure, the inner end of the shell having an open- 
ing, and an auxiliary device operable by way of 
such opening and from within the band of the ring, 
said device 2nd the inner end of said structure 
having co-acting screw threads, whereby turning 
said device relative to the shell moves said device 
axially of the shell to set the structure fully within 
the shell. 


1,568,950. CLIP FOR PENCILS. Davi M. 
BatiLou, Providence, R. I., assignor to Rex 


Mfg. Co., Frovidence, R. I. Filed Feb. 14, 
1925. Serial 9,137. 11 Claims. “ 

In a writing instrument, an outer casing having 
a plug threaded in its outer end and a tube in the 
plug, a clip having a substantially ring-like head, a 
collar on the plug received in the opening of said 





head, a ferrule having inturned end edges one of 
which is clamped between the casing end and plug 
and the other of which is engaged over said head 
to hold same onto the plug and a sleeve seated on 
the outer edge of the ferrule and having a part en- 
gaged with the tube, the adjacent edge of the tube 
being extended at an angle and engaged with said 
part of the tube. 

1,568,951. MECHANICALLY-OPERATED LEAD 
PENCIL. Davin M. Battou, Mansfield, 
Mass., assignor to Rex Mfg. Co., Providence, 
R. I. Filed July 14, 1925. Serial 43,589. 10 
Claims. 

In a mechanically-operated pencil, a lead carrier, 
an ejector, a rotatable worm member for feeding 
both said carrier and ejector, a collar notched to 
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receive the worm engaging portion of said carrier 
when expelled from the worm, a spring for pressing 
the collar to ride against the end of the worm and 
adapted to yield and permit said collar to recede 
and so permit both said carrier and ejector to be 





yieldingly pressed beyond the end of the worm t 
permit the worm to continue its rotation after both 
the carrier and ejector have reached the end of their 
feeding strokes. 


DESIGNS 


9,172. WATCHCASE BOW. Artuur P. Conant, 
Fort Thomas, Ky., assignor to The Wadsworth 


p> 
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Watch Case Co., Dayton, Ky. Filed Oct. 9, 
1925. Serial 15,078. Term of patent 14 years. 
69,183. VANITY CASE. Tuomis J. Lewis, New 





York. Filed Oct. 26, 1925. Serial 15,261. 
Term of patent 14 years. 


69,195. CLOCK CASE. Ricuarp H. WHITEHEAD, 
New Haven, Conn., assignor to The New Haven 








Clock Co., New Haven, Conn. Filed May 25, 
1925. Serial 13,556. Term of patent 14 years. 
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69,193. DIAL GUASS FOR CLOCKS. RicuHarp 
H. Wuitenrap, New Haven, Conn., assignor 
to The New Haven Clock Co., New Haven, 











} 


Conn. Filed Nov. 4, 1925. Serial 15,351. 
Term of patent 14 years. 

69,194. CLOCK CASE. Ricnarp H. Wuiteueap, 
New Haven, Conn., assignor to The New Haven 


OPP 2 








Clock Co., New Haven Conn. Filed Oct. 26, 
1925. Serial 15,253. Term of patent 14 years. 





UNITED STATES TRADE-MARKS 

|The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act. ] 





Issue of January 5, 1926 

Ser. 200,495. (CLASS 28. JEWEIL-RY AND PRE- 
CIOUS METAL WARE.) L. Hetier & Son, 

Inc., New York. Filed July 25, 1924. 
Trade-mark consists of single metal bead of oval 
shape applied or affixed to the goods directly by 
placing the same upon the thread upon which the 
goods are strung, at or near the end of the string. 


. ein 
165 





Particular description of goods.—Strings of Pearls 


and Reproductions of Pearls or Imitations Thereof, 


Claims use since July 18, 1924. 


Ser. 223,305. (CLASS 28. JEWEURY AND PRE.- 


CIOUS-METAL WARE.) Wittis E. KeEn- 
NISON, doing business as W. E. Kennison Co., 
Providence, R. I. Filed Nov. 14, 1925. 


KENCO 


Particular description of goods.—Bracelets, Neck- 


January 13, 19% 


Holders, Earrings, and Ear Wire. 
Claims use since January, 1925, 
Ser. 220,856. (CLASS 28. JEWELRY AND 


CIOUS-METAI WARE.) P. & 4 Lixtog 


Co., Providence, R. I. Filed Sept. 26, 1925 


No exclusive use of the words “Ear Hoop” ang 
the name “Linton” apart from the arrangement of 


these words as shown in the mark is claimed 


LIN TON 


EAR OOP 


Particular description of goods.—Earrings, 
Claims use since Sept. 1, 1925. 








New Book for the Watchmaker 


(Continued from page 121) 








Chapter 11—The Stones ‘R’ and ‘L’ ag 
Pallet Pivot Freedom; Chapter [I]—Bank 
ing to a Drop and the Correct Lock 
Chapter IV—Impulse Angles, Draft, Drop, 
Inside and Outside; Chapter V.—The 
Swing of the Pallet and Balance Jewd 
fitting; Chapter VI—Friction of Balance 
Pivots, Jewel Pin Settings; Chapter VIJ- 
Roller Shake; Chapter VIII—Holding the 
Watch Properly to Test  Escapement 
Shakes; Chapter [X—Safety Action of the 
Jewel Pin; Chapter X—Adjusting the Le- 
off; Chapter XI—Jewel Pin Size and Fork 
Jumps; Chapter XII—Half Time; Chapter 
XIII—Slide; Chapter XIV—Beat; Chapter 
XV—Motion of the Balance; Chapter XVI- 
Tests and Rules; Chapter X VII—Resetting 
Broken or Missing Pallet Stones.—R. F. \. 











Notes from Maine 


Women’s watches and shoulder pins pre 
dominated in the holiday sales this year 
most of the jewelry stores. Rings and other 
standard articles of the jewelry trade wert 
sold and the merchants report a successil! 
season, in most cases. 

W. T. Cosgrove, Gardiner, Me., has 
larged his facilities for watch, clock and 
jewelry repairing and will devote his time 
exclusively to this line of the jewelry bus- 
ness, having disposed of practically all of 
his jewelry stock. 

William M. Thayer, Belfast, Me. a 
G. B. Marsano, an _ Italian merch, 
brought counter suits in Waldo Cously 
Supreme Court as the result of an autom 
bile accident on the Atlantic Highway @ 
Searsport. Each is suing the other for $50 
damages to their cars, each claiming that 
the other is to blame for the damage 
Both cases are being tried as one, Thay 
producing 18 witnesses and Marsano It 








The Bickford Jewelry & Optical 
Cuero, Tex., is quitting business. W. . 
Bickford, senior partner of the firm, has . 
decided where to go to establish a new base 
ness but will positively leave Cuero. © 
Carter, the other member of the frm, wi 
continue to make his home in Cuero, 1 
porarily at least. The remaining stock a 
fixtures are to be divided among the W 
partners and Mr. Carter intimated that 
may open a business entirely his ow". 


lace Snaps, Necklace Clasps, Tie Clasps Coleg 
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